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90 PERCENT OF AGENTS 
OPPOSE RESTRICTIONS 





Home Announces Results of Vote 
on Reinsurance Legis- 
lation 





REASONS ARE SUMMARIZED 





Insurance Buyers and Local Represen- 





tatives Want Advantages of 
Large Lines 





Agents as a whole do not want rein- 
surance restricted by law. The Home 
of New York took a referendum vote 
on the subject among its own agents. 
They are certainly representative and 
it is safe to assume that all that oppose 
jumbo lines and reinsurance took ad- 
vantage of the opportunity to express 
themselves. Less than 10 percent of 
those replying favored legislation that 
would limit or proscribe reinsurance. 


In announcing the results of the vote 
to agents, President Elbridge G. Snow 
of the Home says: 


On June 26, 1917, you were advised of 
the agitation of the subject of jumbo 
lines, so-called, which had developed to 
a considerable extent by that date, and 
you were asked to tell the company how 
you felt about prohibiting by law the re- 
insuring by a company of a_ greater 
amount than it retains at its own risk, 
as also about the accommodation extended 
to you in the past by the Home of New 
York in authorizing and permitting large 
line commitments. 

Neither of the proposed prohibitory stat- 
utes referred to became law, we are happy 
to say, but there is still more or less 
discussion of the subject. 


Two Facts Established 


The large number of replies received 
from the agents and the decisive charac- 
ter of them showed that they have given 
the subject of jumbo lines, so-called, 
thoughtful consideration, and also prompts 
us to advise them of the result of the . 
recent referendum, as it were in our 
mutual interest. 

Two facts are established once more: 

1. The whole question is one of eco- 
nomic importance to every large insurer, 
as well as to every agent, and the almost 
inevitable outgrowth of industrial and 
commercial conditions. 

2. A very large majority of the agents 
of the Home are opposed to prohibiting 
by law the reinsuring by a company of 
a greater amount than it retains at its 
own risk; and furthermore appreciate and 
desire a continuance of the accommoda- 
tion extended to them in the past by the 
Home in authorizing and permitting large 
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Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. _ 
On request Rates, Forms and Sample Policies will be supplied. 





NORTHWEST PROGRAM 
HAS BEEN ANNOUNCED 


President J. George Stauffer Makes 
the Central Thought of the 
Meeting, “Conservation” 





WHEELER IS TOPLINER 





List of Speakers on the Bill Assures 





a Most Profitable and Interesting 
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STATEMENT JANUARY 1, 1917 
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Reserve for all other liabilities... 
Wee is os ons ative conden ‘ 
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Convention 





President J. George Stauffer of the 
Fire Underwriters’ Association of the 
Northwest announces the annual pro- 
gram for the meeting which is going 
to be held in Chicago at the Hotel 
La Salle Oct. 3-4. The general theme 
of this year’s program is “‘Conserva- 
tion.” The top liner on President 
Stauffer’s. program is Harry A. 
Wheeler, food commissioner for Hli- 
nois and vice-president of the Union 
Trust Company of Chicago. Mr. 
Wheeler will give the annual address 
and speak on the plan of the federal 
government to conserve and handle the 
food supply. 

State Fire Marshal T. Alfred Flem- 
ing of Ohio and W. E. Mallalieu, man- 
ager of the National Board, will be 
the speakers the first afternoon. Both 
men are particularly competent to deal 
with the subject of conservation. Mr. 
Fleming will speak from the state fire 
marshal’s standpoint, while Mr. Malla- 
lieu will tell what the National Board 
has done in the movement. 

State Societies Work 

The forenoon of the first day will 

be given to an address by Secretary 





James F. Joseph of the western con- 
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Surplus to Policy-holders_ . ° - $ 9,756,000 
Total Losses Paid . F . - 84,600,000 


Cash Capital - Three Million Dollars 


> Reinsurance Reserved . $5,996,730 
Reserve for Outstanding Losses and all other 

4 Claims ° ° e. a 658,699 

NET SURPLUS ‘ ‘ i . 6,745,963 


Total Assets - - $16,503,963 


servation committee of the National 
- Board and to three state chairmen, 
all of whom have done most excellent 
work. 

President Stauffer is to be congratu- 
lated on getting up a program so 
appropriate to the occasion. The war 
is here with all its fury, and con- 
servation is One of the _ subjects 
uppermost in the minds of the people. 
It is well that this meeting be a sort 
of rallying point for men engaged in 
conservation and insurance work. 


' Three Excellent Field Men 


The three field men who are found 
on the program are representative of 
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TAKING ADVANTAGE 
OF OPPORTUNITIES 


Agents Generally Are Apprising 
Property Owners of Need of 
More Insurance 


GET IN PERSONAL TOUCH 


Letters and Calls Bring Increased Cov- 
erage on Mercantile Establish- 
ments—Householders Slower 


Cleveland, O., Sept. 18.—Agents here, 
as individuals, have taken steps to 
awaken property owners to the fact 
that their present insurance does not 
cover increased values, due to the ad- 
vance in the cost of materials of all 
kinds during the past year. Some of 
them have issued circular letters to 
their patrons, calling attention to this 
matter and warning them that, in the 
event of fire, their loss would be much 
greater than it would have been a year 
or two ago. In one instance, espe- 
cially, these letters were sent by first- 
class mail directly to the persons in 
charge of the insurance on the risks 
which the agency carries. J 

The peculiar feature about this is 
that but three of the concerns thus 
notified took the subject up as a re- 
sult of the letters. Most of them made 
the excuse that they were too busy at 
the time and would look after it later, 
apparently oblivious to the fact that se- 
rious losses might be sustained in that 
time. Some of the others responded 
to personal appeals and increased their 
insurance, while many are still going 
along, trusting to providence, as the 
agency cannot reach all of them in a 
short period of time. 


Making Personal Calls 


Another large agency is making a point 
of taking this matter up with clients per- 
sonally as rapidly as they can be reached. 
It was said here that insurance has been 
found low with many concerns which in- 
clude in the price of their product all 
overhead charges, as all seem to be doing 
everything possible to hold prices down 
and hesitate to include additional over- 
head charges. 

It has been found that warnings have 
more effect on those whose policies contain 
coinsurance clauses than upon the ones 
whe do not have this clause. If they 
understand the conditions of the clause, 
usually they are not slow to cover their 
liability, but the trouble is that many in- 
surers either do not understand the effect 
of the clause or have not taken the trouble 
to inform themselves. 


Overlooking Opportunities 


Special agents say that but few large in- 
surers in the smaller places have given 
any attention to the coverage on increased 
values. One of the troubles in regard to 
this business is that agents have not 
called their attention to the necessity of 
doing so. In some places, it is said, 
agents themselves do not understand the 
coinsurance clause, even where they have 
used it, and could not give a proper ex- 
planation of its effect. If they could lay 
before the insurers the danger of not car- 
rying a proper amount of insurance, the 
field men say there is a good volume of 
extra business to be secured. 

Little, if any, advertising has been done 
by the agents in Cleveland, other than 
the circular letters, personal letters and 
notices that have been mailed to clients 
by various offices. They realize that a big 
volume of additional business might be se- 
cured on the additional values, and that 
their clients should protect themselves. 
They believe, too, that they will be adding 
another feature to their service by seeing 
that insurers protect themselves, but a 
sufficient period of time is required to 
reach all of them personally, and this at 
the present seems the only way that any- 
thing tangible can be accomplished. 


Materials Hard to Get 


It is estimated that in the case of 
buildings, the depreciation is much more 
than equaled by the appreciation, even 
with those of some age. Steel has not 


only doubled in price, but it cannot be 
secured now for new work. Other mate- 
rials may not have advanced so much, but 
the increase has been sufficient to make 
construction work very costly and to ren- 
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der old buildings much more valuable than 
they were a few years ago. 

The increase in the value of merchan- 
dise has been about the same here as in 
other cities, but in order to keep the usual 
amount of stock on hand merchants have 
greatly increased investments. 


WISCONSIN SLOW TO ACT 


Wis., Sept. 18.—That 
Wisconsin fire underwriters, with a 
number of outstanding exceptions, 
have been neglecting a splendid op- 
portunity to increase their premium 
incomes by calling the attention of 
the public to the fact that greatly 
increased property values demand 
larger lines of protection, is generally 
admitted by leaders in the local field. 

Only in a comparatively few in- 
stances have the underwriters taken the 
initiative in urging policyholders to 
extend their coverage to meet the ad- 
vanced values that began to grow dur- 
ing the last year or two as the result 
of the high cost of living and its at- 
tendant effects. Writers of large 
manufacturing and industrial lines have 
been taking care of increased values 
for their clients without suggestion 
from the inside, but for the most part 
it appears that both the public and 
the underwriter must be awakened to 
a realization of the obvious fact that 
buildings, equipment, stocks of all 
kinds, materials, etc., are worth any- 
where from 20 to 200 percent more 
than they were a year or two ago, and 
should be protected by an increased 
amount of insurance. 


Going After Industries 


Milwaukee is.one of the largest metal- 
working centers in the nation, and as this 
line of industry has profited perhaps 
greatest by reason of the demands of war, 
which have increased values in general as 
much as 300 percent in every way, and 
caused the construction of a vast number 
of additions and extensions for manufac- 
turing and warehousing purposes, under- 
writers have been devoting considerable 
attention to the extension of coverage on 
such risks. The same is true of such 
industries as textiles, shoes, etc. Yet it is 
believed that the field has only been 
touched and the surface of a lot of busi- 
ness merely scratched. 

So far as dwellings, apartment houses 
and similar risks are concerned, there has 
been no demand for increased protection. 
Thus far there has been only a slight in- 
crease in rents of all kinds. The supply 
of housing accommodations as yet is fairly 
adequate, and it is not likely that rents 
will be revised sharply upward until it 
becomes apparent to property owners that 
the iaw of supply and demand should be 
invoked. As a matter’ of fact, few prop- 
erty owners realize that it is good busi- 
ness to increase their policies, although 
everyone will admit that it would cost 50 
to 100 percent more to build the same 
property today than it did at the time it 
was constructed. 


Milwaukee, 


None Takes Initiative 


The matter of concerted action among 
underwriters to apprise the public of the 
conditions and suggesting additional pro- 
tection has been in mind for some time, 
according to some of the larger agents. 
However, it seems that no one is ready 
to take the initiative in undertaking, for 
instance, an advertising campaign in this 
direction. Several agents stated that they 
would deem it unwise for them to indi- 
vidually begin to advertise the facts, but 
they would be glad to enter into a cumu- 
lative campaign, if sufficient support could 
be obtained to distribute the expense over 
a large number of agencies. No one 
agent feels that he should go to a large 
expense to inaugurate a benefit that 
would be of advantage to the vast ma- 
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WESTERN UNION IS 


MEETING IN BOSTON 


Large Contingent From the East Is 
Present at the Annual 
Gathering 


NO VITAL ISSUES ARE UP 


Unprofitable Classes of Business Will 
Come Up for Discussion—Interest 
in Committee Reports 


Boston, Mass., Sept. 19—What prom- 
ises to be a rather uneventful meeting 
of the Western Union opened this 
morning at the Copley-Plaza wtih a 
good attendance, especially from the 
east. The Union is sharing the honors 
at the hotel with the Japanese com- 
mission, which is quartered here. Sev- 
eral of the former members, now re- 
tired, are in attendance. Among them 
is Thomas S. Chard, formerly manager 
at Chicago for the Fireman’s Fund. 
Companies are having a good year 
and are enjoying a big premium in- 
come. However, the future is uncer- 
tain and the war tax may be heavy, es- 
pecially if the 10 percent levy on un- 
divided surplus is enforced on fire com- 
panies. Therefore the sentiment is 
growing for economy. It would be 
gratifying to many if these meetings 
were held at a central point. 

The treatment of unprofitable classes 
will receive attention. Companies have 
been consistently losing on certain 
groups of business. In some sections 
there has already been a readjustment. 
At this time when prices all along are 
advancing, insurance companies need 
to have a care. 

It is stated that one of the main ques- 
tions that will come up at this meeting 
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will be the writing of the state proper- 
ties in Wisconsin in the way of rein- 
surance of the state fire insurance fund. 
Many members are thoroughly aroused 
and believe that the taking of this re- 
insurance is a vital mistake. The point 
is made that insurance companies have 
used every argument possible against 
the state form of insurance. They con- 


tend that it is directly opposed to pri- 


vate companies and yet call attention 
to -the fact that here are splendid com- 
panies that are helping out this state 
fund. It is claimed that the state fund 
should be allowed to go ahead and 
either fail or succeed on its own merits, 
without any outside assistance. Tur- 
thermore, the taking of this business 
at a reduction of 25 percent from the 
tariff rate is denounced, it being held 
that this is one of the strongest argu- 
ments for state insurance, as it will be 
shown that at least 25 percent can be 
reduced from the insurance cost imme- 
diately. It is stated that some com- 
panies have allowed agents 5 percent 
commission where the state buildings 
were located merely as a gratuity. 


Questions of Interest 
The interest of the meeting is ex- 
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pected to center about the reports of 
the several committees, on various 
phases of the expense reduction prob- 
lem, although nothing definite is likely, 
and on the increase in rates of the no- 
toriously unprofitable classes. One ac- 
tion this morning, which may help to 
bring to a head the problem of the 
bank agencies on which the Union has 
been seeking an agreement with the 
Western Insurance Bureau, was the 
granting of additional authority to the 
governing committee in the handling 
of all questions in controversy. The 
report of the membership committee 
showed few changes since the last 
meeting and was unusual in that for 
the first time in — no deaths were 
reported. A. J. Love of Omaha has re- 
signed his membership being a gen- 
eral agent of the Caledonian. 


President Marshall's Address 


President John Marshall, Jr., of the 
Fireman’s Fund, in his annual address, 
referred to the historical associations 
of Boston and struck a strongly pa- 
triotic note in his references to the 
war. 


The conservation work in which the fire 
insurance companies are doing so impor- 
tant a part was reviewed and he showed 
the other ways in which all branches of 
the business were cooperating loyally and 
effectively. Mr. Marshall criticized the 
tendency to undue haste in the payment 
of doubtful losses. The progress of legis- 
lation and litigation affecting the business 
was also reviewed. 


Street Makes Report 


The report of the governing committee 
presented by the chairman, Charles R. 
Street, was a business-like document. 
Les gislation was solicited and adopted 
intended to increase the powers of the 
committee in connection with all pending 
matters under discussion with the West- 
ern Insurance Bureau. The report recom- 
mended that special consideration be given 
to the question of schoolhouse protection 
rates and forms, as the experience on the 
class has been growing worse. Several 
amendments to the rules intended to clear 
up misunderstandings were recommended 
and adopted. 

The report of the engineering depart- 
ment showed that since the last meeting 
thirty-nine towns have been inspected and 
reported eon and twelve have been rein- 
spected. Thirteen have been classified as 
to municipal protection and eighteen have 
made material improvements in their fire 
protection, all in order to retain their 
present grade. 


Conference Committee Reports 


John H. Carr, of the Hartford, report- 
ing for the conference committee, re- 
viewed the rulings which have been. made 
since the last meeting, all of which were 
approved. 

George H. Batchelder, of the Pennsyl- 
vania, chairman of the committee on 
publicity and education, reviewed the work 
done by it in the propagation and distri- 
bution of literature, with special empha- 
sis on the realization of the public inter- 
est aroused by war indications. The 
growth of the observance of fire preven- 
tion day, which was originated and has 
since been fostered by this committee, was 
also considered. 

H. C. Eddy, of the Commercial Union, 
presented the report of the committee on 
fire protection engineering, with special 
attention to the work of the Underwriters 
Laboratories. In spite of the increase in 
work, due to the war, the Laboratories 
are on a self-supporting basis, and no 
appropriation was asked for. Present in- 
dications are that the business of the 
Union will be completed by Thursday 
noon. 


Harold H. Scott, connected with the 
claim department of the American Auto- 
mobile at its head office at St. Louis, has 
been appointed manager of the Memphis, 
Tenn., claim department, the change to 





become effective immediately. 





CHANGES IN THE FIELD 





MARIK GOES WITH FIREMEN’S 





Illinois State Agent of Concordia Suc- 
ceeds W. M. Frink, Who Went 
to Royal 





M. B. Marik has resigned as Illinois 
state agent of the Concordia to take a 
similar field position with the Firemen’s 
and Firemen’s Underwriters. He suc- 
ceeds W. M. Frink, who has been ap- 
pointed Illinois state agent of the 
Royal. 

Mr. Marik is one of the live ones of 
the Illinois field. He graduated from 
the western office of the Continental 
and has served the National Union as 
well as the Concordia in Illinois. He 
is popular with his associates and has 
been most loyal gander of the Illinois 
pond of the Blue Goose during the past 
year. 





Coast Field Changes 


Frank J. Agnew, who resigned iast 
week as superintendent of agents for 
the Pennsylvania Fire at San Francisco, 
after twenty years’ service, has been 
appointed special agent for the North- 
ern of London, covering Northern Cali- 
fornia and Nevada. Chas. V. McCarthy 
of Portland, special agent for the Penn- 
sylvania in Northern Idaho, Oregon 
and Washington and with that com- 
pany for the past twenty years, has 
been transferred to San Francisco and 
will cover the former field of Mr. Ag- 
new. Hougaard, who has been 
with the Pennsylvania at San Fran- 
cisco for the past twelve years, re- 
cently as examiner, is appointed special 
agent for the company at Spokane for 
Eastern Oregon, Eastern Washington 
and the Panhandle of Idaho. 

J. J. Clayton, the veteran Pacific 
Coast field man, who resigned as spe- 
cial agent for the California last year, 
is appointed special agent for the Vul- 
can Fire of Oakland in Central and 
Northern California, with headquar- 
ters at San Francisco, succeeding D. A. 
Barry, who resigned to join the army. 





W. E. Gasaway 


W. E. Gasaway, formerly North Da- 
kota state agent for the Hanover, 
has been appointed state agent for the 
company in Missouri and Kansas, with 
headquarters at Kansas City, succeed- 
ing W. S. Nevins. He formerly handled 
southern Illinois for the company. 


Is Entering California 


The Cleveland National Fire applies for 
admission to California with the Joseph 
F. Magee agency of San Francisco as 
Pacific Coast general agent. 





Governors Peter Norbeck, of South Da- 
kota, and Lynn J. Frazier, of North Da- 
kota, have issued proclamations urging 
the observance of Fire Prevention Day, 
Oct. 9..;Governor J. A. A. Burnquist, of 
Minnesota, is expected to issue a similar 
proclamation in a few days. 
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J. K. HAMILTON’S DEATH 
PROMINENT ON THE COAST 


Assistant Manager of North American 
Was Well Known in the Far 
West Country 


San Francisco, Calif., Sept. 18.—J. K. 
Hamilton, assistant Pacific coast man- 
ager for the North America and allied 
companies, died suddenly from attack 
of heart trouble at his suburban home 
Saturday afternoon. The funeral serv- 
ices were held at home Sunday morn- 
ing with only the relatives and few of 
his closest friends in attendance. Mr. 
Hamilton, who was highly regarded by 
a host of friends in the Pacific Coast 
insurance circles, was a native of Aus- 
tin, Texas, where he received his edu- 
cation and early business training. He 
came to San Diego, Calif., in the early 
eighties and engaged in the local agency 
business until 1889, when he joined the 
North America as special agent. He 
had since been continuously in the serv- 
ice of that company for a period of 
twenty-eight years. After covering 
Northern California for ten years, he 
was appointed chief office manager, and 
in 1907 became assistant Pacific Coast 
manager, which position he held at 
time of his death. He is survived by 
a widow and two sons. 
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Below is given a list of the states 
in Western Union territory, together 
with the names of the rating bureaus 
in each state furnishing advisory tar- 
iffs, their addresses, and managers or 
publishers’ names. 


Arkansas—Arkansas Actuarial Bureau, 
J. S. Speed, manager, Gazette Bldg., Lit- 
tle Rock, Ark. 

Colorado—Rocky Mountain Fire Under- 
writers Association, G. . Brinsmaid, 
manager, Gas & Electric Bldg., Denver, 
Colo. 

Illinois—Illinois Inspection Bureau, F. 
H. Jones, manager, First National Bank 
Bldg., Chicago, Il. 

In Indiana Inspection Bureau, E. 
M. Sellers, publisher, 


Merchants Bank 
Bldg., Indianapolis, Ind. 

Iowa—Insurance Service Bureau, K. L. 
Walling, publisher, 712 Securities Bldg., 
Des Moines, Iowa. . 

Kansas—Kansas Inspection & Fire Pre- 
vention Bureau, C. ldridge, manager, 
Shawnee Bldg., Topeka, Kan. 

Kentucky—Kentucky Actuarial Bureau, 
George H. Parker, manager, Starks Bldg., 
Louisville, Ky. 

Michigan—Michigan Inspection Bureau, 
George W. Cleveland, manager, 510 Far- 
well Bldg., Detroit, Mich. 

Minnesota—General Inspection Com- 
pany, Walter I. Fisher, manager, 1236 
Plymouth Bldg., Minneapolis, Minn. 

Missouri—Missouri Inspection Bureau, 
Waterworth & Hess, managers, Pierce 
Bldg., St. Louis, Mo. 

Nebraska—Nebraska Inspection Bureau, 
George E. Nichols, publisher, World-Her- 
old Bldg., Omaha, Neb. 

New Mexico—Rocky Mountain Fire Un- 
derwriters Association, G. W. Brinsmaid, 
heats Gas & Electric Bldg., Denver, 

olo. 

North Dakota—General Inspection Com- 
pany, Walter I. Fisher, manager, 1236 
Plymouth Bldg., Minneapolis, Minn. 

QOhio—Ohio Inspection Bureau, T. B. 
Sellers, manager, Hartman Bldg., Colum- 
bus, Ohio. 

Oklahoma—Oklahoma Inspection Bu- 
reau, C. T. Ingalls, manager, State Na- 
tional Bank Bidg., Oklahoma City, Okla. 

South Dakota—General Inspection Com- 
pany, Walter I. Fisher, manager, 1236 
P’ymouth Bldg., Minneapolis, Minn. 

Tennessee—Tennessee Inspection Bu- 
reau, F. B. Quackenboss, manager, Stahl- 
man Bldg., Nashville, Tenn. 

Wisconsin—Wisconsin Inspection Bu- 
reau, Clem E. Wheeler, manager, First 
National Bank Bldg., Milwaukee, Wis. 

Wyoming—Rocky Mountain Fire Under- 
writers Association, . W._ Brinsmaid, 
penacer, Gas & Electric Bldg., Denver, 
olo. 


Milwaukee Mechanics Finances 


_ The Milwaukee Mechanics plan for 
increasing its capital to $1,250,000 and 
adding $125,000 to surplus has been 
completed. This will further strength- 
en the institution. 





USING PRORATA CLAUSE 
REFORM IN LIVE STOCK PLAN 


Companies Find That Money Is Saved 
Where Farm Policies Are 
Better Protected 


Companies writing farm business are 
highly pleased with the prorata clause 
used on farm policies in lowa and Min- 
nesota, covering live stock. It is the 
usual plan for a farmer, in having his 
insurance written, to take a certain 
amount on live stock, with a limit per 
head. For instance, a farmer may have 
twenty-five cows when the insurance is 
written, at $75 per head, and later bring 
his herd up to fifty without increasing 
his insurance. Under the  prorata 
clause, the limit on a single animal is 
decreased as the number in the herd 
increases. Where the prorata clause is 
not used, farmers carry less insurance 
than they should on live stock and the 
companies are deprived of that much 
premium. 

Margin Is Close 


The margin of profit is very close on 
farm insurance. Lightning losses on 
live stock are heavy. There is much 
opportunity to defraud the companies 
because live stock dying from natural 
causes are usually supposed to be killed 
by lightning and farmers make a claim 
for such. Local veterinarians will favor 
the farmer and give a certificate to the 
effect that live stock dying from disease 
has been killed by lightning. It is 
not often that an insurance eompany 
can prove the fraud and is caught for 
the amount. 


NOW PULLING FOR CROSLEY 


Carpenter’s Retirement From North- 
west Presidency Throws Iowa Vote 
to the Wisconsin Candidate 


Milwaukee, Wis., Sept. 19.—The 
Wisconsin field men learned by wire 
today from State Agent J. D. Carpen- 
ter of the Queen in Iowa that he will 
not be a candidate for president of the 
Fire Underwriters’ Association of the 
Northwest. This boosts the candidacy 
of George R. Crosley of the Western 
and British America. Iowa is strong 
now for Mr. Crosley. He will pull a 
big vote in the northwest. Wisconsin 
has never had a Northwest president 
and the field men feel their time has 
come. 


Chinese Company in Canada 


The Union Insurance Society of Can- 
ton, China, has entered Canada for busi- 
ness with C. R. Drayton, formerly man- 
ager of the Vancouver Financial 
Corporation, as Canadian manager. F. 
G. Parker, formerly in the local agency 
business at Vancouver, is appointed 
superintendent of agents for the domin- 
ion. The Union commenced business 
in 1835 and has a large business 
throughout the world. 


Label Service 


One criterion of the value of a label 
service is the extent to which it is volun- 
tarily used and paid for, particularly by 
such discriminating buyers as _ federal, 
state and municipal officers and those in 
control of the larger corporations of the 
country. Hence, it is interesting to note 
that the service of inspections at facto- 
ries and labeling offered by Underwriters 
Laboratories of the year on ‘over 44,000,- 
000 devices and materials, including muni- 
tions, or at the rate of 88,000,000 units 
of service per annum. 


Valuable Work Being Done 
The Underwriters Laboratories has com- 
pleted inspections and test work at ten 
factories of an output of over a million 
feet of lead-covered cable for the navy. 
It is at present engaged in inspections 
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and tests at thirty-eight factories. of an 
output to total about 2,600 carloads of 
roofing material for cantonments. 

It is finishing inspections and tests at 
eleven factories of an output totaling 
420,000 feet of cotton rubber-lined fire 
hese for fire protection of cantonments 
and other government properties. It is 
engaged in inspections and tests at twen- 
ty-four factories of an output of upwards 
of 45,000 first aid fire appliances, 1 quart 
and 2%4-gallon capacities, on government 
orders. It is also engaged in inspections 
and tests at twenty factories of an output 
to total 30,000,000 feet No. 14 rubber- 
covered wire, principally for cantonments. 


National Board’s Bulletin 


The National Board has gotten out a 
very interesting four-page bulletin, en- 
titled “Safeguarding America Against 
Fire.” It gives practical suggestions 
for the observance of Fire Prevention 
Day, Oct. 9, furnishing ideas as to how 
programs can be arranged, how inspec- 
tions can be made and clean-up move- 
ments can be inaugurated and carried 
out, publicity obtained, etc. Another 
interesting article gives the history of 
Fire Prevention Day, taking the move- 
ment from its inception to the present 
time. 


Honors Soldier Members 


The Insurance Club of Memphis pro- 
poses to honor its members, both pres- 
ent and former, who are now with the 
colors by having their names inscribed 
on a Roll of Honor, framed and hung 
in the club rooms in the chamber of 
commerce. This list now include four- 
teen, some of whom now hail from Chi- 
cago. Some have acquired commis- 
sions and some yet serve as privates. 
The club has now resumed its regular 
weekly meetings, taking up its winter 
work, 


Institute Plans Mail Course 


The annual conference of the Insurance 
Institute of America will be held in Chi- 
cago Oct. 9-11. At this meeting the de- 
sirability of text books will be discussed 
and an effort made to prepare a set from 
the numerous papers which have been de- 
livered in the past few years before the 
various insurance clubs. 

There is also a movement on foot to 
extend the benefits of the institute out- 
side of the larger cities, by offering an 
extension course by mail. For this a set 
of text books is essential as in the smaller 
towns no insurance library is available. 


Wins Contingent Suit 


William J. Drennan, former metropoli- 
tan manager for the National Union at 
San Francisco, has been awarded judg- 
ment for $2,348 against the company un- 
der his suit to recover contingent com- 
missions which the latter withheld from 
him. Mr. Drennan really recovered judg- 
ment some months ago, but the amount 
was left to be fixed by an accounting, 
which has just been completed. The Na- 
tional Union refused to pay the contingent 
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on the grdéund that he had not shown 
good faith in representing the company 
by failing to render prompt accounting 
of funds. 


TAKING ADVANTAGE 
OF OPPORTUNITIES 


(CONTINUED FROM PAGE 2) 


jority of agents who would not be con- 
tributing an iota. 


Board May Act 


It is more than likely that the matter 
will be brought before the Milwaukee 
Board of Fire Underwriters at its next 
meeting. Several members of the board 
believe it may be found practicable to 
launch a publicity campaign under the 
board’s auspices and at its expense. Mem- 
bers of the official staff of the board will 
not venture an opinion at this time with 
respect to the merits or demerits of such 
a plan. 

On the whole, it would appear that in 
the great effort to minimize fire losses by 
preventive measures and extraordinary in- 
spection of risks at frequent intervals, 
underwriters have to a considerable extent 
lost sight of a big opportunity not only 
to be of service to their clients in pro- 
tecting the increased values of their prop- 
erties, but to enrich themselves by the 
larger amount of new business than could 
be procured by directing public attention 
at the shortcomings of their existing cov- 
erage under the newer conditions. 


Condemning Fire Traps 


The Minnesota fire marshal’s depart- 
ment is continuing its crusade against 
fire traps and ramshackle buildings 
started twol years ago by Robert W. 
Hargadine, marshal at that time. A large 
number of old buildings have been con- 
demned in the past few days. George H. 
Nettleton, assistant fire marshal, this 
week announced condemnation of seven- 
teen buildings, seven in St. Paul, three in 
Minneapolis and seven scattered through 
other towns of the state. 


Will Have Big Celebration 


All department heads and field men of 
the North America and Philadelphia Un- 
derwriters will convene at the home office 
in Philadelphia, New York City and 
Washington, D. C., week after next to 
celebrate the 125th anniversary of the 
company. The program for the sessions 
has not yet been completed, but will be 
elaborate. 


Caledonian Insurance 
Co., of Scotland 


FOUNDED 1805 





“The Oldest Scottish Insurance Office” 


UNITED STATES HEAD OFFICE 


Caledonian Building, 
50-52 Pine Street, os New York 


CHAS. H. POST, U. S. Mgr. 
R. C. CHRISTOPHER, Asst. U. S. Mgr. 


The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 
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COMPANIES ARE LUCKY 





NO BAD COMPLICATIONS SEEN 





Use and Occupancy Losses for the 
Most Part Have Not Involved 
Long Delays 





Fire insurance companies count them- 
selves very lucky so far this year in 
escaping dangerous use and occupancy 
losses, where delicate machinery had 
been made abroad and could not be 
readily replaced. Underwriters find 
that a number of brokers still try to 
put over broad and liberal use and 
occupancy forms, but as a usual rule 
the companies are playing a safer game 
than they formerly did. The Western 
Union rules making mandatory an av- 
erage of the year’s experience on 
profits has done much to reform wide- 
open propositions. The old valued 
use and occupancy form is now rele- 
gated to the past, and companies onlv 
insure an amount per day not exceed- 
ing a stipulated sum. In insuring 
sprinklered risks, the conservatism 
shown in other lines is more or less 
thrown aside and the mandatory rules 
are optional. Liberality in writing 
sprinklered risks is largely due to the 
competition with the mutuals or vari- 
ous syndicates. The wily assured can 
thus get just about what he wants with 
such risks. The main difficulty is get- 
ting concurrent forms. 


Profits Insurance 


Underwriters claim that some of the 
large city agents in covering profits 
are urging a larger percentage than 
is commensurate with good judgment. 
Many concerns are earning large prof- 
its these days, but it is uncertain just 
how long this will continue. Com- 
panies usually feel that a net profit 
of 25 percent is the utmost limit. How- 
ever, they are getting urgent appeals 
from agents these days to extend the 
limit to 40 percent. 


Honor to W. H. Clemons 


W. H. Clemons of Chicago, general 
adjuster in the western department of 
the Fidelity-Phenix, rounded out twenty- 
five years of service with that company 
and the old Phenix last week. He was 
given a gold medal by the company, 
received a letter from President Evans 
and Vice-President Street, and was pre- 
sented with a magnificent bouquet by 
the office force. There is no more sub- 
stantial or steady man in the business 
than Mr. Clemons. He formerly re- 
sided at Cincinnati, where he was ad- 
juster for several: states, and previous 
to that was state agent for the old 
Phenix in Ohio. He was head of the 
adjusting force of the Phenix at the 
time of the San Francisco disaster. In 
every capacity in life in which he has 
served, Mr. Clemons has been conscien- 
tious, able and considerate. He has 
many friends that he -has made along 
the way and all of them appreciate his 
splendid attainments. 


Hildreth Back at Work 


Leslie E. Hildreth of Chicago, gen- 
eral adjuster of the Hartford Fire, is 
now down at business every day do- 
ing some work. Mr. Hildreth had a 
long siege of rheumatism and was ab- 
ga months, recovering his 
lealth, 


Sues Extinguisher Maker 


John Anton, proprietor of the Princess 
theater at Plymouth, Wis., has brought 
Suit against the manufacturer of an ap- 
proved one quart extinguisher to recover 
damages of $665, claimed to have resulted 
from the failure of its extinguishers to 
Operate in time of need. In April, this 
year, fire orginated in the projecting room 
of the Princess theater, which was liber- 
ally equipped with hand apparatus. The 
projecting machine, valued at $325; 6,000 
feet of film, valued at $240. and other 


property amounting to $100 was de- 
Stroyed. 











(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


The Phoenix writes just about every line of Indemnity that a Fire Insurance Company is authorized to do. 


Its agents find that in dealing with one Office, they can protect their Assured fully and satisfactorily. Send 
to one of the Phoenix Offices and secure a list of its specialties. 


Head Office: 
100 William St., New York 
Western Department: 
Insurance Exchange, Chicago 
Pacific Department: / 
343 Sansome St., San Francisco 
Marine and Automobile Dept.: 
27 So. William St., New York 








90 PERCENT OF AGENTS 
OPPOSE RESTRICTIONS 


(CONTINUED PROM PAGE 1) 


line commitments, when, if and where our 
agents need them. 

More than 90 percent of the agents 
went on record as being opposed to such 
prohibition by law. The striking uni- 
formity of their reasons for this position 
proves that each has a personal interest 
in the matter beyond representing any 
particular company as agent. 


Reasons Given by Agents ’ 


Some of the chief reasons for opposing 
such prohibitory legislation may be sum- 
marized as follows: 

(a) Large insurers prefer and _ fre- 
quently demand as few policies as possi- 
bl 


e. 

(b) Insurers requiring large amounts of 
insurance will not consent to being ex- 
posed to the danger involved by a delay 
in securing the required insurance in 
small amounts from various sources. 

(c) A small number of policies mini- 
mizes the chances of errors in making in- 
surance concurrent, simplifies bookkeep- 
ing details and the adjustment of losses 
for all concerned, reduces the time of the 
insured lost through numerous  inspec- 
tions of his premises, and avoids a re- 
sulting multiplicity of inspections and 
probable diversity of recommendations for 
changes and improvements in risk or 
equipment. 

(ad) Present practice tends materially to 
keep agency expenses within reasonable 
limits. 

(e) Present practice is as much a bene- 
fit to agents having a few large risks to 
cover, as to agents having many, and en- 
ables them, when necessary, to protect 
large orders on short notice. 

(f) Present practice is a_ safeguard 
against those forms of competition which 
tend to destroy the relations of agents to 
their clients and to the companies they 
represent. 


Should Set Agitators Right 


It seems very clear, from the tenor of 
the overwhelming majority of replies we 
have received from our agencies, large 
and small, in all parts of the country, to 
our circular letter of June 26, 1917, that 
agency opinion is not properly reflected 
by the presentations made by some of the 
representatives of the National Associa- 
tion of Insurance Agents on the subject 
of reinsurance of excess lines by com- 
panies, and we are constrained to repeat 
the suggestion conveyed in the latter part 
of our letter of June 26, 1917, viz., that if 
the agents believe that mandatory legal 
prohibition of reinsurance would be harm- 
ful, they should make that belief known. 

The practice of the Home of New York 
will be to continue to extend to our agents 
the benefits of our large line facilities 
when their interests and the demands 
upon them compel them thus to call upon 
us; at the same time urging, as hereto- 
fore, that they do not call upon us for 
excess line accommodation unless they 
need it, and also reminding them that the 
po yg net line capacity is very consid- 
erable. 


Agents and War Taxes 
The National Association of Insurance 
Agents announced in March that the mat- 
ter of war taxes at Washington was be- 
ing handled by that organization. Since 
then the association has kept in close 


| touch with the situation, by personal visits 


and through members in congress, result- 
ing in the elimination of the stamp tax 
and adoption of amendments relieving 
agents of all classes from taxation under 
the excess profits provision. 

The provision of the new excess profits 
law, passed by the senate, under which 
insurance agents will be exempted, is as 
follows: 

“A profession or occupation, the profits 
of which depend mainly on the personal 
qualifications of the individuals by whom 
such profession or occupation is carried 
on and in which there is not required the 
aepmant of more than a nominal capi- 
tal.” 


Committee Is Appointed 


Chairman Button of the executive com- 
mittee has announced the appointment of 
F. H. Hardison of Massachusetts, Burton 
Mansfield of Connecticut, and Jesse S. 
Phillips of New York, as a sub-committee 
to the executive committee of the Insur- 
ance Commissioners Convention to confer 
with the National Board on the question 
of losses due to issuing binders, and losses 
on account of failure to collect premiums 
on account of cancelled policies. 








P ® The agent who is able to offer good insurance at less 
rice than his competitors is in the same position as the 
: merchant who is able, by buying in quantities and 
Talks holding down expenses, to quote reduced prices —he 
: gets the business. Representatives of the Central 
Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
H. G. Royer, Pres. Westminster Bldg., Chicago C. O. Pauley, Secy. 
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Eastern Dept., 100 William St., New York Western Dept., Pacific Bldg., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 
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ANNOUNCEMENT 
OF NEW SERVICE 


Arrangements have been made with the Lloyd-Thomas 
Company, a leading appraisal organization, to furnish to 
subscribers of THE NationaL UNpeERwriter, without cost 
to them, a service that will assist in soliciting additional 
insurance because of increased values and also assist them 
in arriving at the amount of insurance that should be car- 
ried because of the increases. Any subscriber may write 
to the paper regarding the appreciation of buildings, of 
stocks of various sorts and of machinery in various in- 
dustries, and the reply will be sent direct to the inquirer 
without charge. The answers will be by Clifford B. Ross, 
assistant general manager of the Lloyd-Thomas Company. 

The inquiries and replies will be published without the 
name of the inquirers being divulged in a special depart- 
ment of THE NATIONAL UNDERWRITER. 

__This will furnish much valuable material and many good 

ideas to agents for taking advantage of the increase in 

values and also of the advertising campaigns for more 

— such as are being conducted by the Chicago 
oard. 

A similar service has been established in Chicago by 
the Chicago Board. THe NATIONAL UNDERWRITER will 
give the service for all of its readers outside of the city, 
or those in Chicago, that desire to get it through this 
source. 

The Lloyd-Thomas Company is one of the oldest and 
largest appraisal concerns in the country. It has offices 
in many cities and a force of experts scattered throughout 
the country. It does nothing but make appraisals for 
property owners. They have a variety of uses for such 
appraisals, among which are the ascertainment of the 
amount of insurance that should be carried. This can be 
arrived at to the very cent where a complete appraisal is 
made. The Lloyd-Thomas Company, however, has on hand 
sufficient information wherewith it can furnish insurance 
men approximate valuations that will serve to ascertain 
the amount of insurance that should be carried by any 
concern. 

All that the agent is required to furnish is a general 
description of a building, its construction, size and age. 
On machinery the age and the general description should 


be given. On stock the amount and quality should be 
furnished. 
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AS VIEWED FROM CHICAGO 








HOUSEHOLD INVENTORIES 


In the extensive publicity campaign 
Chicago Board is carrying on in the 
papers to remind the people that val- 
ues have greatly increased and perhaps 
in many cases insurance has not been 
added to cover this advance, local 
agents are using household inventories 
as part of their machinery in interest- 
ing the assured. 

Agents will hand an inventory book 
to a customer or prospect, request him 
to fill it out, showing the listed value 
of his household articles. Then he can 
decide on the percentage of insurance 
he will carry. The agents are follow- 
ing up the handing out of the inven- 
tories, seeing to it that they are filled 
out and the customer is fully advised 
as to what his household values are. 

THE NaTIONAL UNDERWRITER is able to 
furnish these household inventories, 
there being three sizes arranged accord- 
ing to the capacity of a dwelling. There 
are no better business getters than 
household inventories and they serve 
to introduce the subjgct to a customer 
or prospect in an easy way. Most 
householders have never thought of 
taking an inventory of their belong- 
ings. When the giving out of inven- 
tories is followed up there is no doubt 
but that much additional insurance can 
be secured. One agent in Chicago tried 
it out for a day, seeing fifteen custo- 
mers and getting orders for additional 
insurance from thirteen of them. Now 
that the campaign is on it is the psy- 
chological time to drive for dwelling 


business. 
By * * 


PROTECTION AT GREAT LAKES 


Fire insurance men who have been 
at the Great Lakes Naval Station at 
Great Lakes, Ill, say that all precau- 
tion is being taken as to fire protection 
during the period of construction. Com- 
panies are writing large lines on these 
military and naval stations, as there is 
both a day and night guard and no 
smoking is allowed in camp. Barrels 
and buckets are found at frequent in- 
tervals all through the camp. . At Great 
Lakes there is a temporary 4- inch main 
in operation and an 8-inch main is now 
being laid through the camp. There is 
plenty of hose on hand and there are 
chemical extinguishers in each finished 
building. The greatest value at the 
Great Lakes is in the drill hall. The 
value of the buildings range from $1,500 
to $50,000. 

* * * 
EFFECT OF THE FROST 


Local agents in reporting to their 
companies say that the frost of last 
week injured the corn in Northern Wis- 
consin, Northern Minnesota and a few 
other sections. Much of it, however, 
is being taken care of by farmers in 
their silos. Most of the corn, how- 
ever, was not seriously affected and if 
there is warm weather for two or three 
weeks it will mature in good shape. 
Local agents are expecting a fine in- 
crease in premiums this year on corn 
both on farms and in elevators and 
mills, where it will be stored. There 
is a splendid crop in almost all sec- 
tions and it will grow into money. 


EXPERIENCED FIRE 


and Casualty Insurance Agency 
man desires to make change. Now 
employed. Nine years in_ local 
agency work. © Would consider 
position as special agent. Married. 
Age 32. Address 3-P, care The 


National Underwriter. 
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Extra insurance is already being called 
for where corn is being harvested. 


LIFE MEMBERS MEETING 


The Society of Life Members of the 
Fire Underwriters’ Association of the 
Northwest will hold its annual meeting 
and banquet at the Union League Club, 
Chicago, Wednesday evening, Oct. 3, 
this being the first day of the North- 
west meeting. There will be six new 
members in the “Life Class.” Since the 
last meeting five members have died, 
viz., George A. Armstrong, Detroit, of 
the Aetna; M. J. Burns of Denver; 
President Edward T. Campbell of the 
American Central; Manager E. G. 
Halle of the Germania, and State Agent 
W. F. Hawxhurst of the Commercial 
Union in Michigan. Including the six 
new names the membership will stand 
at 117. Thomas H. Smith of Chicago, 
the well known adjuster, is president 
of the society this year. 

There will be six life members this 
year who have been continiiously pay- 
ing their dues to the Fire Underwriters’ 
Association of the Northwest for 25 
years, they being W. C. Daniel, Ohio 
state agent Northern of England; J. 
Frank Edmunds of Denver, northwest- 
ern manager Commercial Union; W. E. 
Mariner of Chicago, manager Western 


Adjustment; M. S. Moore of Terre 
Haute, Ind., state agent New Hamp- 
shire; J. C. Ragsdale, formerly state 


agent in Wisconsin for the American 
Central, and W. P. Kelley, now in the 
local business at South Bend, Ind. 
* * * 
LITTLE READJUSTMENT SEEN 


Western departments of companies 
say that while there has been consid- 
erable shifting about following the can- 
cellation of foreign reinsurance con- 
tracts, especially in the Munich Rein- 
surance, Bulgaria, and other compa- 
nies, there has not been any appreciable 
reduction in lines. In some cases, where 
one of the large companies carried a 
line of large size itself, it may now 
give up part of it or seek reinsurance 
among the direct writing companies. 
Such cases have come to light, but they 
are infrequent and hence it is thought 
that the reinsurance conditions have 
not greatly affected the line sheets so 


far. 
x Ok Ox 


WHEAT WILL KEEP MOVING 


Local agents feel that aside from loss 
of premium income in the terminal ele- 
vators because of the government tak- 
ing over the supply of wheat and not 
insuring it, there will be also consid- 


WANTED—A Connection 
With a Chicago Agency 


Will pay cash for an interest and turn 
in volume of both fire and casualty 
business. Have had long experience in 
both lines in Chicago. 


Address, 4-Q, 








care The National Underwriter. 





Inspections 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Kni, 


ght & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


in Chicago, Cook County and the C.eater Metropolitan District. 4Thisinspec- 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. @The undersigned sells this talent to companies, agents 
brokers on the business public, herewith tendering counsel to all 

pane 7s Committees and all those who formulate insurance laws 


State Insurance Officiais, Legislative 
—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Cones lor 








. FREE SERVICE TO AGENTS 
WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 


} c IN SOUND VALUES IN ANY INDUSTRY 








Hhomas Co, 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 


CHICAGO 
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GEO. A. MOWRY 
President 
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Capital $500,000 
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THE INTER- ‘STATE FIRE INSURANCE CO. 


74338 0000/00 ae 1913) 
Capital Silke ed $250,000.00 Assets $542,142.29 
Surplus to poly. holders $350,000.63 
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FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - - $1,000,000.00 | 
Assets ~ ‘ . 7 “ 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE A:TNA CASUALTY & SURETY COMPANY 
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erable loss, due to the fact that country 
elevators and flour mills are not al- 
lowed to keep on hand more than a 
month’s supply. In other words, the 
government will see that wheat is not 
stored longer than thirty days. ‘This 
will keep the wheat moving and will 
mean that there will not be large vol- 
uiies stored for any great length of 
time, The fact that the government 
has fixed the price at $2,20 for inis 
year’s product will naturally force the 
wheat into the market, as it will-not be 
of any advantage to hold it for future 
raise in price. 
* x 
WILL NOT BE CANDIDATE 


John Fitzgerald, Indian special agent 
of the Queen, announces that he is not 
a candidate for the presidency of the 
Fire Underwriters’ Association of the 
Northwest in consideration of the an- 
nouncement of the candidacy of his 
friend, Frank G. Snyder of Kentucky. 
Mr. Fitzgerald has been strongly urged 
at the opening of three different cam- 
paigns to become a candidate, but has, 
in each case, withdrawn in favor of 
some close friend who was a candidate. 
It now looks as if Mr. Snyder and 
Geo. C. Crosley of Milwaukee will be 
the opposing presidential candidates. 


CHICAGO AND SUBURBAN 


COOK COUNTY FIELD CLUB 


An executive meeting of the officers 
of the Cook County Field Club will be 
held the first Monday in October to 
plan for the club’s activities during iiie 
winter. The custom of holding a 
monthly luncheon, with a speaker from 
outside of the insurance business, will 
be continued, but the meeting place has 
not been decided upon. The first of 
the luncheons will be held upon the 
second Monday in October. 














a ~ ok 
CHICAGO PREMIUM RETURNS 


The following are additional pre- 
mium returns filed with the city col- 
lector for the year ending June 30, as 
compared with those of the previous 
year: 


1917 1916 
Dubuque F. & M....... $ 26,179 $ 25,577 
New Hampshire........ 59,953 68,189 
Nord-Deutsche ......... 28,467 36,302 
NOPE “FRIVErS. .c0'6 ccc 0c 49,281 60,606 
FRICMANONNEE 66 oie oe se oes 9,263 8,214 
De. Fee APNG cb: cieic cciowices 29,444 45,495 


EXPECT BIG ATTENDANCE 


A. W. Jenkisson, Cook county special 
agent of the Northern of England, will 
probably be elected most loyal gander 
of the Mlinois pond of the Blue Goose 
at the annual meeting, to be held in 
connection with a luncheon at the Fort 
Dearborn hotel, Chicago, next Monday 
noon at 12:15. It is expected that prac- 
tically all of the Cook county members 
will turn out for the occasion and the 
usual good attendance of Illinoi§ field 
men is anticipated. Quite a good con- 
tingent of managers will be on hand.as 
a boom for A. R. Monroe for a grand 
nest honor will probably be launched at 
this time. 

“+. % 
BOWLING LEAGUE PLANS 

The Insurance Bowling League of Chi- 
cago has again organized for its third 
annual tournament for the season 1917- 
1818. The tournament will open Sept. 24 
at Bensinger’s, 235 South Wabash avenue. 

The following teams will -be repre- 
sented: Brown, Anderson & Young, Na- 
tional Fire, Moore, Case, Lyman & Hub- 
bard, Starkweather & Shepley, Northern 
Assurance, Aetna (Fire), Aetna-izers, 
London Guarantee, Hartford Fire, Chicago 
Bonding. The following officers have been 
,elected for the coming season: | H 
Morrill, Jr., Aetna Life, president; N. B. 














’ The Leading Fire 
Company of the World 
Fire, Tornado 


Assets in 


P. W. CADMAN, Asst. Mgr. 





Not Here for a Day 
But for All Time 


INSURANCE COMPANY, Limited 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


The Royal owns and occupies its own magnificent Office Buildings in 
the Cities of New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


Sprinkler Leakage, Automobiles 


United States $14,763,831.00 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt, 











Hanson, Starkweather & Shepley, vice- 
president; G. D. Edwards, Brown, Ander- 
son & Young, secretary; Carl Henricksen, 
Brown, Anderson & Young, treasurer. 
* * ok 

The Hecox family reunion is being held 
in Chicago this week. This organization 
is comprised of Charles LeRoy Hecox, 
western manager of the Ohio Farmers, and 
members of his family. The Hecox fra- 
ternity, therefore, is gathering in Chicago 
from far and wide. me 

George H. Bell, assistant western mana- 
ger of the National of Hartford, has pur- 
chased a handsome colonial residence on 
a three-acre site at Hinsdale, Ti 


J. C. Griffiths of Chicago, manager of 
the Cook county agency of the London 
Assurance, who has been very ill with 
pneumonia at his home in Evanston, is 
now able to come to his office for part of 
the day. 





* cd ae 
L. H. Hornbrook of James Froggatt & 
Co., the accountants, has become chief ac- 
countant in the western department of the 
Fire Association. ‘ 


* * 
Vice-President W. J. Mackay and 
George G. Bulkley, of the Springfield Fire 
Marine, were at the western department 
in Chicago this week. 


NEW TAX MAY HIT COMPANIES 





Fire Companies Awaiting Interpreta- 
tion of Treasury Department on 
Pending Federal Revenue Bill 





Fire insurance men are anxious to see 
what interpretation the treasury de- 
partment will place on the section of 
the federal revenue bill imposing a tax 
of 10 percent on the earnings of insur- 
ance companies, not distributed to 
stockholders within six months, with a 
penalty of an additional 5 percent. This 
section was placed in the law to reach 
corporations which withhold profits in 
order to escape the present war and 
income taxes. It will have a serious 
effect upon fire insurance companies 
which must maintain liberal reserves in 
order to meet conflagration losses. 

The bill provides that the tax shall 
not apply to that proportion of such 
undistributed net income which is 
actually invested and employed in the 
business, or is retained for employ- 
ment in the reasonable requirements of 
the business. 

Fire insurance men believe that they 
can show the treasury department that 
it is absolutely essential for them to 
maintain liberal reserves to meet con- 
flagrations and other losses. There is 
no certainty as to the action the treas- 
ury department will take in this. matter. 


Missouri Towns Organized 


Secretary J. W. Rodger, of the Missouri 
Local Agents Association, and E. M. Allen 
of Helena, Ark., chairman of the member- 
ship committee of the National associa- 
tion, have organized local associations in 
St. Joseph, Springfield, Mo., Joplin, Seda- 
lia, Hannibal and Moberly. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





CHARTERED A. D. 1794 


oe 
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-310 WALNUT ST., 


=>] 


PHILADELPHIA, PA. 


JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst. Sec’y 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


,000 
TOTAL ASSETS URPLUS TO POLICYHOLDER 
9$4,658,595.39 $1,402,353.66 “ 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


New York J. H. Lenehan, Manager 
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ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 
J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 
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CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN— MISSOURI 


ARTHUR J. DAVIS 


GENERAL AGENT 


ARIZONA 
FIRE INSURANCE COMPANY | 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL MANAGER. 





CHAS. P. HALL, Special Agent 


mn 2019 INSURANCE EXCHANGE 
CHICAGO 




















IOWA NATIONAL FIRE INSURANCE CO. 


SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 
JOHN L. BLEAKLY, President 


Cc. M. SPENCER 
SECRETARY 


F. L. MINER 
VICE-PRESIDENT 
FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF AGENTS 





Cc. S. VANCE 
2nd VICE-PRESIDENT NS 


CAPITAL, $500,000.00 
RESULT OF THE FIRST SIX MONTHS BUSINESS 


RISKS WRITTEN, - -— - rd « - “ e $6,803,526.59 
PREMIUM INCOME, ~~ - a. “en ‘s e « 71,805.79 
LOSSES INCURRED—-NET, - io ae - -« -  3,151,28 
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OHIO AND WEST VIRGINIA 


LIVE ONES INCREASE LINES 
pigeons 
Columbus Agents Take Advantage of 
Higher Valuations—Considering 
Advertising Campaign 











The Columbus, O., organization of lo- 
cal agents is considering the advisa- 
bility of a big advertising campaign 
similar to that being carried on by the 
Chicago Board. The publicity can be 
secured for $3,000, but the sentiment of 
agents is divided. 

Many have already taken advantage 
of the increases in values to secure ad- 
ditional insurance. They have used 
some newspaper space, have sent out 
many circular letters and have been 
preaching the gospel over the phone 
and face to face. 

These live ones are the ones who 
favor the campaign. They recognize 
the fact that there is even much more 
business to be secured. 

While a good many manufacturers 
and merchants have been reached effect- 
ively, still there are many householders 
and dwelling owners who must be told 
more than once and in more than one 
way. The advocates of the newspaper 
campaign argue that they should be 
told through the eye with striking dis- 
plays in the daily press, through the 
eye with letters and through the ear 
with personal and phone calls. , 

A good many rent policies in the city 
have already been increased. Rents in 
Columbus have taken a marked jump 
upward and those agents that are awake 
to the possibilities of rent insurance 
have also been awake to the possibili- 
ties of present conditions. 

With these increases in lines several 
agents have more than made up the 
losses they have suffered through the 
reductions in dwelling house rates in 
the city. These dwelling reductions 
were general in Ohio and what is true 
of Columbus agents is true of agents 
throughout the state. 


Many Agency Changes 


H. M. White, Vermilion, O., has sold his 
agency to Trenter & McGraw. : 

F. W. Shook of Sherwood has disposed 
of his agency to L. W. Wilder. 

A. H. McCoy, Roseville, is to sell his 
agency, but to whom is not as yet an- 
nounced. : 

Ada Connor, Byerville, 
agency to Elmer Green. 

The Hartline-Jordan agency at Norwalk 
is now in Mr. Jordan’s hands, Mr. Hart- 
line having seld to him. 


has sold her 





Protect Farm Property 


Hollandsburg, O., is the first to respond 
to an appeal sent out by State Fire Mar- 
shal Fleming to rural communities to or- 
ganize county fire departments. This vil- 
lage, by popular subscription, purchased a 
motorized fire truck with 500 feet of 
standard hose, two chemical tanks and 
hose, and adequate ladders and hand ex- 
tinguishers. The machine can travel a 
mile in two minutes and is available to 
persons living within a three mile radius. 





Ohio Notes 


The Cooperative Fire Chiefs Associa- 
tion of Central Ohio will meet in Colum- 
bus fire ‘prevention day, Oct. 8 

Henry Schlesinger of St. Louis and 
the John A. Dohrman Company, of New 
York, have secured brokers’ licenses in 
Ohio under the new law. 

Garrett Fox, formerly an investigator 
with the Ohio state fire marshal’s depart- 
ment, and later with the Indiana fire mar- 
shal’s department, has gone to Atlanta, 
Ga., where he will be connected with the 
Southeastern Underwriters’ Association. 

It is understood that the Fireman’s 
Fund agency at Columbus has been placed 
with the Frank Talmadge agency. It was 
formerly with Bryson, Brubaker and Bed- 
well. It is also understood that the Tal- 
meadge agency. will make a drive for fire 
business. 








Minneapolis 


sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


W. C. LEACH, Secretary 











“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“BEST IN OHIO” 











CASH CAPITAL, $350,000.00 _ 


Economic Management 





JOHN W. ZUBER 


President 


THE 


American National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD 
Secretary 











NORTHWEST PROGRAM 
BEEN ANNOUNCED 


(CONTINUED FROM PAGE 1) 


the best in the middle west. 
ham Hall of Nashville is a member 
of the firm of Hall & Benedict, state 
agents of the Sun Underwriters and 
Virginia Fire & Marine. 
ertson of Oklahoma City is state agent 
of the Fidelity-Phenix, and E. G. Fra- 
zier of Milwaukee is state agent of 
the Springfield. 
sociation will be pleased to see that 
Mrs. D. McGregor, wife of the 
western manager of the Queen, is on 
the list for a musical program. Mrs. 
McGregor had charmed the attendants 
at meetings in the past and will main- 
tain the reputation that she has made 
for herself. 
The program is: 


WEDNESDAY, OCT. 5 
Opening Session, 10:00 A. M. 


Vocal selection—Mrs. P. D. McGregor; | 


accompanist, Mrs. Ethan Taylor. 
Roll call; reading of minutes of last 
meeting; election of new members. 


Report of board of directors, Guy A. | 


Richards. 

Report of library committee, John Mar- 
shall, Jr. 

Report of scholarship committee, Wel- 
lington R. Townley. 

Report of secretary, Guy A. Richards. 


Report of treasurer, Charles L. Hecox. | 


Address of president, J. George Stauffer. 
Annual address, Harry A. Wheeler, Chi- 
cago, Ill., food administrator for Illinois. 


Afternoon Session, 2:00 P. M. 


Address—“The National Board and Its 
Work in Conservation,” W. E. Mallalieu, 
New York City, general manager for the 
National Board of Fire Underwriters. 

Address — “Conservation,” TT. Alfred 
Fleming, Columbus, Ohio, fire marshal of 
the state of Ohio. 

THURSDAY OCT. 4 oP 
Morning Session, 10:00 A. M. 

Addresses—“Progress of the State Con- 
servation Association,” James F, Joseph, 
Chicago, Ill., secretary Chicago advisory 
committee, conservation committee, Na- 
tional Board of Fire Underwriters; T. 
Graham Hall, Nashville, Tenn., chairman 
Conservation Association of Tennessee; A, 
C. Robertson, Oklahoma City, Okla., chair- 
man Conservation Association of Okla- 
homa; E. G. Frazier, Milwaukee, Wis., 
chairman Conservation Association of 
Wisconsin. 


Afternoon Session, 2:30 P. M. 
Reports of committees; unfinished busi- 
ness; new business; election of officers. 
J. George Stauffer, president; Walter 
E. Atwater, vice-president; Guy A. Rich- 
ards, secretary; Charles L. Hecox, treas- 


urer; Royal A. Buckman, sergeant-at- 
arms. 


T. Gra- | 


A. C. Rob- | 


Members of the as- | 


IGERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


| Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
| 714 Hippodrome Bldg. Cleveland, Ohio 


Special Agent for Ohio, Indiana and Peana. 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 





Capital - - - + — $250,000.00 
Assets 7 - - 895,201.24 
Surplus to Policy Holders - 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





| 1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- . 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
| kota and accepts business on good 
risks direct in any Statein the Union. 
F. L. TESCA CHAS. L: THURBER 
President Secretary 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera} 
business. 


Our contracts have been good for three . 
fourths of a century and are still good. 








'  JTnsurance 


First National Fire 


Washington, D. C. 


Company 





ROBERT J. WYNNE, President 
JOHN E. SMITH, Managing Underwriter 











An American Fire Insurance Company 
Agents wanted where not represented. 








| 


























September 20, 1917 


THE NATIONAL UNDERWRITER 











CENTRAL WESTERN STATES 


CITIZENS FORM ORGANIZATION 








Attempt Being Made to Keep One 
Outlying Engine House Open in 
Springfield 





Residents of fire district No. 7 in 
Springfield, Ill, have organized the 
West End Protection Association to 
maintain the fire apparatus and to keep 
the engine house open at Edward street 
and W. Grand boulevard. This is in the 
heart of the exclusive residence district 
of Springfield, and serves the greater 
portion of the west section of the city. 
All of the outlying engine houses, with 
the exception of No. 7, have been 
closed. The new association is asking 
$1 per month from property owners 
and 50 cents per month from tenants 
until April 15, 1918, when new funds 
can be voted by the city. 


Companies Are Cutting Lines 


Springfield is under a commission 
form of government and at the last 
election a bond issue was defeated 
which depleted the city’s surplus and 
made necessary the curtailment of ex- 
penses all along the line. 

Some companies are treating their 
Springfield dwelling business as an un- 
protected dwelling class and cutting 
down on their lines. Companies are in- 
clined to feel that the new association, 
which is being formed, will not be per- 
manent and the only remaining engine 
heuse in the outlying district of Spring- 
field will soon have to be closed. 





WIN IN INDIANA LITIGATION 





Insurance Companies Gain Big Point 
When Judge Clifford Granted Mo- 
tion to Discharge Rule 





Judge Clifford, of the superior court 
at Indianapolis, has granted a motion 
to discharge the rule in the case brought 
by the Indiana attorney-general in 
which the fire insurance companies 
were charged with contempt of court in 
an alleged violation of the injunction 
granted by Judge Weir restraining them 
from combining to maintain rates. 

Judge Thomas Bates of Chicago rep- 
resented the companies in this litiga- 
tion and states that the action of Judge 
Clifford is equivalent to quashing the 
indictment. Judge Bates in his argu- 
ment held that the charges brought by 
the attorney-general were indefinite and 
it was impossible to comply with the re- 
quirements of the law in the form pre- 
sented. He further contended that no 
time or place was fixed at which any of 
the supposed violations had taken place, 
covering a period of about seven years, 
nor was the name of any company or 
person presented that had been guilty 
of a violation. The court indicated that 
the appeal could not be amended and 
the state must now either begin a new 
suit or take an appeal to the state su- 
preme court. 





RICHMAN HEADS BLUE GOOSE 





At Annual Meeting of the Indiana 
Pond Felicitations Were Extended 
to F. W. Koeckert 





_ the annual meeting of the Indiana 
Blue Goose was held last Monday noon, 
following a luncheon. There was a 
good attendance and Most Loyal Gan- 
der O. E. Green presided. The elec- 
tion of officers resulted in the unani- 
mous selection of the following: 


Most Loyal Gander—Chas. J. Richman, 
American, N. J. 

Supervisor—Fred B. Clarke. 
in Custodian—John R. Davis, Insurance 
ompany of North America. 

fp ey + Po Northern, N. Y. 
. —C. A. Mc i 
National Mutual. ee, eee 


Wielder—trvi illi i s 
Noten™ ving Williams, editor “Rough 
O. E. Green was elected delegate for 


two years to the meetings of the 
grand 
nest with C. A. McCotter as holdover 


delegate. J. W. Noble, of the Prussian 
National, and W. P. Ray were elected 
alternates. 

A resolution was passed extending 
felicitations to Fred W. Koeckert upon 
his recent elevation to the vice-presidency 
of the Henry Evans companies. Mr. 
Koeckert is a charter member of the In- 
diana pond and has never taken flight 
papers, though he has been away from 
the state for several years. A resolution 
was also passed ordering that the dues 
of all members who may enter army serv- 
ice be waived during their absence. Three 
members are already in service—Herman 
C. Wolff, Fred H. Reiss and W. D. Hamil- 


ton. 

State Fire Marshal H. H. Friedley asked 
that the members hold themselves in 
readiness to visit Indiana towns as as- 
signed to make addresses on state fire 
prevention day. 





Pontiac Agents Combine 


The agencies of Vet S. Moloney and 
Ellsworth & Cummings at Pontiac, Mich., 
have consolidated. The two agencies have 
been incorporated with a capital stock of 
$8,000 with the following officers: Arthur 
E. Ellsworth, president; Richard G. Cum- 
mings, vice-president, and Vet S. Moloney, 
secretary and treasurer. Mr. Cummings 
will have charge of the bond department 
and Mr. Moloney the insurance depart- 
ment. The Ellsworth & Cummings agency 
is one of the oldest in the city and the 
new combination will be a strong one. Mr. 
Moloney was formerly a leading agent at 
Sheboygan, Mich., and is an ex-president 
of the Michigan Association of Local 
Agents. 





Committee Visited Pontiac 


A committee from the two field organi- 
zations in Illinois visited Pontiac, IIl., 
last week, in order to get some of the local 
agents in line, who have not been toeing 
the mark very religiously. It is thought 
that conditions will be much more satis- 
factory in that city. 





Carpenter Won’t Run 


“Nothing doing,’ says John D. Carpen- 
ter, Iowa state agent of the Queen, who 
is being boomed for president of the Fire 
Underwriters Association of the North- 
west. Mr. Carpenter’s name was brought 
out at a meeting of field men of Des 
Moines last week. However, Mr. Carpen- 
ter, at the Monday noon lunch this week, 
thanked his associates for their kindness 
and asked them to support George Crosley 
of the Western and British America in 
Wisconsin, but a former Iowan. Mr. Car- 
penter’s friends will support him for the 
place two years hence. 





May Test New Law 


A big committee of Illinois field men is 
meeting in one of the cities this week to 
take up the case of a delinquent agent. 
It is likely that a new Illinois law mak- 
ing the holding of premiums embezzlement 
will be tested out in this case. It is 
thought that the agent has been speculat- 
ing with the funds and he has gotten be- 
hind to the extent of several thousand 
dollars. Field men had a meeting in Chi- 
cago Monday to canvass the subject. 





Coffin Can’t Be Present 


Members of the Illinois Association of 
Insurance Agents, who are in attendance 
at the annual meeting at Galesburg, 
Thursday of this week are greatly disap- 
pointed that Fred Y. Coffin, of Moore, 
Case, Lyman & Hubbard, of Chicago, 
found it impossible to serve as toastmas- 
ter at the banquet. Mr. Coffin was sud- 
denly called east on important business. 
The officers of the association had to 
make a quick turn, and hence secured 
C: M. Cartwright, of The National Under- 
writer, to preside at the banquet. Mr. 
Coffin is known in Chicago as one of the 
best entertainers in the city. 





Wisconsin Delinquent Agents 


The field organizations in Wisconsin 
have appointed a joint committee that 
will devise some plan to deal with de- 
linquent agents.» It is thought that some 
method can be worked out to reduce the 
loss of time and expense in dealing with 
this class of local representatives. 





Wisconsin Notes 


J. G. Ollinger, local agent of Sturgeon 
Bay, Wis., has moved his office to the 
Pinney building in that city. 

E. R. Short, Superior, Wis., has become 
manager of the insurance department of 
the Charles A. Erhart agency at Superior. 


Horicon, Wis., will purchase a combina- 
ticn, motor-driven hose, ladder and chemi- 
cal truck, authority having been given the 
fire department by the common council 
last week. ' 


At a special election Niagara, Wis., voted 
$35,000 bonds for the construction and 
equipment of a complete waterworks and 
sewerage system. Work probably will 
start early next spring. ‘ 

Lake Geneva, Wis., has awarded con- 
tracts amounting to $6,500 for the installa- 
tion of three new motor-driven pumps for 
the municipal waterworks system. In case 
of fire emergency the new installation is 
guaranteed to deliver water at 10 pounds 





per square inch pressure. 





H. M. BARFIELD 
President 


H. S. BASSETT 
Secretary 


Buckeye National F ire 


Capital $100,000 (9) Net Surplus $46,135.00 


MELVIN BARCLAY 
Managing Underwriter 


Insurance Co. 





Writing Business Through Ohio ts Conservative Underwriti 
ECONOMIC MANAGEMENT ©" MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 











Capital $300,000 





F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Surplus to Policyholders $408,562 














A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 
TOTAL ASSETS, - - - - - - $2,486,445.48 

BUSINESS CONFINED TO OHIO 





R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 














Dayton Mutual Fire 


Insurance Co., 4,0" 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut - 


AGENTS WANTED 
Address Home Office. 


E, J. Forney, Pres. J. M. Cook, Sec’ go 
Incorporated, 1873 ‘ 


Mansfield Mutual 


Fire Insuranc@Company 
"OF MANSFIELD, OHIO 





Insurance - $6,519,788 
Total Assets 385,313 








An Agency Company 














ORGANIZED 1905 


Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


BUSINESS CONFINED TO OHIO 


W. H. COOK, Secretary and General Manager 











Home Office 
Lumber Underwriters 








E.F. PERRY & CO., Inc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


66 BROADWAY - 


Louis H. Parker 
Manager 


NEW YORK 
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NORTHWESTERN STATES 


LOST CROPS WERE INSURED 











Companies Charged With Attempting 
to Compromise Present Their 
; Side to Olsness 





A. S. Olsness, state insurance com- 
missioner of North Dakota, has re- 
ceived reports that many farmers 
through fraudulent means have pro- 
cured the insurance of crops: already 
lost. These are the claims of insur- 
ance companies which are resisting the 
payment of policies written in North 
Dakota. 

State managers met with Attorney 
General Langer at Fargo last week in 
an effort to have the representatives 
explain their side of the case. In fre- 
quent instances, the insurance com- 
panies claim, investigation has revealed 
that at the time their policies are writ- 
ten crops insured already were recog- 
nized as a total loss and were plowed 
under soon after the delivery of the 
policy. According to reports, some 
companies allege that they face bank- 
ruptcy if they make an effort to meet 
all of these alleged fraudulent claims. 

Some time ago complaints were made 
to the state insurance commissioner 
that companies which last spring wrote 
policies covering crops in the north- 
western corner of the state were “re- 
neging” on their bargain and attempt- 
ing to induce policyholders to accept 
the return of their premiums in lieu of 
the face value of their policies. 





CUTS OFF $500,000 PREMIUMS 





Government’s “No Insurance” Policy 
as Regards Wheat Will Seriously 
Affect Minneapolis Agents 





Government control of wheat in ter- 
minal elevators in Minneapolis will 
cause a loss in premiums amounting to 
$500,000. Agents say, however, that 
they regard that change as only one 
item of the various changes in condi- 
tions naturally brought about by the 
wat. > 
Frank L. Carey, Minneapolis repre- 
sentative of the Food Administration 
Grain corporation, is going on the basis 
that the government will carry its own 


camp at Fort Snelling. George Hunt re- 
ceived the rank of captain at the Fort 
Snelling training camp and _ is now at Fort 
Dodge, near Des Moines, Ia. Willim A. 
Sanzenback was drafted and is now at 
Fort Dodge. Howard L. Stutsman and 
Leonard Aaker: are with the 151st Field 
Artillery, formerly the First Minnesota 
Field artillery. This regiment is now at 
Mineola, L. I., and is known as the “Rain- 
bow Division.” W. J. Kelley is in training 
at Mare Island, Calif., in the United States 
marine corps. 


MAY ADVANCE ST. PAUL RATES 


Agents Exchange Takes National Board 
Recommendations Up With Busi- 
ness Men’s Association 


In an effort to get action from city 
authorities on the repeated recom- 
mendations of the National Board of 
Fire Underwriters, the Insurance Ex- 
change of St. Paul has taken the 
matter up with the St. Paul Association 
of Public and Business Affairs. 

An immediate raise in the rating is 
imminent, exchange officials told the 
association, unless the improvements 
are made. This may mean $300,000 an- 
nually in increased premiums. The 
improvements could be made for one- 
third that sum. 

The association has taken the matter 
up and action is expected soon. 





Minnesota’s August Losses 


August fire losses in Minnesota were 
$60,837 heavier than for August, 1916, ac- 
cording to reports compiled by George H. 
Nettleton, assistant state fire marshal. 
The increases were chiefly in Minneapolis 
and Duluth, St. Paul showing a decrease. 
There were 198 fires in the month, 
threatening property whose total value is 
$3,420,000 and carrying a total of $2,447,- 
626 insurance. 





The following table shows where the 
losses occurred: 
1916 1917 
No. of No. of 
Fires Losses Fires Losses 
St; Paul ...<% 33 $ 255355 36 $ 24,910 
Minneapolis .. 41 19,675 58 39,565 
DUG sscee% 8 1,670 a7: 30,023 
Outside three 
large cities. 96 172,089 93 185,122 
DORIS «<5. 25 178 $212,789 98 $279,626 


Inspectors in the fire marshal’s depart- 
ment made nineteen investigations during 
August. 





Minnesota Notes 


Wilbur D. Law, formerly with the Ryan 
agency of Winnipeg, Canada, is now affili- 
ated with the Charles W. Sexton Company, 
McKnight building, Minneapolis. 


The Liberty State Bank of St. Paul, 





risk. “The government does not gen- 
erally take out insurance,” he says, 
“and there will be no insurance taken 
out for grain stored in Minneapolis.” 
Minneapolis is one of the largest 
grain storage inals in the United 
States, the capacity of the storage ele- 
vators being 25,000,000 bushels. If 
these elevators were filled with wheat 
the grain would be valued at $50,000,000. 
It is estimated by insurance agents in 
Minneapolis who underwrite grain that 
the premiums on grain in storage in the 
city are equal to 10 percent of the total 
premiums in this city. 





Two Officers, Five Privates 


The Charles W. Sexton Company of Min- 
neapolis has lost seven men on account of 
the war. Harold C. Conick of the firm’s 
engineering department, has been  ap- 
pointed second lieutenant in the 40th In- 
fantry, United States army, stationed at 
Fort Snelling, near Minneapolis. He grad- 


Minn., which began business Sept. 1., has 
taken the agency for the New York Un- 
derwriters and will join the insurance ex- 
change of St. Paul. 

Jokn Townsend, Jr., of John Townsend 
& Son, St. Paul, is a lieutenant in Bat- 
tery B, 151st Field Artillery, at| Camp 
Mineola, L. I., Col. George E. Leach, is in 
command of the regiment, which was for- 
merly the ist Minnesota. Colonel Leach 
is from Minneapolis and was former state 
agent for the Norwich Union in Minne- 
sota and the Dakatos. 

Three members of the inspection force 
of the General Inspection Company, Min- 
neapolis, have been drafted and are now 
at the training camp at Fort Dodge, near 
Des Moines. Leslie G. McKeam and Henry 
T. Lindholm have been assigned to Bat- 
tery E of the 337th field artillery, and 
Max Ryon has been assigned to Company 
E of the 318th engineers. 

Objections to some of the features of 
the new uniform forms have been made 
by the Minnesota department, and ap- 
proval has been withheld until revised 
proofs embodying the concessions made at 


committee and the department are re- 





uated from the officers’ reserve training 











ceived. 





a reeent conference of the uniform forms 





IN MISSOURT VALLEY FIELD 


THOMAS HEADS BLUE GOOSE 





Queen Man in Missouri Elected Most 
Loyal Gander of the Mississippi 
Valley Pond 


The Mississippi Valley Pond of the 
Blue Goose in St. Louis held its annual 
meeting Monday evening. The follow- 
ing officers were elected: Earl W. 
Thomas, Queen, most loyal gander; 
Tarleton Brown, Western Insurance 
Review, supervisor of the flock; E. 
Louis Klobasa, St. Louis manager of 
the Northwestern National, custodian 
of the goslings; E. J. Weinfurth, Du- 
buque, guardian of the nest; James W. 
Evans, Jr., National of Hartford, keeper 
of the golden goose egg; George W. 
Steinkamp, Hamburg-Bremen, wielder 
of the goose quill; delegates to the 
grand nest, J. A. McClelland, Fidelity- 
Phenix, and W. A. Jack, Royal. The 
following goslings, F. W. Doll, Stand- 
ard of Hartford; Dudley L. Hoffman, 
London & Lancashire, and E. A. 
Roemer, Aetna, were given their initial 
plunge in the pond. 


ARRANGING ENTERTAINMENT 


St. Louis Local Agents Promise Royal 
Good Time Along With Splendid 
Program 


The local agents of St. Louis and the 
state of Missouri promise great things 
in the way of a program, both business 
and entertainment, at the annual meet- 
ing of the National Association of In- 
surance Agents, the National Associa- 
tion of Casualty and Surety Agents and 
the National Council of Insurance Fed- 
erations, which will be held in St. Louis, 
Oct. 10, 11, 12 and 13. 

The committee on arrangement has 
extended an invitation to the leading 
fire and casualty men, not only locally 
but all over the state and country, to be 
here, and has gotten up a very interest- 
ing program on account of the many 
important topics that will come up for 
discussion before the convention. 

The entertainment features have not 
been overlooked in making up the pro- 
gram, for while business matters are of 
much importance, and _ considerable 
time will be given to them, when those 
are disposed of, there will be many 
things to divert the mind of the dele- 
gates. There will be a_ reception 
Wednesday, Thursday there will be a 
theater party, a dinner-dance and enter- 
tainment at the famous Sunset Inn, 
and a luncheon Saturday. Golf en- 
thusiasts have not been overlooked and 
special arrangements for them have 
been provided for. In fact there will 
be something doing every minute dur- 
ing the stay of the delegates. 
A few days previous to the time of 
the convention, a special local commit- 
tee will be named and they will have 
the pleasures of the delegates in view. 
The insurance agents are royal enter- 
tainers and know what to do as well as 
how to do it, so those who do not 
attend the meeting of these three or- 
ganizations will miss the time of their 
lives if they do not go to St. Louis. 


Claims Must Be Filed 





EST. 1880 - 










“A Staunch and Reliable American Company” 


CASH CAPITAL, $400,000.00 - 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President °* 

; F. A. SCHULTE 
Treasurer 

=. H. E. EVERETT 
Secretary 

E. P. WEBB 
Asst. Secretary 





“37 Nobes of Honorable Indemnity” 


Cc. C. Hamilton of Sioux City, Iowa, re- 
ceiver for the Equity Mutual Fire of that 
city, announces that all claims against the 
company must be filed by Sept. 27. It is 
impossible to state how soon the liquida- 
tion will be completed, or what percent 
of the claims will be paid. 





Sprinklered Risk Fire Report 


A report on the fire in the sprinklered 
Joy building, at Monroe, Broadway and 
Ninth streets, St. Louis, Sept. 1, by the 
St. Louis Fire Prevention Bureau, shows 
that in open joist construction buildings 
sprinklers must be staggered to protect 
ceilings and must be adequate in accord- 
ance with present rules where the occu- 
pancy is hazardous. 
and fire department, with thirty streams, 
held the fire to the top floor of one section, 








which was only cut off by unapproved fire 


While the sprinklers 








69 


YEARS 


OF SUCCESSFUL 
BUSINESS 


69 


YEARS 


OF HONORABLE 
BUSINESS 


OHIO 
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COMPANY 
LEROY, OHIO 
F. H. HAWLEY 


President 


W. E. HAINES 
Secretary 


Western De ent 
Insurance Exchange 


CHICAGO 
CHARLES L. HECOX 


Manager 


GUY A. RICHARDS 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for = - 

men, al- 
a Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 





H. J. TREMAIN 
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buildings was extensive and the roof of 
one section was almost burned out. While 
the sprinklers were no doubt of great 
value, they would have rendered better 
service had the supply lines been larger 
and the heads more numerous and in stag- 
gered arrangement. 





Collections Are Slow 


Along with more business, Kansas City, 
Mo., agents have experienced a difficulty 
in collections that is more severe than 
usual at this time of the year. They 
usually expect collections to be slow with 
business men on vacations and other sea- 
sonable obstacles. The back collections 
are piling up unusually heavy this fall, 
however, though the agents are not ex- 
pressing any uneasiness over the ultimate 
closing of the accounts. 





Missouri Notes 


The Concordia has appointed Fred Roth, 
Jr., as its sole agent in the downtown 
district for St. Louis. 

Harry E. Fargo of the Chicago office of 
the Western Adjustment & Inspection 
Co., has been transferred to the St. Louis 
office. 

Girard H. DeVries, special agent of the 
New York Underwriters for Illinois, has 
moved his headquarters from Chicago to 
St. Louis, where he is located in the 
Pierce building. 

The agencies of Cox Bros. and W. A. 
Umbarger at Springfield, Mo., have been 
merged and have also taken into partner- 
ship W. B. Burruss, associate general 
agent of the Provident Life & Trust at 
Springfield. The new combination will 
be known as the Insurance Agency Com- 
pany, and will write all branches of in- 
surance. 


L. D. Griffin, formerly special agent in 
Iowa for the Springfield Fire & Marine, 
now located in Denver with another com- 
pany, was a guest at the Monday noon 
lunch of Des Moines field men. He was 
enroute home after a business trip east. 





Michigan Notes 


Wm. H. Fitzgibbons, for four years 
with the Travelers at Grand Rapids, Mich., 
has gone to Dayton, O., as manager of the 
ccmpany’s Offices there. 

L. B. Terry, fofmerly with the Grand 
tapids insurance agency at Grand Rapids, 
has gone with the Row-Ravens-Ackerman 
agency at Lansing, Mich. 


The Cadillac Insurance Agency, of De- 
troit, Mich, kas been organized with a 
capital stock of $10,000. The stockholders 
are Percy N. Bland and P. T. Grinor. All 
lines, except life, will be handled. 


Illinois Notes 


At Danforth, Ill, W. F. Babcock has 
sold his agency to R. R. Kohlman. 


_At Burnside, Ill, H. A. Moore has sold 
his agency to Dr. R. R. Loomis. 


_Paul W. Morgan, a local agent at Mt. 
Vernon, Ill., has enlisted in the hospital 
corps of the United States navy. 

Riley J. N. Johnson has purchased the 
local agency of A. K. Coleman at Tus- 
cola, Ill 

W. G. Black is retiring from the local 
agency of Nelson & Black at Springfield, 
Ill, to become a solicitor in one of the fire 
offices in Chicago. The agency at Spring- 
field will be continued by M. C. Nelson. 

Arrangements for entertaining the Illi- 
nois Association of Insurance Agents at 
Galesburg on Thursday of this week were 
made by a committee consisting of W. A. 
Bartlett, H. F. Arnold, Lake W. Sanborn, 
Fred R. Hazlett and Arthur Nelson. 

Illinois field men are assuming the re- 
sponsibility for the furnishing of Lieuten- 
ant C. R. McCabe’s room in the barracks 
at Rockford, Ill. Rugs, chairs, bed linen, 
small furnishings and in fact the entire 
fittings of the room are to be provided by 


. a collected by the men in the Illinois 


Dakotas Notes 


. Articles of incorporation has been filed 
— the insurance agency of W. W. Phil- 
rick Company of Sioux Falls, S. Dak., 
with a capital of $10,000. 
we General Inspection Company of 
‘tinneapolis has just reinspected and re- 
‘ated four towns in South Dakota and new 
Thee and rate books will be issued soon. 
aro are Colman, Chester, Ward and 

entworth. Kathryn, N. D., has also been 
respected and rerated by this company. 


S H. E. Curry, formerly with the Farmers 
‘ avings & Trust Company at South Bend, 
yas has been appointed manager of the 
qusurance department of the Mishawaka 
Sav ings & Trust Company, at Mishawaka, 
Succeeding Darl K. Ehnes, who moved 
to Indianapolis recently. Mr. Curry has a 
ree to his credit which gives promise 

iat the new connection will prove mu- 
tually profitable and satisfactory. 


' At Tomahawk, Wis., the city council has 
authorized the issuance of $10,000 water- 


SOUTHWESTERN STATES 


WAR CAUSES TEXAS CHANGES 








Vacancies in Field Representation of 
Cravens and Cage of Houston 
Filled by Capable Men 





Owing to enlistment in the army and 
navy of several of their special agents, 
Cravens and Cage, one of the largest 
general agencies in Texas, have been 
obliged to make a number of changes 
in their field force. 
Quinlan Adams, who has entered the 
officers’ training camp at Leon Springs, 
has been succeeded in central west 
Texas by Rufus Scarbrough of San 
Angelo. 
R. E. Fones, who has joined the 
navy, has been succeeded by J. R. 
Gregg, formerly in the employ of Geo. 
M. Easley & Co., general agents in 
Dallas. 
Jack Blum, who is attending the 
United States aviation school, has been 
succeeded by E. S. Crocker as special 
agent in the casualty department. 
In addition to these changes they 
have also employed John H. Roach to 
travel as special agent in the gulf coast 
section of Texas. Mr. Roach has been 
employed as counter man for the L. & 
L. & G. at New Orleans. 





FIRES IN TEXAS CLASSIFIED 





Figures Compiled From Reports to 
State Fire Marshal Show Major- 
ity Were Preventable 





Of the 78,000 fires occurring in Texas 
since Dec. 10, 1910, and reported to the 
Texas state fire marshal, 79.7 percent 
were preventable, according to a state- 
ment just issued by the Texas Fire In- 
surance Commission. The number of 
fires in dwellings, apartment houses, 
boarding houses and outhouses was 
37,074, of which 24,493, or 66.1 percent, 


unpreventable, and 8,650, or 32.3 per- 
cent, from unknown causes. Taking 
the proportion of preventable fires from 
unknown causes to be the same as for 
known causes, the ratio of preventable 
fires in this class is 86.2 percent. 

In mercantile, special hazards and 
other classes, the number of fires was 
40,926, of which 21,271, or 51.9 percent, 
were preventable; 7,816, or 19.1 percent, 
unpreventable, and 11,860, or 29 per- 
cent, from unknown causes. Taking the 
proportion of preventable fires from un- 
known causes to be the same as for 
known causes, the ratio of preventable 
fires in this class is 73.1 percent. 

The following classes contribute the 


greatest number of losses: 

Classes— No. Per Cent 
Dwellings—owner, frame ..20,586 26. 
Dwellings—tenant, frame - -13,334 17.1 


Mercantile bldgs. and con- 
tents, frame ........-2e0- 4,516 5. 


Dwellings—owner, brick.... 625 8 
Dwellings—tenant, brick.... 219 3 
Dwellings—owner or tenant. 88 1 
WGN detect ccews dense 34,853 44.7 
Mercantile bldgs., brick..... 8,997 11.5 
Mercantile contents, brick. .13,043 16.7 
8 














Yadon & Dobbins of Fort Smith, Ark., 
have dissolved by mutual consent, Charles 
P. Yadon, retiring. W. P. Dobbins will 
continue the business with R. S. Walker 
as Dobbins & Walker. 


Frank E. Geilfuss, secretary and treas- 
urer of Hackett, Hoff & Thiermann, Inc., 
Milwaukee, was instantly killed Sept. 14 
by falling from a second floor window at 
his home. His body struck an iron picket 
fence. He had been in ill health for a 
long time and about five weeks ago was 
forced to take to his bed. 


The College of Commerce of Toledo Uni- 
versity, Toledo, Ohio, will start its class 
in fire insurance Sept. 27. Associate Pro- 
fessor J. Anderson Fitzgerald is the in- 
structor. He will be assisted by lecturers 





works system improvement bonds. 


on special subjects. 











EDGAR J. HAYNES, Pres. 


THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt , 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Assets - = = = = 5 #£ = & $2,270,250.98 
Ca - 2£= ©= £= © 2s #£ £ © 500,000.00 
Surplusto Policyholders - - - - <- = 906,788.03 


WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio - Union Trust Building, Detroit 


W.J . WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Exchange, 
Chicago 


Responsible Agencies 
Solicited 











GEO. R. DAVIES, Manager 


New Agents Solicited. 


PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
all of Pitts! , Pa. 
Combined Capital, $1,700,000 Assets, $8,173,146 Surplus to Policyholders, $3,572,680 


FP. H. awe. Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel & Loeb Chicago, Ill,, General Agents for Illinois 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 














The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


ASSETS - - 


~ = $1,643,174.45 
SURPLUS TO POLICYHOLDERS - - - 


1,235,960.65 





LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 


A Reliable, Progressive Agency Company Representatives solicited 











Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts o the United 


States and Canada 








were preventable; 3,931, or 10.6 percent, |. 


Detroit National Fire Insurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, pe 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 

Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















ee Merchants National 

ae |= Five Insurance Co. 

CHICAGO 

Wants Good Agents in 
Michigan, Indiana 

Tilinois and Wisconsin 


| TONG aL 
all: 


hal 




















IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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KENTUCKY AND THE SOUTH 


GASOLENE HOLDS AUDIENCE. 








Superintendent of Kentucky Board 
Puts Wall of Fire Across Main 
Road to Fair 


The best efforts of Henry J. Harris, 
superintendent for the State Insurance 
Board of Kentucky and in charge on 
that day of the fire prevention display 
of the board at the Kentucky State Fair 
in Louisville last Friday, failed to get 
an audience to hear the state commis- 
sioner of good roads make a speech. 
The good roads exhibit was next that 
of the insurance board on the main road 
leading into the grounds. The “audi- 
ence” kept going past. Finally Mr. 
Harris poured a stream of gasolene out 
of a safety can across the road and 
touched a match to the oil. The crowd 
stopped and the commissioner of roads 
began his speech, but a second attache 
of the fire prevention display used a 
chemical extinguisher on the wall of 
flame. It immediately subsided and the 
good roads audience immediately 
moved on. 


Forest Belt Loses Guardian 


Kentucky insurance men who have un- 
derwritten property located in the “forest 
belt” of the state are watching develop- 
ments at the capital closely at this time. 
State Forester J. E. Barton having re- 
signed to enter federal service as a cap- 
tain of engineers. His work in preven- 
tion and control of forest fires has been 
attended with marked success. How well 
this work is continued after Capt. Bar- 
ton leaves will have a very direct bearing 
on the hazard of the property exposed to 
possible forest fires. 


Big Fire From Gas 


A leak in the big natural gas main 
connecting Cincinnati, Ohio, with the gas 
fields of West Virginia was the cause 
on last Thursday of a flambeau fire which 
endangered the surrounding property in 
Mason county from brush fires. A com- 
pany of the Maysville, Ky., fire depart- 
ment went out. Seventeen chemical ex- 
tinguishers turned on the flame at once 
failed to subdue it. The leak was finally 
controlled by temporary reduction of the 
pressure until a collar could be applied 
to the main. 


West Virginia Notes 


State Fire Marshal Horan of West Vir- 
ginia and Deputies Kindelberger and Wal- 
lace are making a state wide inspection 
of real estate. 

President G. M. McCullouch of the Flat 
Top Insurance agency of Bluefield, W. Va., 
states that his agency has had the best 
record for the past seven months in its 
history. It is the largest local agency in 
, West Virginia. 


Sam C. Elliott of Louisville, assistant 
state. fire marshal of Kentucky, is criti- 
eally ill of a complication of maladies. 
Little hope is held out for his recovery. 


Fire Tests of Building Columns 


Apparatus for fire tests of building 
columns, which is being jointly conducted 
by the Associated Factory Mutual Fire 
Insurance Company, the Bureau of Stand- 
ards and the National Board, is now com- 
pleted and tests are being run. A total of 
114 columns is assembled and the work 
will probably require more than a year 
for its completion. Illustrated pamphlets 
descriptive of this undertaking have been 
distributed to underwriters, engineers, ar- 
chitects and others. This pamphlet in- 
cludes an invitation to all having a 
proper. interest in the subject to visit the 
Underwriters Laboratories when in Chi- 
cago and witness this important work, 
the first of its kind to be attempted. 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
\ 
On Madison St., near LaSalle 





One minute from the 
Insurance District 
The Patronage of Ine 
surance Men is 
Solicited 








Laurence R. Adams, Sec’y and Mgr. 





The Pioneer German Fire Insurance Company in America 





U 


TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamoburg-Aremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 











NEWS FROM THE BAST 








ACCUSES RIDDLE OF FRAUD 


Clarence M. Busch Charges Head of 
Atlantic City Fire With Misap- 
ppropriation of Funds 


Clarence M. Busch of Atlantic City 
on Sept. 17 filed a bill in the New 
Jersey court of chancery at Trenton, 
in which, among other allegations, he 
accuses Wiliam Riddle, president of 
the Atlantic City Fire, of manipulat- 
ing the affairs of that and several other 
corporations, and the complainant asks 
for the enforced accounting by Riddle 
for $673,000 alleged to have been ille- 
gally diverted from the Atlantic City 
Fire and other corporations Riddle 
controlled during the past twenty 
years. 

Busch charges that the Mary A. Rid- 
dle Company, controlled by Wm. 
Riddle between November, 1903, and 
the close of 1911, purchased stock of 
the Atlantic City Fire valued at $32,- 
250. During the same period, Mr. 
Busch asserts, the income of the com- 


pany from rentals on real estate and- 


other sources aggregated $329,478, its 
net profit during the same period being 
upwards of $157,000. At the close of 
1911 the assets. of the company, ac- 
cording to the bill of complaint, 
amounted to $1,245,408 and its indebt- 
edness to $320,500, an increase of in- 
debtedness of $171,000 since 1903. The 
bill of complaint contains the following 
specific charges: “That William Riddle 
has illegally taken and used for his 
personal and exclusive benefit the 
moneys and properties of said com- 
pany and has neglected, failed and 
refused to account therefor; that he 
has misappropriated and wasted the 
moneys and properties of the said 
companies and has willfully misman- 
aged the operation and affairs thereof 
and fraudulently administered their 
financial concerns; that he has pro- 
cured all the property and assets of 
the said companies to be conveyed 
and transferred to a foreign corpora- 
tion, especially organized for that pur- 
pose and controlled by him, with in- 
tent to destroy the value of and render 
worthless the stock held by complain- 
ant in said companies, and to obtain 
such property for himself and thereby 
defraud complainant, and has betrayed 


LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 


forus. INDIANA MUTUAL, La Porte, Ind. 








The North River Insurance Company 


$ 600,000 
Assets 3,939,479 
Net Surplus 1,155,139 


Western Department Home Office 
FREEPORT, ILL. 95 William Street, 
: NEW YORK 


Capital 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 

















Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


D 
Home Office: = oe Shelbyville, Illinois 








George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 





Great Northern Insurance Company 
Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


George T. Simpson 
c.L.M 
Julius A. Schmahl 
Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 

Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


J.C. Fulton 
George Jarchow' 
Dr. J. J. Ecklund 


aguire 
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the trust imposed upon him by law as 
a director: ot- said corporations.” 

The Atlantic City. Fire and the 
Eastern -Fire Insurance Company of 
Atlantic City, are allied by personnel 
of management. Edward E. Seeler, 
secretary and underwriting manager, 
and James T. Bew, treasurer of the 
Atlantic City Fire, are directors of 
the Eastern Fire. David Fitzsimmons, 
president of the Eastern Fire, is a 
director of the Atlantic City Fire. 


New Members on Board 


Charles L. Case of New York, manager 
of the London Assurance, has been unani- 
mously elected to the board of the Under- 
writers Laboratories to fill the vacancy 
caused by the expiration of the term of 
Mr. Frank Lock, of the Atlas. Sheldon 
Catlin, of the North America, has been 
unanimously elected to the board to fill 
the vacancy caused by the expiration of 
the term of C. F. Shallcross, of the Royal. 


First National Receivers 


John L. Smith, formerly managing un- 
derwriter of the First National Fire of 
Washington, D. C., illiam Sohmer and 
E. J. Walsh, manager of the Northwestern 
National in Washington, have been ap- 
pointed receivers for the First National. 

The First National Fire has not rein- 
sured any of its business, but it is likely 
that the receiver will now submit a rein- 
surance proposition to the court to have 
it ratified. 





Losses of the Week | 











N account of the high price of 
—~ coal and the difficulty in obtaining 
it the usual losses due to starting heat- 
ing plants for the winter are expected 
to be delayed about a month this year. 
August and September losses for the 
first two weeks have been moderate. 
cd cd a 

Butler, Ohio, Sept. 11—Fire, supposed to 
have been caused by an overheated stove 
in Roy Beall’s merchandise store, caused a 
$50,000 fire here today. Seven buildings, 
in which 10 concerns were located, were 
affected. The fire raged for three. hours 
and three neighboring villages were called 
upon for help. 4 

* * He 

Lorain, O., Sept. 11—Loyola-on-the- 
Lake, located between here and Vermilion, 
burned this morning, the fire starting 
from a defective flue. Loss $30,000. 

oe 


Chicago, Ill., Sept. 14—F ire in one and 
one-half-story frame, 5946 to 5952 South 
Racine avenue, owned and occupied by 
Peter De Witt, Jr., second-hand. barrels 
and barn, caused a sixty percent loss. 
Communicated to one and one-half-story 
frame, 5944 South Racine avenue, owned 
and occupied by Peter De Witt, Jr., dwell- 
ing, causing a sixty percent loss. Also 
communicated to one-story and basement 
frame, 5942 South Racine avenue, owned 
by Mrs. David Ward, causing a forty per- 
cent loss. Insurance: 

Dubuque State of Pa...$ 950 

F. & M.....$2,000 German, Pa... 2,500 
German, Pa... 1,000 Nat., Hartford 1,000 
BOCES: 26 dies 500 

* * * 

Paducah, Ky., Sept. 17—Weak water 
pressure and failure of the pumps made 
it impossible tonight to control the fire 
at the plant of the Paducah Box and 
Basket Company until the storage ware- 
house and its contents had been destroyed, 
with a loss of $20,000. Origin not deter- 
mined. Fire a year ago burned practically 
the same structure. a 


Detroit, Mich., Sept. 5—The Standard 
Screw Products Co. sustained a total loss 
on building and stock, and an estimated 
50 percent loss under the use and occu- 
pancy policies. ‘This was a brick veneer 
and frame building. The automatic sprin- 
kler system, contracted for four months 
ago, was nearing completion when the 
fire occurred. The risk was not under 





CS MERLZ/ (an 


J. H. MACFARLANE, 
MANAGING UNDERWRITER 


CASH CAPITAL $839,130.00 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 














higher than the original estimate. This 
concern was engaged in the manufacture 
of screw machine products, and difficulty 
is anticipated in replacing the machinery. 
Insurance: F 

Ger. Amer...$10,000 Amer. Cent. .$10,000 
Hanover .... 10,000 Fid.-Phen. 20,000 
Hartford .... 24,000 Phoenix, Ct.. 20,000 
No. Amer.... 60,000 Phoenix, Eng. 10,000 
L. & L. & G. 30,000 Nor. Union.. 10,000 

* * * 

Chicago, Iil., Sept. 11—Fire in two-story 
and basement frame, 2438 West 45th 
place, owned by L. Tomala, caused a sixty 
percent loss. Occupied by M. Rzetela, 
grocery, meats and dwelling. Insurance: 
UORUGE a ews td cebbececiccecceicecne $1,100 


Chicago, Tll., Sept. 13—Fire in one and 
two-story brick and frame, 3720 Cottage 
Grove avenue, owned by R. Cahill, causing 
a sixty percent loss. First floor occupied 
by J. Horwitz, meat market. Second floor 
occupied by Mrs. M. Mack, dwelling. No 
insurance. Fire originated on first floor. 
Communicated to three-story and base- 
ment frame, 3718 Cottage Grove avenue, 
owned by W. H. Barrett. Insurance: 
Northw. Natl..$3,000 Amer., N. J...$2,000 
Agricultural . 2,000 Security, N. H. 1,000 

ok * * 

Bayard, Neb., Sept. 15.—I"ire caused al- 
most a total loss to the Great Western 
Sugar Company here whose plant was in 
process of construction. 

* * * 

Lake Geneva, Wis., Sept. 12.—The hotel 
owned by E. H. Thierbach and E. T. Nuss- 
baum sustained a 10 percent loss. In- 
surance: 

Amer. Eagle..$2,500 Globe & Rut. .$3,000 
Buckeye Nat.. 1,500 Natl. Un...... 2,500 
City of N. Y.. 2,500 Northern, Eng. 2,750 
Farmers, Pa.. 2,500 Prus. Natl.... 2,500 
Germania .... 1,250 

* * * 

Dubuque, Ia., Sept. 14.—There is a $3,000 
loss on the Dubuque Electric Co. under 
items 13 and 14 of the general form. 


Toledo, O., Sept. 14.—An overheated 
electric iron caused a 6 percent loss to 
the building of the National Bank of Com- 
merce, 314 Madison Ave. A line of $150,000 
insurance is involved. 


St. Louis, Mo., Sept. 16.—Fire in the 
two-story brick building, 1007-1009 S. 7th 
St., occupied by Wm. Huke as a rattan and 
willow ware manufacturing company oc- 
curred rear of 2nd floor. Seventy-five per- 
cent damage to contents of 2nd _ floor. 
Water damage to contents of ist floor. 
Small damage to building. Insurance on 
stock. and machinery: 

Minneapolis ..$1,000 
Firemen’s Fd.. 1,000 Mech. & Trad.$1,000 


Nat..; Ct.<:.... 2,000 Firemen’s F.. 2,000 
Com’l Un..... 2,000 Fid.-Phoenix .. 2,200 
COMME. cit 55: 2,000 New Hamp.... 1,300 


Ravenna, Neb., Sept. 17.—There is a 
$5,000 loss on the brick mercantile build- 
ing owned by A. i: Shellenburger. 


Evanston, Wyo., Sept. 12.—A total loss 
amounting to $60,000 was sustained by 
the Wyoming State Hospital for the in- 
sane. Caused by defective wiring. In- 


N. Y. Und....$5,000 Phoenix, Eng..$5,000 
00 5,000 


ee 5,0 BEES! ntiinvwns ,00 
Firemen’s Fd. 5,000 N. B. & M.... 5,000 
Union, Eng... 2,500 New Hamp 5,000 
Hartford - 10,000 Germania .... 5,000 
Scot. U. & N.. 5,000 Newark eaeees 2,500 


Springfield, O., Sept. 12.—A gas ex- 
plosion caused a 10 percent loss to the 





protection at the time of the fire... The 
use and occupancy loss may’ run much 


stock and furniture of the Edward Wren 
Co. <A line of $350,000 insurance is in- 


volved. Much damage was done by smoke 
and water. 
oe * * 

Palmyra, Ind., Sept. 17—A child playing 
with matches is the cause assigned for a 
fire which today destroyed a number of 
barns and for a time threatened the whole 
town. The stores of Martin & Huff and 
J. L. Kahl caught fire several times as 
did the Church of Chyist. 

* * * 

Kingsport, Tenn., Sept. 13.—There is a 
total loss on the White Oak Veneer & 
Lumber Company, Ready and Crinchfield 
street. Insurance: 





Phil. Und $2,000 Hibernia ..... $2,500 
Niagara ...... 3,000 Home ....... 2,500 
Hartford ..... 2,500 Springfield ... 5,000 


* * * 


St. Paul, Minn.—There is a 40 percent 
loss to the W. S. Conrad Company, 375 
Jackson street, the fire being caused by 
defective wiring. This was a cigar and 
tobacco ‘stock. sh 

Lexington, Ky., t. 15.—Two floors of 
the four-story wholesale grocery ware- 
house of E. L. Martin & Co. were gutted 








this morning with damage to building and 
stock estimated at from $75,000 to $125,- 
000. A carload of ammunition on the floor 
below the fire and a tank of 3,000 gallons 
of gasoline in a garage occupying an 
adjoining building added to the dramatic 
aspects of the fire which for a time threat- 
ened to get out of control of the fire 
department. 
” x * 

Harrodsburg, Ky., Sept. 13.—Fire de- 

stroyed the pumping station of the munici- 


.pal water plant here this afternoon. 


Home F. & M. Subscriptions 


The subscriptions to the stock of the 
Home Fire & Marine to be operated in con- 
junction with the Fireman’s Fund were 
closed Saturday and the issue was consid- 
erably over subscribed. 

The capital of the Home Fire & Marine 
is $500,000, with a surplus of $1,000,000. 
It will write fire, marine and automobile. 


J. B. Daly, of Fresno, Calif., is promot- 
ing a fire insurance company. He is a 
real estate operator in that city. 





A 6 
of Westerns 


64th ANNUAL STATEMENT 


Capital - -= = = © =+ = § 600,000.08 
Assets (to protect policy holders) - < 5,036,003.01 
Net Surplus to policy holders - - 2,739,141.06 
Net surplustostockholders - - <= 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








THE YORKSHIR 


FRANK & DU BOIS, United States Managers 
HARRY F. WANVIG, Branch Secretary 


Cee e eee ee renee 


Established 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies 
Not Heretofore Represented in the United States 


U. S. BRANCH 


No. 80 MAIDEN LANE, NEW YORK 
New York Life Insurance and Trust Co., U. S. Trustee, No. 52 Wall Street, New York 


DEPARTMENTS 
METROPOLITAN. ..........000-. Willard S. Brown & Co, Managers.............-++. -Y, 
CAROLINA-VIRGINIA, ». 1.71.7 larry Rc Basle Maegan nS" Greensboro. N.C. 


DE ccc cvscnccscensece Jas. B. Ross, Manager. ..... 
PACIFIC COAST.22277772.20..°2" pyar tey -ie 
J. K. elamilton and McClure Kelly, 


INSURANCE COMPANY, Ltd. 
of York, England 


ERNEST B. BOYD, Underwriting Ma 
FRANK B. MARTIN, Supt. of Agencies © 







-Atlanta, Ga. 

New Orleans, La. 
.San Francisco, Cal. 
istant Managers 

















The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. Secure an Agency with 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 


Responsible Agents wanted for WISCONSIN 














Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 


‘ AGENTS WANTED 














CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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FOLLOWING UP THE 
ADVERTISING PLAN 


Chicago Fire Insurance Men Are 
Getting Behind the Big 
Publicity Movement 





DOING PERSONAL WORK 


Where Offices Are Personally Getting 
in Touch With Customers Re- 
sults Are Gratifying 


As time goes on the fire insurance 
men of Chicago are gradually compre- 
hending the importance of the exten- 
sive advertising campaign now being 
conducted in the daily papers and for- 
eign language publications. Many of- 
fices, and perhaps the most of them, 
are pretty well steeped in conservatism 
when it comes to advertising and have 
been watchfully waiting to see whether 
any results will accrue. Many insur- 
ance men have been sitting in their 
chairs looking for customers to come 
in and ask for additional insurance. 

The advertising copy calls attention 
to the fact that most property is un- 
derinsured because of increase in value. 
It is urged that every property owner 
make a schedule of his goods and build- 
ings, get out his insurance policies and 
ascertain in just what position he would 
be in case of a fire loss. 


New Feature in Chicago 


The present advertising campaign is 
an entirely new one in Chicago as the 
local agents never before tried institu- 
tional advertising. It is generally 
agreed that the advertising itself will 
not bring great results unless the in- 
surance men themselves get back of 
it and go after their customers. It is 
urged that each man make a list of his 
customers, either write, telephone or see 
personally every one during this period, 
call attention to the advertising and re- 
quest that a schedule of property be 
made to see if additional insurance is 
not greatly needed. Some agents who 
have been talking to their customers 
along these lines before the advertising 
began find that the copy in the news- 
papers has greatly assisted them, be- 
cause their customers are now con- 
vinced that the stories the agents told 
them are true. 


Poreign Language Publicity 


The advertising in the foreign lan- 
guage newspapers will have a great ef- 
fect. Here is an opportunity for offices 
to make a classification as far as possi- 
ble by nationality and follow up this 
end of the advertising campaign. 

All the publishers of the foreign lan- 
guage newspapers are ready and anx- 
ious to give all information they can 
and will, no doubt, assist in any adver- 
tising campaign among their readers. 
Some offices are arranging to send out 
advertising material of their own, trans- 
lated into the foreign tongues and 
mailed to selected lists of foreigners. 
There are a number of¢brokers that 
can speak two or three different lan- 
guages and they will be able to follow 
up in a more personal way the adver- 
tising in the foreign language publica- 
tions. 

Working Systematic Plan 


Some men are taking ten or fifteen 
customers a day and are personally call- 




















ing thém up on the subject. Where 
-offices are actually going into this work 
on a systematic plan it is found that a 
rich harvest is being reaped. Some 
agents have been checking up their own 
household goods and value of their 
homes and have increased their own 
insurance. Many agents are using 
household inventories purchased from 
THe NATIONAL UNDERWRITER in conduct- 
ing this campaign as the handing out 
of an inventory book is an easy way 
to bring the attention of the customers 
to the subject. It also enables an in- 
sured to list up all articles in various 
rooms of his house, estimate their value 
and then he can tell for himself just 
where he stands. 


Groth Gives a Talk 


H. A. Groth of the Rankin agency, which 
is handling the advertising campaign of 
the Chicago Board, was in charge of a 
meeting of Chicago agents Monday. It 
is hoped that sufficient interest can be 
stirred up among the agents to have a 
similar gathering every Monday noon. The 
‘attendance at this week’s meeting was 
very discouraging and unless a_ larger 
turnout can be assured for next Monday 
the meetings will have to be discontinued. 

Mr. Groth stated that the Rankin agency 
has been quietly conducting an investiga- 
tion of results, and finds that many large 
insurers have not been approached by their 
agents regarding increased lines. Agents 
are often close personal friends of the 
large property owners and sometimes feel 
that the assured knows them so well that 
he will not fail to make his wants known 
to them. Mr. Groth pointed out that often 
one is waiting for the other and it is up 
to the agent to take the initiative. Mr. 
Groth stated that the members of the 
Rankin agency have all been asked to in- 
quire among their friends and acquain- 
| tances as to whether the advertising mat- 
ter is being read. In this way the conver- 
sation turns to the topic of fire insurance 
and the insurer’s viewpoint is obtained. 


Suggestions Are Made é 


As a result of what the agency has 
turned up in the past week Mr. Groth 
submitted some suggestion. An agent 
should go direct to the assured, and on the 
first interview chat with him in a general 
way. At a later interview he should 
check up closely on values. 

Secure an appointment on the first in- 
terview, and go over the property values 
on the second call and at that time for- 
mulate a proper appreciation of the in- 
creased values or suggest an appraisal. 

Send six personal letters, not form let- 
ters, on the subject treated in the adver- 
tisements about ten days apart. This plan 
o_o a complete follow up sys- 
em 

Make frequent use of the _ telephone, 
where the possibility of increases are 
small, or where the lines themselves are 
not large enough to warrant time being 
spent personally. 

Use pulling form letters, as it has been 
found that this method of going after 
business produces certain results. 


Apathy Is Seen 


There is a certain amount of apathy 
shown by some of the business getters 
in this advertising campaign. They fig- 
ure that if they go toa householder and 
get him to increase his insurance by 
$1,000 the extra premium will be $2.50 
and the commission will be 62 cents. This 
will not pay according to the general 
view. However, these solicitors overlook 
the fact that when a man increases his 
insurance $1,000 the total amount will 
prohably continue right along and there 
will be the extra premium paid every 
year. It is the aggregate new business 
‘continued over a number of years that 
will be a paying proposition. Further- 
more, when a man has increased his in- 
surance he will feel that his agent has 
rendered him a service and the ties will 
be further cemented. 


At La Crosse, Wash., an election will be 
called to vote on the proposition of issu- 
ing $20,000 water system bonds. 


At Scotts Bluff, Neb., an election re- 
sulted in favor of issuing bonds for city 
hall and water improvements. 





“SERVICE”—tThat’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. 


Companies in fourteen states. 
A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


Representing several conservative and well-established 


We Can Supply Your Needs—Write Us 














Company Affiliations 











The complete list of companies op- 
erating in all or a part of so-called 


“Western Union territory,” 
to affiliations, corrected up to Sept. 19, 
is as follows: 


1917, 


UNION 


Aachen & Munich 


Aetna 
Aetna Fire Und. 
Alliance, Pa. 
American Central 
American Eagle | 
*Amer. Nat’l, Ohio 
Atlas 
*Automobile, Ct. 
*Bankers & Merch. 
British America 
Brit. Dominions 
British Und. Agcy. 
Caledonian 
Caledonian-Amer. 
*California 
Capital & Merch. & 
Bankers Und. 
*Central Natl., Ia. 
*Cent. States, Kan. 
Citizens, Mo. 
*Cleveland Nat'l 
Colonial Fire Und. 
Columbia Fire Und. 
Columbian Nat'l 
Com’1 Fire Und. 
Com’l Union, N. Y. 
Com’l Union, ue 9 
Common’!th, 
repel a 
*Conn. Und. 
Continental 
*County, Pa. 
*Delaware Und. 
Detroit F. & M. 
*Detroit .Nat’l 
English-Amer. Und. 
Equitable F. & M. 
Exchange Und. 
Fidelity-Phenix 
Fire Ass’n 
Fireman’s Fund 
*Forest City Ins. 


Agcy. 
Franklin, Pa. 
General, France 


-*Ga. Fire Und. 


Agcy 
aietain Home 
Ger. Alliance Co. 
Ger. Alliance Ass’n 
Ger. Amer., N. Y. 
German F. Und, 
Neb. 
*Glens o 
Globe, S 
Granite ‘State 
Guaranty Und. 
§Guardian, Utah 
Hamburg-Bremen 


Hand-in-Hand Und. 


Hanover 

Hartford 

Hawkeye & Des 
Moines Und. 

Henry Clay 

Hibernia ee 


Tilinois Und. 
Imperial 

Ins. Co. No. Amer. 
*Inter-State Fire 


Law Union & Rock 
L. & L. a a 
L. & L. & G., N. 
London Assur. 
London Und. 
London & Lanc. 
Mass. F. & M. 
Mech. & Traders 


Merc. F. & M. Und. 


Mercantile 
*Merchants Natl. 
Michigan F. & M. 
Middlewest Und. 


Milwaukee Ger. Und. 
Minneapolis F. & M. 


Minnesota Und. 
National, Ct. 


Nat’l Security, Neb. 


Newark 
Newark Fire Und. 
New Hampshire 


Niag.-Detroit Una. 
Niagara 
Nord- eg 


ER “io 
Northern Und. 
N. W. F. 


& M., Minn. 


Ao ga Union 


Palat 

Patriotic 
Pennsylvania Fire 
Eniladelphia Und. 
Phoenix, Ct. 
Phoenix, Eng. 
Phoenix Und. 
Pioneer Fire Agcy. 
Prov. Washington 
Providence Und. 
Quaker City Und. 


Queen 

*Queen City 

Roch. Ger. Dept. 

Royal Exchange 

Roya 

Safeguard 

St. Paul F. & M. 

Scotch Und. 

Scottish U. & N. 

Springfield F. & M. 

Standard, Ct. 

State, Eng 

State inn ‘Co. Dept., 
Iowa 

Sterling 


ey Und. 
in City 
nion, Eng. 


Orien 
“Ohio Vi Valley F. & M. 


according 


sUnited Ammer. Und., 
Wis 


*Urbaine, France 
Virginia F. & M. 
Westchester 
Western, Canada 
*Yorkshire 





BUREAU 
Agricultural Marquette National 
Allegheny F. Und. Mechanics, Pa. 
Allemannia Merchants, Colo. 
Allemannia Und. Merc. Und., Colo. 
American, N. J. Michigan Com’! 





American Und. « Millers Nat'l 
Arizona Fire Milwaukee Mech. 
Ben Franklin Und. Nat’l-Ben Franklin 
Boston * Nationale, France 
Buckeye Nat’l National Union 
Buffalo Netherlands 
Calumet 5 age New Brunswick 
Camden, N. J. New Haven Und. 
Cincinnati Und. New Jersey Fire 
City of New York 


New York Nat’l 
City, Pittsburg North Branch 
Columbia, Dayton North River 
Columbian, Ind. N. W. National 
Commerce, Albany Northwestern Und. 
Concordia Ohio Farmers 
Dubuque Old Colony 
Duquesne Und. Peoples Natl. 
Eastern Und. Phenix, France 


Eureka, Ohio Pittsburgh 
Farmers, Pa. Pittsburgh Und. 
Potomac 


Firemen’s & Mech. 
Firemen’s, N. J. 


§ Prussian Nat’l 
Firemen’s Und. 


Prussian Nat’l Und. 


German, Pa. Reliance 
German, W. Va. Rhode Island 
Ger.-Amer., Md. Richmond 


Ger.-Amer., Pa. 


Security, Ct. 
Germania 


Security, Iowa 
Germania Und. Security, Ohio 
German Und. Standard, N. J. 
Girard Teutonia, Pa. 


Girard Und. Teutonia, Ohio 
Holland-Amer. Und. Union, Buffalo 
Humboldt Union, Pa. 


Ins. Co. State Pa. 
Ins. Exchange Und. 
Insurance Und. 
Iowa Und. 

Jersey Fire Und. 
Keystone Und. 
Lumbermens, Pa. 


Union, France 
United Firemen’s 
United States 
United States Und. 
Wabash Fire 
‘Western, Pa. 
Wisconsin Und. 


WONAPFILIATED 


Albany Industrial, Ohio 
tAmer. Druggists Iowa Mfrs. 
tAssociated Indus. lowa- Nat'l 

Assur. Co. of Amer. Knickerbocker 
Bankers, Mont. Lon. & Lance. Life 
Birmingham, Pa. & G. 

Century, Scot. Lauiaber Und. 
Madison 


Colonial, N. Y. 
i Merchants, N. Y. 





+Equity, Mo. + etree Dh — 
quity, Iowa Metropolita: 
Farmers, Iowa Millers of ‘Alton, Til. 
Minnesota Fire 


National, N. J. 
National Trades 


Globe & Rutgers 
~*~ ns St. 


Paul 
§Guardian, Utah 


Rocky Mountain 
State Hail, Ia. 


Stuyvesant 
Hamilton Stuyvesant Und. 
Hernando, Tenn. Vulcan, 


Hibernia, Il. 


West’n "Union, “Minn. 
Independence 


Wisconsin Und. 


*Admitted to the Union subsequent to 
April 6, 1912. 

+Have no local agents. 

§Member of Union for Colorado, Wyom- 
tng and New Mexico only. 


William A. Lang and Fred A. Benjamin, 
heads of two large St. Paul fire agencies. 
were drawn on the Ramsey county grand 
jury for the October term. 


Bill Shiftless, 
Trashy yard, 
Fire struck him, 
Hit him hard. 




















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 


ton orn 
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HAD FAIR HAIL YEAR 


—_ 


COMPANIES MUCH PLEASED 





After Very Disastrous Two Seasons, 
They Can Recoup Some of Loss 


ie Sustained 





Sept. 15 marked the end of the hail 
season for all growing crops except 
tobacco. Hail insurance on tobacco 
will cover until Oct. 1. The hail sea- 
son this year was favorable to the com- 
panies, the loss ratio being in the neigh- 
borhood of 50 or 55 percent. The last 
two years have been'so disastrous that 
the money made this year will not begin 
to make up the deficit. All the com- 
panies hoped that this season’s results 
would wipe out the disaster of 1916, 
but that is not possible. 

The companies did not make any 
money in Oklahoma, Texas or Kansas. 


The rest of the field, however, was quite |. 


prosperous. Commissions this year 
were reduced to 15 percent and that 
saved 5 percent, which was quite a 
margin. It can be said that the hail 
business this year was satisfactory, the 
companies will make fairly good money, 
the losses were adjusted satisfactorily 
and the machinery worked well. 





News of the Mutuals 








NEW FEDERATION IS FORMED 





Incorporated Mutuals Have Organ- 
ized, With Justin Peters of Pennsyl- 
vania Lumbermen’s as President 





The incorporated mutuals that have 
been associated with the National As- 
sociation of Mutual Insurance Compa- 
nies have organized a new association, 
known as the Federation of Mutual In- 
surance Companies, and will incorporate 
it under the laws of Illinois. This or- 
ganization will have its headquarters in 
Chicago with Herman L. Ekern, who 
has been doing legislative work for the 
National association, as executive agent 
of the new organization and be its busi- 
ness ‘manager. The meetings of the 
federation all will be held in Chicago. 
These companies are those doing an in- 
terstate business. 

Justin Peters, manager and assistant 
secretary of the Pennsylvania Lumber- 
mens Mutual of Philadelphia, was 
chosen president of the new organiza- 
tion. C. A. L. Purmort, secretary of 
the Central Manufacturérs of Van Wert, 
Ohio, was chosen vice-president. C. I. 
Buxton, secretary of the Minnesota Im- 
plement Dealers Mutual Fire, was 
chosen secretary of the federation, and 
Frank S$. Danforth, assistant secretary 
of the Millers National of Chicago, 
treasurer. The executive committee 
consists of J. C. Adderly, manager of 
the Millers Mutual Casualty; L. R. 
Welch, Fitchburg Mutual; C. A. Mc- 
Cotter, Grain Dealers’ National Mutual, 
and the officers. Mutual casualty com- 
panies, as well as fire companies, can 
become members of this organization. 

* * * 

Announcement is made by the National 
Mutual Church Insurance Company of Chi- 
cago, in circulars which it is sending out 
to members of the Methodist Episcopal 
Church, that it is now prepared to write 
dwellings, household effects, barns and 
ccntents. Heretofore the company has 
confined its writings to churches and par- 
sorages. It operates without agents and 
is licensed only in Illinois, but it does a 


direct business in practically every state 
in the union. 





A special agent, with a Sherlock Holmes 
sort of temperament, in recommending an 
agency appointment, said: “A bond is not 
needed. Think he is ‘well to do,’ for his 
chin and whiskers indicated eggs for 
breakfast and his breath gave evidence of 


onions at dinner. See market price of those 
things.” 






















ATTOMOB INT 


HOME OFFICE, PIERCE, BUILDING 


ST.LOUIS 


CHAS. W. DISBROW, PRESIDENT 
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LIABILITY COMPANIES LOSE 





Experience Gets Worse—Rates Will 
Have to Be Raised, Especially 
in Larger Cities 





Automobile liability insurance, par- 
ticularly in the larger cities, has ceased 
to be profitable, and rates will probably 
be raised. The automobile committee 
of the Workmen’s Compensation Serv- 
ice Bureau has addressed ail members, 
asking for their experience data. This 
is wanted by Oct. 8, no matter what the 
expense or inconvenience the compila- 
tion may impose upon companies. The 
situation, says a letter from the bureau, 
is such that immediate action is re- 
quired. 

The general impression has always 
been that this line has been profitable 
and otherwise satisfactory to the com- 
panies. The letter of the bureau has 
come like a bomb out of the clear sky. 

The letter says that the losses have 
been mounting up rapidly in the last 
twelve or eighteen months. 


Collision Rates, Too 


Data are called for on liability for 
property damage and collision sustained 
insurance, as well as on liability for 
personal injury. If the collision fig- 
ures look bad, it will not be surprising. 
This line has never been satisfactory in 
the bigger cities and the recent in- 
creases in the cost of replacements can 
not help but have had its effect. The 
method of figuring premiums for col- 
lision insurance is not one that takes 
into consideration changes in market 
prices. The premium, which is based 
on 2 percent of the original list price, 
remains the same throughout the life 
of the car. When prices of automo- 
biles were going down this system gave 
the insurance companies an edge. With 
prices going up, it gives the policyhold- 
ers the long end of the deal. 

New System Desirable 


It is hoped by many that if collision 
rates are changed that a new system of 
rating will be devised. At present all 
cars are divided into various classes 
that are designated by letters of the al- 
phabet. But the premium on a pleasure 
car for a deductable policy is about 2 
percent of the list price. Just why 
agents should have to go through the 
motions of ascertaining the class and 
then picking out the premium instead 
of just figuring 2 percent of the list 
price has been a matter of mystery to 
many. A flat rate of 2 percent of the 
list price would probably be just as sat- 
isfactory to policyholders and com- 
panies and certainly far more satisfac- 
tory to agents. In fact, the intricacies 
of arriving at automobile premiums has 
been one of the deterrents in the 





growth of automobile insurance. Not 
only in those lines written by casualty 
companies, but in the lines written by 
fire and marine companies. 
Will Consider Changes 

At various times there have been crit- 
icisms of the method of making liability 
and property damage rates. These are 
based now purely on the insurable horse 
power of pleasure cars and the insur- 
able horse power and weight of trucks. 
It is assumed that these criticisms will 
be considered if the bureau at this time 
takes up an entire revision of rates. 
It would be the ideal time, of course, 
to revise the system of rating as well 
as the actual charges themselves. 





AMERICAN CENTRAL’S ACTION 





Discontinues Writing Automobile Busi- 
ness in its Home City Because of 
Excessive Losses 





The American Central Insurance 
Company has discontinued writing au- 
tomobile insurance in St. Louis. The 
unprecedented number. of collision 
claims will cause quite a few of the 
companies to consider the matter very 
seriously. These interested in the 
matter venture the opinion that the ex- 
ceedingly bad experience in collision 
losses is due to the fact that more of 
the automobile concerns are selling 
cars on a time-payment plan than ever 
before, thus permitting persons who 
would not ordinarily purchase a car 
securing one, with the result that the 
companies are paying for their learning 
to drive. ° 

Theft losses in St. Louis have also 
been severe. Owing to the fact that its 
home office is located in St. Louis the 
American Central has an enormous 
automobile business on the books there. 





Need to Explain Indemnity 


Most agents do not make clear to their 
assured the difference between property 
damage and collision insurance. Fre- 
quently a man has an accident in which 
bis car is injured and possessing a prop- 
erty damage policy thinks that he is fully 
insured. He is disappointed and lays the 
fault at the door of the agent. Therefore 
an agent should be exceptionally careful 
in explaining automobile insurance to his 
customers. A distinction should be care- 
fully drawn and the difference made clear 
so that there will be no cause for mis- 
understanding. 





May Stimulate Effort 


It is likely that the Automobile Protec- 
tive & Information Bureau at Chicago will 








soon devise a method whereby more re- 
sults can be obtained in case of automo- 
bile thefts. A committee is attempting to 
work out a plan whereby prosecutors will 
be rewarded and more will be accom- 
plished. 





SEASON WAS DISAPPOINTING 





Farmers Did Not Use As Many Trac- 
tors as Was Anticipated by Auto- 
mobile Companies 





The companies insuring tractors 
found that there were not as many in 
use during the season as anticipated. 
There were many contracts for trac- 
tors to be used in the war, and hence 
the farmers were not able to get them. 
It is stated that the Ford people will 
now put out a tractor for next year and 
this will ease the situation quite a bit. 
Furthermore, an attempt is being made 
to standardize tractor parts and equip- 
ment and this will expedite the sale and 
manufacture of these machines. Com- 
panies writing tractor business think 
that there is a big future in that line. 





New Automobile Ratings 


Ratings on newly announced models 
of various manufacturers follow: 
Type of List Ins. Col. 


Model Body Price H.P. Class 
Premier Motor Corp., Indianapolis 
Lim. sedan $3,285 27 J 
Westcott Motor Car Co., Springfield, O. 
18 7-p. tour. 1,790 29 Cc 
18 5-p. tour. 1,790 29 Cc 
18 4-p. road. 790 29 Cc 
18 7-p. sedan 2,390 29 F 
18 5-p. sedan 2,390 29 F 
Moon Motor Car Co., St. Louis, Mo. 
6-36 3-p. road. 09 20 A 
6-36 - 5-p. tour. 1,095 20 A 
Glide—Bartholomew Co., Peoria, Iil. 
1918 5-p. tour. ,395 23 A 
1918 4-p. road. 1,395 23 A 
Jones Motor Car Co., Wichita, Kan. 
ve 7-p. tour. 1,675 29 Cc 
7-p. tour. 2,550 29 G 
5-p. road 1,675 29 Cc 
ais ahd 5-p. Vic. 1,775 29 
Nash Motors Co., Kenosha, is. 
eyt.; 5 p tour. ..... $1,295 25 A 
6 cyl., 4 p. road...... 1,295 25 A 
fe ee OT aaa ,985 25 D 


Sayers & Scoville Co., Cincinnati, O 
cyl., 5 p. tour. .... 1,295 


tb? 
or 








National Automobile Insurance 


ompany 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 


Agency applications now being received. 


Rees Wilkinson, Secretary and General Manager 
Wilkinson Bldg., LINCOLN, NEBRASKA 

















The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 
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INSTITUTIONAL ADVERTISING 


THE advertising campaign now being 
conducted by the Cuicaco Boarp in the 
Chicago daily and foreign language 
newspapers is one of the most impor- 
tant from many standpoints that has 
been inaugurated by fire insurance in- 
terests. It is primarily a business 
building campaign. 

If we may criticise the fire insurance 
people, we would say that they are too 
orthodox and conservative in their ad- 
vertising ideas. They cling too tena- 
ciously to traditions, precedents and 
what might be called a_ professional 
viewpoint. Fire insurance advertising 
copy has not kept pace with the prog- 
ress of the business. The advertising 
in the insurance newspapers, for ex- 
ample, lacks life and vitality. It is too 
stereotyped. A company seems afraid 
to get away from the old idea of pub- 
lishing only its name, when it was in- 
corporated, a few extracts from its 
financial statement, and names of its 
officers. In other words, fire insurance 
copy does not tell the human story that 
it should. There are many possibilities 
in fire insurance advertising, but they 
are lost. 

The Cuicaco Boarp deserves great 
credit for breaking away from hide- 
bound conceptions and getting into pro- 
gressive channels of modern publicity. 
The WiiiiaMs H. RANKIN CoMPANY, that 
mapped out the present advertising 
campaign, has produced copy which is 
telling a real, “human interest” story. 
There is body and rich, warm blood in 
this advertising. 

Why should not fire insurance men 
tell their story? Why should not they 
conduct advertising campaigns in a way 
that will mean business building? Why 
not convey a message to the people 
when it will mean something to them? 
The present advertising copy in Chi- 
cago is causing property owners to 
stop and think. The newspapers are 
reaching thousands and thousands of 
people. The question of adequate fire 
insurance protection is being brought 
to their attention in their homes, offices 
and places of business. There is much 
under insured property today and much 
that is not insured at. all. 

While naturally the fire insurance in- 
terests expect to profit through this ad- 
vertising propaganda, at the same time 
they are coupling the commercial in- 
stinct with the purpose of rendering a 
real service to mankind. Fire insurance 
is up-to-date and progressive in many 


ways. 
the procession when it comes to pub- 
licity and advertising. It is a sense of 
false dignity that has kept it out of the 
public eye. This is one reason why the 
business is so little understood and 
why there is so much prejudice in the 
minds of the people. 








GIVE WOMEN A CHANCE 

Tue INSURANCE INSTITUTE OF HARTFORD 
has decided to give membership to women. 
This will open the way for advancement 
to the women who are employed in in- 
surance offices in that city. Owing to the 
fact that so many young men have gone 
into military service, their places have 
been filled with women. More and more 
young women are entering insurance work 
and are proving competent to fill more 
than subordinate positions. The Insur- 
ANCE INstTITUTE will, therefore, give 
women an opportunity to improve them- 
selves along business lines. 

We believe that these courses main- 
tained by institutes and educational clubs 
should be opened to women employes of 
insurance offices. 








SHOULD 'ANSWER QUESTIONS 

Local agents frequently take umbrage 
when a company insists that the ques- 
tions on the daily report or on other 
blanks be ‘answered fully. The agent 
feels, perhaps, that many of the ques- 
tions are unnecessary and the company 
is asking him to take good time to do 
detail work of no particular value. 
Companies, however, are not given to 
asking superfluous questions or seeking 
information that will be useless.. They 
want to conserve time as much as pos- 
sible. : 

The agent looks at the questions from 
a rather limited viewpoint. He may 
not realize all the intricacies of under- 
writing and does not appreciate the in- 
formation that a company desires in 
order to form a true estimate of the 
risk. Therefore, an agent should be 
diligent and ready to answer all in- 
quiries and should feel that no question 
is asked for which an answer is not 
desired. 








LOWER LOSS RATIO 


Loss adjusters who keep in close touch 
with the situation believe that the con- 
servation campaign and the more general 
watchfulness of property are largely the 
causes for the less fire waste during the 
last few weeks. Manufacturing enter- 
prises of all kinds and, in fact, any in- 
dustry that is making large profits, are 
anxious to have no interruption of their 
prosperous career. Hence, they are safe- 
guarding their property by having plenty 
of watchmen and using every device pos- 
sible that will reduce fire hazards. 

It is noticed that when profits begin ta 
diminish and concerns get pressed for 
money, they first begin to lop off the so- 
called non-productive expenses, and 
among these are watchmen. It is then | 
that the fires begin. 








HitcuH your wagon to any old star 
that you like. But be sure you have a 
wagon that will deliver the goods. 








IF opportunity were a river some 





men would never take a bath. 


It has been lagging behind in” 


| 


Personal Side of the 
Insurance Business 


John R. Martin, of Cleveland, Ohio, 
the new superintendent of agents of 
the western department of the Con- 
tinental, is now loeated at the office in 
Chicago. He has taken an apartment in 
Evanston, Ill. 





Robert H. Douglass, state agent of 
the Royal in Colorado and Wyoming, 
is at Ft. Sheridan, Ill., in training for 
an officer in the United States service. 
Mr. Douglass is a little beyond military 
age, but he is anxious to get into the 
game. ; 


W. P. Swope, special agent of the 
American Eagle for Indiana and Ken- 
tucky, has gone to the home office at 
New York, where he will spend three 
weeks. This is the first time Mr. Swope 
has visited the home office since going 
with the company two years ago. He 
has made good gains in his territory. 


Walter Cadman, formerly connected 
with the western department of the 
Royal, was home on a furlough last 
week for the first time in eighteen 
months. Mr. Cadman, who is a son 
of P. W. Cadman, assistant western 
manager of the Royal, is a quarter- 
master on the U. S. S. Illinois, stationed 
at an Atlantic port. During his stay 
in Chicago he was tendered a luncheon 
by the office heads of the Royal at 
the Grand Pacific Hotel. Mr. Cad- 
man is a talented young man, and is 
held in high esteem by his associates 
in the Royal office. 


Walter F. Beyer, special agent and 
adjuster of the St. Paul Fire & Marine, 
is now.a captain in the new National 
Army. He won his straps at the offi- 
cers’ training camp at Fort Snelling, 
Minn., and has been detailed to that 
post as an instructor for the second 
training camp. More than 25 percent 
of the employes of the company’s home 
office have entered military service. 

One other man, Frank Ferguson, con- 
nected with the home office, was 
granted a second lieutenant’s commis- 
sion at the Fort Snelling training camp. 
He has been stationed at Camp Cody, 
Deming, N. M. 


A. H. Huling, former editor of the 
Underwriters’ Report of Des Moines, 
and previous to that connected with the 
old Argus of Chicago as editor, died at 
his home in Alhambra, Cal., Sept. 4, 
aged 79 years. Mr. Huling was born in 
New Berlin, N. Y., June 7, 1838. In 


| his early years he was a minister, but 


when about 30 years of age he went 


{into newspaper work and continued in 


that line in some form or other until 
Nov. 25, 1916, when he retired from the 
Underwriters’ Report and moved to 
California. Mr. Huling suffered an at- 
tack of heart trouble and was ill for 
over seven months. He is survived by 
a widow and two daughters. 

Mr. Huling was a faithful and intel- 
ligent newspaper worker. He made a 
great study of the business and was 
painstaking and conscientious in his 
comments of the events that came be- 
fore him. 


Mr. and Mrs. Samuel Williams Atkin- 
son, Lawrence, Kan., announce the en- 
gagement of their daughter, Adrienne, 
to Vance Hinman Day of Pontiac, 
Mich. The wedding will take place 
Oct. 6. Mr. Atkinson is Kansas state 
agent of the Connecticut. 

Emil J. Herrmann, Michigan special 
| Fee of the German Fire of Pittsburgh, 
and a local agent at Grand Rapids, 
Mich., was killed in an automobile acci- 
dent near Milwaukee, last Saturday 
night. With some relatives and friends 
he was returning from Lake Beulah, a 
summer resort, and drove his car 
through a fence where the road turned 
sharply. A board penetrated his side 
and death was almost instantaneous. 








Mr. Herrmann was 35 years old and 


in addition to his field work was an 
active member of the firm of Shinkman 
& Herrmann of Grand Rapids, which 
represented the Germania Life for a 
considerable territory and the following 
fire companies: Prussian National, 
Netherlands, Germania, Fireman’s, Na- 
tional Ben Franklin, Ohio Farmers and 
German of Pittsburgh. He leaves a 
wife and an infant daughter, a father, 
two sisters and three brothers. 

Lucian D. Cabanne, an agent and ad- 
juster with offices in the Pierce build- 
ing, St. Louis, died Sunday from hard- 
ening of the arteries. He was 46 years 
old. Mr. Cabanne was formerly fa- 
mous as an athlete. At the age of 16 
he won the western swimming cham- 
pionship and later was renowned as a 
sprinter. His big reputation, however, 
was made as a bicycle racer. 


Vice-President Charles D. Dunlop of 
the Providence-Washington is in'a hos- 
pital in Providence, having been oper- 
ated on last week for appendicitis. Mr. 
Dunlop at one time was seriously ill, 
but he seems to be recuperating now 
and is .considered beyond the danger 
point. 


F. H. McMaster, who has been in- 
surance commissioner of South Caro- 
lina for many years, states that he will 
not be a candidate for re-election. He 
intends to engage in some outside busi- 
ness. Mr. McMaster has served with 
distinction as secretary of the Insur- 
ance Commissioners’ Convention and 
is one of the best known commission- 
ers in the country. It is stated he will 
become publisher of the Columbia 
State. 


Richard Redfield, ; son of D. W. Red- 
field, joint western manager of the 
Pennsylvania Fire, is now an instructor 
at Fort Snelling, Minn. He served with 
the Minnesota National Guard battery 
on the border last year and took the 
training in the first officers’ camp at 
Fort Snelling this year. He was com- 
missioned a captain and is now assigned 
to training work in the second camp. 
He is one of the few men that was not 
assigned to the new National Army. 


_ 


Frank L. Joy, assistant secretary of 
the Home of New York’s western farm 
department, died at his home in Wil- 
mette, Ill, last week. He contracted 
pneumonia some months ago and never 
completely recovered from it. Mr. Joy 
was 65 years of age. He had been with 
the Home for thirty-two years, starting 
with the old western agency of Ducat 
& Lyon as bookkeper. He became as- 
sistant secretary of the farm depart- 
ment when the western general agency 
was closed, and was the right hand man 
of Secretary H. H. Walker during all 
these years. He was a man of fine fiber 
and exemplary character. 

He had charge of the office affairs of 
the farm department and in addition 
gave more or less attention to the gen- 
eral work. He was capable and thor- 
oughly trustworthy and a splendid citi- 
zen in all respects. 


William Edward Beer of Boston, ed- 
itor of the Standard, died last Thurs- 
day at the home of his sister in Ish- 
peming, Mich. He went there several 
weeks ago on his vacation. Mr. Beer 
was 62 years of age. He was born and 
educated in England. For many years 
he was the editor of the old Investi- 
gator of Chicago, when John S. Bloom- 
ingston was proprietor. Mr. Beer be- 
came naturalized and took a great in- 
terest in the affairs of this country. 
He leaves a widow, three sons and 2 
daughter.. Two sons are in the Brit- 
ish navy and one is a chemist near 
Boston. Mr. Beer was a man of fine 
talent, a forceful writer and cogent 
thinker. He was athletic in his tenden- 
cies and always appeared to,be the very 
picture of health, He was well in- 

ormed in many lines of interest and 





had had an extended experience in nu- 
merous activities. 
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Casualty and Surety Comment 








HIGH COST OF RECIPROCALS 


THOosE who have looked into the SHER- 
MAN & ELtis reciprocal exchange plan 
they have in various states, find that in 
addition to the 30 percent commission 
on the business produced they are 
charging $2 per notice of accident, 
which makes a rather high loss ratio for 

°a reciprocal. It was found out by the 

recent examination of the INDIANA 
MANUuFActTuRERS’ RECIPROCAL maintained 
by SHERMAN & ELLts that their percent- 
age of the premiums amounted to 44 
percent. 

The interinsurance concerns have been 
rather boasting of their expense ratio 
being less than the stock companies, but 
recent revelations of this character would 
indicate that the attorneys-in-fact are 
gobbling up a pretty good percentage of 
the premium income. If a stock company 
showed this ratio it would be thrown out 
of business. It is stated that the INDIANA 
InpustrtaAL Boarp aroused by the high 
expense ratio of attorneys-in-fact intends 
to make a ruling that expenses and com- 
missions shall not exceed 20 percent in 
case of a reciprocal. It is a foregone con- 
clusion that if such a ruling is made the 
attorneys-in-fact will immediately cease 
business. 


PERSONAL SERVICE 


* Wiru the combination of merit and ex- 
perience rating by the Nationa Work- 
MEN’s COMPENSATION SERVICE. BUREAU 
an agent is able to render his customer 
much service by checking up the renewal 
rate and seeing that it accurately reflects 
the experience of the year. An insurance 
man can keep in close touch with his cus- 
tomer and study the causes of accident 
frequency and suggesting means to re- 
duce it. A premium is put on favorable 
experience these days, so the intelligent 
and service-giving agent or broker is not 
slow in studying the risk of his customer 
and getting his rate reduced if possible by 
decreasing the accidents. This service is 
worth much to the assured. 





The man who attends strictly to his 
own business seldom has a headache the 
next morning. 





Courage never calls for help. It’s 
your yelping’ that puts you out of the 
ring. You’re whipped when you whine. 





Personal Glimpses 
of Casualty Men 











H. D. Huffaker finds time to run the 
Interstate Life & Accident well and 
also to help run the city of Chatta- 
ncooga. As president of his company, 
he not only guides its destinies gener- 
ally, but gives his own personal atten- 
ton to the agency work. In the city 
administration he is commissioner of 
health and education. 

Mr. Huffaker is fitted both by experi- 
ence and ability for all of this work. 
For ten years he was county superin- 
tendent of schools and for six years 
county treasurer. In 1902 he became 


connected with the Union Central Life 





American Surety and the Pennsylvania 
Casualty. In 1910 he gave up his gen- 
eral agency for these companies to or- 
ganize the Interstate. He has now 
built it up to where it is of substantial 
proportions and as a member of the 
Health & Accident Underwriters’ Con- 
ference it contributes as much as any 
other, having passed the high mark 
that puts it in the class for the largest 
contribution. 


Roy George Switzer, an employe of 
the Travelers in the cashier’s depart- 
ment at the Toronto branch, was killed 
in action Aug. 24 in Europe. Mr. Swit- 
zer was a private in a Canadian infan- 
try regiment. 

Bartlett T. Bent, who has been in the 
agency department at the home office 
of the Travelers for eight years, has 
just left for St. Louis, where he will 
study for a first lieutenant’s commis- 
sion in the aviation section of the sig- 
nal officers’ reserve corps. His asso- 
ciates got together the day before his 
departure and presented him with a 
gold signet ring, a box of his favorite 
cigars and a gold piece, not to mention 
a speech. 

M. Good Wolfe and Virgil M. Kime 
represented the Travelers at a meeting 
of the Eastern Casualty Underwriters’ 
Association at Montreal Tuesday. Mr. 
Wolfe is assistant secretary of the com- 
pensation and liability department of 
the Travelers and Mr. Kime is actuary 
of the casualty departments. 


Howard Tilson, safety engineer for 
Conkling, Price & Webb of Chicago, 
has now been called to the Schuylkill 
arsenal as captain in the ordnance de- 
partment. Mr. Tilson enlisted in the 
government service some time ago. 


Cc. S. S. Miller, Jr., son of Eastern 
Vice-President Chauncey S. S. Miller 
of THr NATIONAL UNDERWRITER in New 
York, who is in the 16th aero squadron 
at Rantoul, Ill., has been made a ser- 
geant and is receiving regular flying in- 
structions. He writes that so far he has 
had about 300 minutes in the air, but 
states he will have to polish off his land- 
ings before he will be made a solo flyer. 
Mr. Miller is taking much interest in 
his work. He is an expert mechanic 
and expects iater on to go to the Italian 
front when he is experienced enough 
in aircraft. He was formerly connected 
with the Aetna Life as an automobile 
adjuster. 

M. J. Blitz, district manager for the 
Preferred Accident in Indianapolis, beat 
the entire field of 600 agents in the 
United States in new business during 
August. Mr. Blitz has been with the 
company twenty-two years and is a 
very live wire. 


Oliver J. Smith of Chicago, manager 
of the Illinois branch of the National 
Workmen’s Compensation Service Bu- 
reau, has resigned to enter the service 
of the federal government as safety en- 
gineer at League Island Navy Yard, 
Philadelphia. He has been connected 
with compensation bureau work since 
its beginning, having served in Minne- 
apolis and San Francisco in addition to 
Chicago. 


C. A. Craig, president of the National 
Life & Accident of Nashville, Tenn., 
says that he finds it necessary to get 
out into the field every once in a while 
and study the business from the stand- 
point of the producer. Mr. Craig de- 
sires to keep in touch with what is go- 
ing on and know at first hand actual 
conditions. Although he is the head of 





as general agent and then took on the 
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that he will never get so big, but that 
he can learn much from the men who 
are producing the business. Mr. Craig 
asserts that he has acquired much in- 
formation from the men with the rate 
book. He finds them the real educa- 
tors in the disability business. 


Secretary W. C. Cartinhouer of the 
Provident Life & Accident of Chat- 
tanooga has gone to the officers’ reserve 
corps at Ft. Oglethorpe, Ga. Mr. Car- 
tinhouer is very anxious to contribute 
what he can to his country and will 
carry with him the best wishes of all 
who know him. @ 








Workmen’s Compensation 
Notes and Comments 





BY DAVID H. KELLER, M. D. 




















DONT’S FOR INVESTIGATORS 


In the office of the claim adjuster of 
the Chicago office of one of the large 
insurance carriers of workmen’s com- 
pensation, the following “Dont’s” are 
prominently displayed: 


Attention, Investigators! 


Don’t assume that any injury was 
sustained as the result of an accident 
arising out of and during the course of 
employment. Employment begins on 
the hour upon which wages begin and 
ends on the hour upon which wages 
end. Investigate! Make notes, and 
compare these notes in the privacy of 
this office, not in the presence and hear- 
ing of employer, employe, and attend- 
ing physician. 

Don’t assume liability in any case. 





a large company he expresses the hope 








Let me do all the assuming. 


Don’t take verbal statements from 
anybody when it is possible to take 
written statements. 

Don’t forget that the injury which 
seems trivial today may develop into 
a death claim tomorrow. 

Don’t decide that a case is covered 
under the act. I'll do the deciding. 
That’s my business. Getting the facts 
is your business. 

Don’t pay compensation in any case 
until a physician designated by the com- 
pany has examined the claimant and 
has reported upon the nature and ex- 
tent of the injury and the disability. 

Don’t fail to learn the name and ad- 
dress of the company in which the in- 
jured employe carries his personal ac- 
cident insurance. 

Don’t hold your reports until it is 
convenient for the office stenographer 
to type them. Make reports on day of 
investigation, even though you must 
write them in long hand. 

Don’t hang around the office. In- 
vestigating is an outside job. The first 
hour of the forenoon and the last hour 
of the afternoon are the best hours in 
which to take orders and to make re- 
ports. Keep tab on the outside hours 
and get a receipt for all of them. These 
receipts will be filed for reference when 
you ask for a “raise.” 

Don’t keep an injured employe wait- 
ing in the office longer than is abso- 
lutely mecessary. If his claim be not 
valid he is entitled to be promptly in- 
formed to that effect. If he be entitled 
to compensation he is under no obli- 
gation to this company, to the em- 
ployer, nor to you. 

Don’t ask leading questions of any- 
body when it is possible to induce the 
person interviewed to tell his story in 
his own way. 

Don’t wait for the assured to demand 
service. He pays in advance for serv- 





ice. Give it to him before he expects it. 
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CASUALTY AND SURETY NEWS 








SOCIAL INSURANCE IS 
RELIC OF FEUDALISM 


Hearing Before Massachusetts 
Legislature Committee Granted 
Companies and Organizations 








IS POOR PUBLIC POLICY 





Called Tax on General Public Largely 
for Benefit of Improvident and 
Very Harmful 





Boston, Sept. 18.—‘“Health insurance 
by the state is a tax on the general pub- 
lic largely for the benefit of the im- 
provident,” W. G. Curtis of Detroit, 
president of the Insurance Economics 
Society of America, told the recess 
committee on health insurance of the 
Massachusetts Legislature at a public 
hearing at the state house. 

The committee opened the hearing 
to representatives of insurance com- 
panies and societies, after having heard 
the employed classes and union repre- 
sentatives a week ago. 

Mr. Curtis said health, or social, in- 
surance was comparable only with the 
feudalism of olden times and was re- 


garded by the Insurance Economics 
Society only as a beautiful theory and 
as against public policy. He made the 
statement that enough money was be- 
ing wasted politically in Massachusetts 
to take care of the class which it was 
intended to benefit by the proposed leg- 


islation. 
Bad for Individual 


Mark T. McKee, secretary of the Na- 
tional Health Conservation Committee, 
of Chicago, explained the aims of his 
organization, and implied the opposi- 
tion of fraternal organizations to state 


insurance. 


“Social insurance is_a fine thing for 
the government, but a bad thing for the 
Mon- 

the 
Accident and representing 
He 
believed state social insurance would 
here, as in Europe, take away the spirit 


individual,” declared David T. 
tague, of Boston, 
Equitable 
also the United States Indemnity. 


treasurer of 


of thrift and independence characteris 
tic of the American people. 

Attorney Guy 
the Metropolitan Life, 
ested, but asked whether the commit- 
tee considered it a wise thing for the 
state to enter the insurance business 
and whether it was wise or desirable 


to exclude others from the field, as 
would surely result if the state sold 
the insurance below cost, as seemed 
probable it would. The. Metropolitan, 
with 1,250,000 policies in Massachusetts, 


would object to being excluded. 
Benefit Societies Opposed 


William W. Towle, of the Massachu- 
setts Benefit Societies Union, with 200,- 


000 members, declared his organizatio 


absolutely opposed to the taking on of 
The 
independence of the individual would 
be taken away and fraternal organiza- 


insurance business by the state. 


tions would receive a body blow. 


The right of rejection and selection 
being taken away by compulsory in- 
surance would make the cost of health 
insurance to the state far greater than 
in the organized companies, said C. 
Scott Rowe of the Boston Casualty. 


W. Cox of Boston, for 
_Teported his 
company was not particularly inter- 


FARMERS COMPENSATION 


—_.- 


MINIMUM RATE IS INCREASED 





Small Town Agents Find It Important 
to Furnish Clients With Com- 
plete Service 


ae 


Since the minimum rate on compen- 
sation for farmers has been increased 
from $6 to $25 agents in the rural com- 
munities are pushing this class of busi- 
ness among the farmers. It is found 
that while it is not such a big money 
maker in itself, it is important that the 
agent writing a farmer’s fire insurance 
remain in a position to furnish him 
with any sort of indemnity he may 
need. Agents, in every instance where 
.it is possible, should completely con- 
trol a line of insurance. Often a com- 
peting agent writing farmers’ compen- 
sation is provided with a wedge with 
which he can gradually work into the 
good graces of a farmer, get a re- 
newal on a fire policy, and soon he is 
writing as much business as the original 
agent. It is important that a local 
agent be in a position to ‘furnish a 
farmer with a complete insurance serv- 
ice. 

Companies report that agents who 
have been writing this class of business 
experience little difficulty in getting 
farmers to elect to come under the act. 
It can be pointed out that in Illinois, 
for instance, they are liable for a maxi- 
mum of $10,000, as the result of acci- 
dental death. Smaller amounts than 
this must be paid for accidental injury. 
For $25 a year a farmer can be fully 
relieved of any responsibility. 
Arguments for Farmer 


The average farmer is paying off a 
mortgage on his property. His farm 
yields practically the same income each 
year, enabling him to pay off only a 
fixed amount of indebtedness annually. 
Thus a farmer might be within one 
year of having a clear title to his farm, 
and be set back five or six years by 
having to pay a death loss or even an 
accident claim under the compensation 
law. The chance is not worth taking. 
One farm writing agent always makes 
it a point in soliciting to make light of 
the $25 rate. He points out that $25 
is, after all, of no consequence to the 
a®erage farmer. He might, for instance, 
lose two or three times that amount in 
the death of a hog or sheep or some of 
his live stock. Yet by paying that 
amount he can often prevent a cash 
outlay of $4,000 or $5,000. 

















AGENTS WHO WRITE: 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY | 


J. C. O. MORSE, President 


“Conservative but Aggressive”’ WICHITA, KANSAS | 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents . : - - ST.LOUIS, MO. 
GARNER & MANN, General Agents . - KANSAS CITY, MO. 


For Other States write the tee Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 

















A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year~ 
We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 


Write me today and I will show you a-real opportunity. 
ERNEST W. BROWN, President and Treasurer 


INTER-STATE BUSINESS. MEN’S ACCIDENT CO. 
Brown Building , DES MOINES, IOWA 


First and Largest Organization writing t € and prof 
same plan as traveling men’s associations. 





1 men upon 
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Unless a system of inspection is pro- 
vided there would b 


no control of 


hygienic conditions and the better 
classes would be paying for the poor 
conditions of the foreign born. Social 
insurance by the state is not demanded 
by the self respecting workmen, said 
Mr. Rowe, and is not wanted by the 
insurance companies. 
New York Bill Impractical 


F. Robertson Jones, secretary-treas- 
urer of the Workmen’s Compensation 
n | Bureau of New York, declared the only 

practical questions were, will it work, 
and has it worked. The New York 
bill of the American Association for 





be totally impracticable. 





panies. = 


Labor Legislation had been found to 


Andrew F. Gates of Hartford, for the 
Aetna, Travelers and Connecticut Gen- 
eral, opposed the bill, on the grounds 
that anything that unduly taxed the 
country at large unduly taxed the com- 


The Sign of Good Casualty Insurance 


LIABILITY eA BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 


COMPENSATION _ GEN’L LIABILITY 





London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONELING, PRICE & WEBB <- 


s. Illinois, Mo., Ind., 1423 Insurance Exc e, Chicage 
FRED L. GRAY COMPANY = 


Gen. . > 
osteo Managers, 328-336 Security Bank Bidg., Minneapolis 


© « - General Agents, Southern Michigan, Journal Bldg., Detroi? 
ALERED PAULL & SON -”  Goneral Agente, West Virginia, Board of Trade Bldg., Wheeling 
R.H. CLARK = - General Agext, Northeastern Ohio, 337 E. Superior Avenue, N. W., Clevelan¢ 
DIGGS-TERRIS INS. AGENCY, en. Agts., Southern Ohio, 1310 ist National Bank Bldg., Cincinnat: 


McKEN - = « Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Limo 
FE MERRILL: DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 2 















THE JIFFY PEN 


The word “‘Jiffy’” denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, lowa 
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TABOOES NEW RATING SCHEME 





Superintendent Phillips of New York 
Disapproves Experience Measure- 
ment Plan of. Bureau 





Superintendent Jesse S. Phillips of 
New York has disapproved the pro- 
posed experience rating system for 
compensation risks that was devised 
by the National Workmen’s Compensa- 
tion Bureau and filed by the New York 
Compensation Inspection Rating Board 
on July 5. In the conclusion of a 
technical report on the plan to Su- 
perintendent Phillips are given the 
reasons why it should be disapproved. 
This report says that the scheme 
would prove cumbersome and expen- 
sive, that it will unwarrantably reduce 
the premium income of the carriers, 
that it will probably cause dissatis- 
faction among them, and that it will 
produce certain inequities in the dis- 
tribution of premiums cost among 
employers. -It further says the plan 
is empirical and has been developed 
without regard for the actual influence 
of experience in individual cases. 


Results Unsatisfactory 


This technical report points out also 
that under this scheme employers who 
had high loss ratios might get re- 
ductions in rates, while those with 
good loss ratios might get increases. 
The report says that it. would be ex- 
tremely difficult, if not impossible, to 
explain such a result to an employer, 
and that it is surprising to find that 
such results are possible when the old 
system of experience rating was put 
out of use because of the same fault. 

The report criticise’ severely the 
proponents of the new scheme for 
using arbitrary measurements, when 
actual experience data were at hand 
from which to secure percentages that 
would more correctly charge or credit 
employers. 

Tests Show Its Faults 


The new scheme was tested on 147 
typical cases. These tests showed that 
the plan could be “worked” under coim- 
petitive conditions, and that more un- 
desirable results would be secured than 
under the old experience rating plan. 
The department still maintains that 
experience rating must not be given 
to small risks, whereas the new plan 
reduces the size of a risk from that 
required under the old experience plan. 

Some of the principles employed in 
building up the new plan are also called 
unsound by the department. 

Views of various company men were 
sought by the department, and the de- 
partment says in its report that some 
of these companies really know more 
about the results to be obtained than 
did the originators of the plan, ap- 
parently. Many valid objections, both 
theoretical and practical, to the scheme 
were also set forth by the companies. 


Grace Expires Oct. 4 


The New Jersey workmen’s compensa- 
‘tion law compulsory feature carries a 
grace period which expires Oct. 4. By 
that time all employes must have been 
insured and employers who have not com- 
plied with the new law by that time will 
subject themselves to a severe money pen- 
alty. Brokers, therefore, are hard at work 
rounding up the laggards. 


Accidents on Increase 


Industrial accidents reported to the in- 
dustrial commission in Washington last 
month totaled 1,965, as against 1,856 in 
July, showing an increase despite the 
strike that suspended logging and lum- 
bering operations in the state last month. 
The increased; number of accidents is 
attributed to the greater activity in other 
lines of work, the shipyards and army 
cantonments employing so many men that 
there were practically as many employed 
suring August as if no strike had been 


Illinois Coal Business 
Now that the coal miners in Illinois 














General Casualty & Surety Co. 


DIME BANK BLDG., DETROIT 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH ‘ 








insurers or get insurance, many of them 
are insuring in the coal syndicate com- 
posed of stock companies. Some, however, 
are carrying their own insurance, and a 
few -are going with the interinsurers. 
Most of them, however, are going with 
the coal sy ndicate. 


Annual Report Filed 


The Texas industrial accident board has 
filed its annual report showing that dur- 
ing the fiscal year ending Aug. 31, 50,486 
accidents — reported to it, the largest 
number, 6,204, in any one month being 
in August. The a of fatal accidents 
was 139; claims filed, 9,478; compensation 
paid by insurance “companies, $459,728, 
May leading with $46,301. 

Medical expenditures, doctors’ bills and 
hospital fees paid by insurance companies 
was $147,199, making total expenditures 
made by insurance companies $606,847. 


Indemnity Exceeds Salary 


An insurance company has complained 
to the state industrial commission that it 
has had to pay more to a girl while she 
was home suffering from an injury than 
her employer paid while she was at work. 
The insurance company set forth that the 
girl received only 50 cents a day, while 
the minimum compensation under the 
workmen’s compensation act is $7 a week. 
Protest was made against the payment of 
this sum, but the commission ruled that 
since it is the law it must be paid. 


Compensation for Teacher 


The California court of appeals, third 
district, has sustained the compensation 
award of approximately $700, which the 
industrial accident commission had given 
Ethel L. Hoag, a teacher who was injured 
while moving a 458-pound desk. The 
court held that it was necessary for her 
to move the desk in order to get a book 
for which she had immediate use and 
that for that reason she could not wait 
for the janitor to perform the work. 


The Ohio Industrial Commission reports 
$2,700,000 in premiums paid into the state 
workmen’ s compensation fund by employ- 
ers in August. This is the largest collec- 
tion in any one month in the history of 
the state. 


VAN SCHAACK IS PRESIDENT 





Aetna Life Man Heads National Safety 
Council—Has Been Prominent 
in Organization 





David Van Schaack of the Aetna Life 
has been elected president of the Na- 
tional Safety Council. He is director 
of the bureau of inspections and acci- 
dent prevention of the Aetna Life and 
the Aetna Casualty & Surety, and also 
director of publicity of those companies 
and the Automobile of Hartford. 

He was one of the organizers of the 
National Safety Council and served as 
chairman of the first finance commit- 
tee. He has always been a member of 
the executive committee. 

Mr. Van Schaack has spoken and 
written extensively .on the subject of 
accident prevention. Among his best 
known pamphlets are “Safeguards for 
Prevention of Industrial Accidents,” 
“Woodworking Safeguards” and “Con- 
tinental Safeguards.” 

The National Safety Council is com- 
posed largely of prominent manufac- 
turers. 


WANTED: Young man to take 


charge of Fidelty and Surety Department 
in one o’ the leading General Agencies in 
the Northwest. Also active young man for field 
work. Give references, experience and salary 
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IN THE ACCIDENT FIELD 
CLENDENIN ON MANUAL WORK 


Experienced Commercial and Industrial 
Agent Employed by Health & Acci- 
dent Underwriters’ Conference 


A. A. Clendenin of Gary, Ind., has 
been employed to assist R. P. Shorts in 
the revision of the manual of the Ameri- 
can Health & Accident Underwriters’ 
conference. Mr. Clendenin has been a 
successful accident and health agent in 
both the industrial and commercial 
fields for the past ten years. He has 
represented the Continental Casualty 
and the Massachusetts Bonding. He is 
well posted on classifications and is the 
type of a man who will undoubtedly 
make a big success in his work. 

He is now devoting his full time to 
the investigation of doubtful occupa- 
tional hazards in connection with old 
classifications now appearing in the 
manual, the investigation of hazards in 
new occupations and the compiling of 
statistics furnished by various compa- 
nies on their experience on various 
classes. 

A number of the larger companies 
have already pledged their earnest sup- 
port to Mr. Shorts, chairman of the 
committee, and the work is now in full 
swing.’ In selecting Mr. Clendenin to 
do this work\ Mr. Shorts had in mind 
the fact that the manual should be for 
commercial as well as monthly pre- 
mium business and so picked a man 
with experience in each line. 


AUTOMOBILE IS A BIG FACTOR 


Metropolitan Life Shows Increase in 
Accidents From This Cause During 
Last Three Years 


The startling fact that the death rate 
from automobile accidents has more 
than tripled since 1911 is disclosed by a 
study of the deaths among the indus- 
trial policyholders of the Metropolitan 
Life. In 1911 the death rate from this 
cause was 2.3 per 100,000; in 1916 it had 
increased to 7.4. During this period 
the rate for each year was markedly 
higher than the rate for the year be- 
fore, and that for 1916 showed an in- 
crease of more than 37 percent over 
the figure for 1915. 

The steadily climbing death rate from 
automobile accidents among the fam- 
ilies of the country’s wage-earners is 
due, very largely, to fatalities among 
little children. This investigation has 
developed the fact that of the 2,507 
policyholders who were killed by auto- 
mobiles during the six years, 1911-1916, 
no less than 790, or about 32 percent, 
were children under 10 years of age, 
and 1,125, or over 44 percent, were 
children under 15 years of age. ; 

Another condition developed by this 
study is the fact that as far as the in- 
dustrial population is concerned, more 
deaths are caused by automobiles than 
by surface cars, subway trains, elevated 
trains, bicycles and horse-drawn vehi- 
cles combined. Indeed, in 1916 the 756 
deaths caused by automobiles ap- 
proaches very closely, the 799 persons 
insured in the company killed on steam 
railroads. 

The figures for Metropolitan policy- 
holders, it must be borne in mind, rep- 
resent, almost exclusively, pedestrians, 
rather than those who ride in the ma- 
chines. A large part of this mortality, 
it is evident, is due to reckless driving 
and to heedlessness of people to the 
dangers to which they expose them- 
selves. But whatever be the cause, it 
is clear from these figures that the 
automobile is an important agency of 
death and that its control by the com- 
munities must be immediate and thor- 
ough if improvement is to be made. 


New Accident Policy 


The Chicago Bonding will soon get out 
@ new accident policy that will be a run- 
ning mate to the “Intermediate” disabil- 
ity policy. It will contain all the accident 





AMONG THE SURETY MEN 
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NAME GANNON FOR PRESIDENT 


Nominating Committee 
Surety Association Selects Slate 
for New Year 


George Gannon of W. A. Alexander 
& Co., general agents of the Fidelity & 
Casualty, is slated to be president of 
the Surety Underwriters’ Association 
of. Chicago for the year 1917-18. The 
nominating committee of which Henry 
M. Marshall of the United States Fidel- 
ity & Guaranty is chairman, has selected 
him and the following for officers and 
they will be voted on at the annual 
meeting Oct. 2: Vice-presidents, Fred 
M. Blount, Massachusetts Bonding; 
Thomas W. Thompson, Hartford Acci- 
dent; Charles E. Bennett, Marsh & Mc- 
Lennan; Homer McKee, Globe Indem- 
nity; secretary, Jay J. Reynolds, Ameri- 
can Surety; treasurer, Villiam H. 
Hansemann, John McGillen & Co.; 
executive committee, Arthur C. Arnold, 
Conkling, Price & Webb; Charles H. 








coverage in the “Intermediate” disability 
contract with some additional features and 
will sell at a low rate. 


New Indianapolis Organization 


At a meeting of district managers of 
health and accident companies in Indian- 
apolis last week a temporary organization 
was effected with F. W. Benjamin as chair- 
man, W. A. Mackey, vice-chairman, and 
Joseph Taylor as secretary. A committee, 
consisting of Charles Campbell, J. Hum- 
mel and Mr. Seiber, were appointed to 
draft the constitution and by-laws and 
H. P. Curran was appointed chairman of 
the committee on publicity. A meeting 
will be held Friday, Sept. 21, to effect a 
permanent organization. 


Reinsures Coast Company 


The National Life, U. S. A., has rein- 
sured the business of the United Sick & 
Health, a small assessment disability com- 
pany of San Francisco, which commenced 
business some two years ago. About 900 
policyholders are transferred to the Na- 
tional Life by the reinsurance deal, the 
monthly debit being about $1,000. 


Accident Notes 


The report of the Iowa highway com- 
mission shows that in July there were 
fifty-two Iowans killed in auto accidents. 
July 3 five people were killed, and July 8 
the same number. July 24, 26 and 29 
there were four killed daily. 

A. L.. Pasley has been appointed Idaho 
state agent of the casualty department of 
the National Life, U. S. A., with headquar- 
ters at Boise and reporting to the Pacific 
Coast department at San Francisco. Pas- 
ley is an experienced industrial disability 
man, who has been representing the Na- 
tional Life at Los Angeles. 


Annual Statements Filed 


A. E. Forrest, president of the Health 
& Accident Underwriters’ Conference, has 
received from the casualty companies ab- 
stracts of their annual statements for 
publication in the Illinois newspapers, and 
they have been placed in the hands of 
various periodicals for publication. As 
soon as published they will, according to 
law, be transmitted to the Illinois Insur- 
ance Department. An effort was made to 
increase the rates this year but as in the 
past, the statements will be published in 
the Chicago and Springfield papers at the 
old rate. 


of Chicago | 





Burras, William B. Joyce & Co.; H. 
L. Wilder, Aetna Casualty & Surety; 
H. M. Marshall, United States Fidel- 
ity & Guaranty; arbitration committee, 
George Gilbert, Employers’ Liability; 
George D. Webb, Conkling, Price & 
Webb; M. L. Jenks, American Surety. 


EFFECT ON FIDELITY RISKS 


War May Increase or Decrease Loss 
Ratio, Depending on Policy 
of Employers 


_No effects of the war will probably 
be felt in any large way in the fidelity 
field for six months. Branch offices of 
surety companies throughout the coun- 
try have seen few, if any, indications 
of changes that might either affect pre- 
mium incomes or loss ratios. 

Before the United States became a 
belligerent, hundreds of people covered 
under fidelity bonds were speculating 
on the stock market. They were buy- 
ing on margins, getting the worst of 
it, borrowing from their employers to 
protect themselves, and then becom- 
ing unintentional defaulters. Now the 
stock market is dead as far as this class 
of speculators is concerned. 

The money stringency, however, is 
beginning to affect some of them. Sal- 
aries have not kept pace with the in- 
crease in the cost of living and the 
pinch is being felt in homes. This 
pinch, however, is not one that causes 
as many defalcations as does stock 
market playing. : 

It might be thought by many that the 
calling out of the new National army 
and the going of many: men into the 
regular army would result in a vast 
number of new men being covered by 
fidelity bonds. But business concerns 
generally are not hiring men to take the 
place of those that have gone into the 
army and navy. They are readjusting 
their important work among the men 
that are left and hiring more women 
down lower in the salary list. In time, 
this may result in a larger exposure on 
a fewer number of men and cause a 
higher loss ratio on a reduced income. 





If, however, the readjustments that eon- 
cerns are making do not work out sat- 
isfactorily, new men will be employed 
and will have to be covered. Possibly 
these will be just as good fidelity risks 
as those who left. As one fidelity risk 
is not unlike another under such cir- 
cumstances, the income may be in- 
creased without any increase in ex- 
posure. 

To really say what will happen is to 
speculate. A year from now it may be 
possible for companies to analyze their 
ee and actually ascertain some 
acts. 


Cleveland Board Elects 


At the annual meeting of the Cleveland, 
O., Board of Surety Underwriters, Sept. 12, 
H. D. Pritchard, of the National Surety, 
was reelected president. Other officers are: 
First vice-president, Cc. Williams, 
American Surety; second vice-president, 
J. T. Harlan, Globe Indemnity; third vice- 
president, H. S. Frank, Aetna Casualty & 
Indemnity; secretary, Carl E. Ennis, U. S. 
Fidelity & Guaranty, and treasurer, T. F. 
Huggins, Southern Surety. The executive 
committee consists of Fred B. Ayer, Mary- 
land Casualty; E. H. Fishman, Maryland 
Casualty; Charles R. Laurenson, Fidelity 
& Deposit; W. S. Hopkins, Royal Indem- 
nity, and the president ex-officio. Arrange- 
—— are being made for a year of active 
work. 


The National Surety last week was 
awarded by the probate court in St. Paul 
$90, all that remained after funeral and 
other expenses were paid, from the estate 
of William L. Sindell, youthful bank ban- 
dit who was shot and killed by a detective 
while holding up the Security State bank 
of St. Paul, Nov. 16, 1916. 


Luncheon to Smith 


A farewell luncheon was tendered Oliver 
J. Smith at the Union League Club in 
Chicago this week by the employes of 
the Illinois branch of the National Work- 
men’s Compensation Service Bureau. Mr. 
Smith is retiring from the managership of 
the bureau to enter the government serv- 
ice. P. F. Garnett, field secretary of the 
National Bureau, will have charge of the 
Illinois branch for the present. 


Fox Goes to Seattle 


Irvin Fox, who has been manager of the 
compensation and liability departments of 
the Travelers at Columbus, Ohio, has been 
promoted to be manager at Seattle, Wash. 
In = office he succeeds J. S. O’Neill, re- 
signed. 
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service without increased cost. 
insurance department. 





COMPENSATION ACQUISITION COST 


Third and last instalment of Deputy George E. Turner’s article, the first 
part of which appeared Sept. 6 and the second Sept. 13. The first part dealt 
with the efforts made to reduce the cost of compensation and to make the 
protection more certain and secure. He next dealt with the question as to 
whether or not state control could increase either the quality or quantity of 
Mr. Turner is connected with the Indiana 














HAT effect, then, would the in- 

tervention of the state to reduce 

the compensation of the agent 
have upon this service? Since, if the 
state intervenes at all it may reduce 
to the point of elimination, we assume 
a reduction of this compensation to a 
minimum, for no matter to what extent 
less than elimination the reduction is 
made, there will ever remain the ques- 
tion of the propriety of the remaining 
cost. 

As stated above, it is hardly to be 
expected that the agent will do more 
than he is now doing for a less com- 
pensation than he is now receiving, 
and, to begin with, the reduction would 
inevitably result in the complete disor- 
ganization of the present agency sys- 
tem. This will probably be conceded, 
since the advocates of reduction take 
the position that it will “eliminate a 
host of low grade producers” and cen- 
ter the business in the offices of the 
larger and more effective general 
agents. 

Let Situation Alone 


It remains, however, that the prevail- 
ing sentiment ,of the industrial boards 
of the country is that, while they recog- 
nize the defects of the various systems, 
no radical change should be made until 
a more extensive experience has been 
had upon which to predicate a more 
effective correction of the present ills. 
The inclination is to be let alone for the 
present. But would a reduction tend 
to eliminate the lower grade agent? It 
would seem that the probabilities favor 
the opposite result, i. e., the elimination 
of the well regulated and efficient gen- 
eral agent and his staff and the relega- 
tion of the business to the part timer 
and irresponsible small producer. 


Assuming that the conditions in Indiana 
are typical of the compensation states in 
general, we find there, from personal con- 
tact with the better class of local agents 
over the state, that they are not at all 
enthusiastic in the production of compen- 
sation business at the present rates of com- 
mission, for the reason that the amount 
of work, worry and trouble involved in 
the business after it is on their books is 
incommensurate with the commissions re- 
ceived, and they prefer to devote their 
time and energy to the solicitation of 
lines less involved. 


General Agents Kept Busy 


The general agent must keep constantly 
at work on the local agent to keep up his 
interest and hold him to compensation 
business at all. Of course, the business 
of the general agent depends upon his 
ferce of local representatives. Otherwise 
he is transformed into a mere personal 
producer. 

Now, if commissions are so reduced, the 
general agency will find itself without a 
competent field organization, for the live 
local agent will not spend his time upon a 
line which pays him only what could be 
paid after the reduction and is the source 
of more work and makes greater demands 
upon him than any other line in his office. 

Inevitably, then, the general agent’s 
office must be closed and the general agent 
becomes a personal producer. But as a 
rule he is a wide-awake, thoroughly sea- 
soned business man of mature years and 
experience. When this business is dead 
and buried he is not at all likely to re- 
main at the grave and be satisfied to de- 
vote his time to the personal solicitation 
of the line least remunerative. He is a 
man able to earn a good living in other 
lines of business. Will he not promptly 
turn to them? 

Then what next? Without the general 
agent the company must handle this com- 
plex business at long range with a field 
force composed of such men as it can ob- 
tain. Who will they be? Necessarily men 
Satisfied with small returns. Who are 
they? Men of small capacity and ability, 
else not satisfied with small returns, and 
the business has drifted back to the local 
agent, but a local agent of entirely differ- 
ent type from the men who handle the 
business today. 


No Money for Agents 


A specific incident pointing to the cor- 
rectness of the above prognosis is found 








in a letter recently handed me, and a com- 
panion to thousands of the letters now 
coming into the offices of the general 
agent. This letter was written by a high 
grade local agent to his general agent and, 
omitting the address and signature, fol- 
lows: 

“Dear Sir: 

“Re: workmen’s compensation insurance. 

“In this connection wish to say that 
when the present workmen’s compensation 
policies expire in this agency there will be 
no renewals made by us. We see no 
money in this class of business to the 
agent at the present commissions and 
more trouble than all other classes of 
business combined.” 

And so to return to the original line of 
thought, we are convinced that not only 
would the quantity or quality of service 
by the insurer to the insured not be in- 
creased by the regulation of agents’ com- 
missions by the state, but that in a con- 
trary manner, this service would be im- 
measurably impaired if not practically de- 


stroyed. 
What of Regulation? 


There remains, then, but the fourth 
question of whether or not state control 
or regulation will provide the employe a 
safer and more satisfactory return under 
the compensation system. The safety of 
his position depends upon the solvency of 
the insurance carrier. That state regula- 
tion of acquisition cost cannot insure sol- 
vency has already been sufficiently argued 
and deserves no further discussion here. 
The other principal interest of the em- 
ploye is the manner of handling of claims. 

What scheme yet devised for insuring 
compensation liability contains so logical 
and automatically operative a check upon 
the handling of claims by the insurer as 
the present agency system of the stock 
companies? The general agent as well as 
the local agent knows that if he is to 
retain a given risk, the adjustment of 
claims must be satisfactory to the as- 
sured. They cannot be satisfactory to the 
assured unless they are likewise satisfac- 
tory to the employe. What argument then 
can be advanced than to lessen the incen- 
tive of the agent to retain the business, 
will increase his interest in following up 
claims to see that they are promptly and 
properly adjusted? 


Objects Not Accomplished 


Since, if the foregoing processes of rea- 
soning are sound, the assumption of con- 
trol of acquisition cost by the state can 
neither 

1. Reduce the cost of compensation in- 
surance to the employer, nor 

2. Furnish a more certain and secure 
protection to the employer, nor 

3. Increase the quality or quantity of 
service by the insurer to the insured at 
the same cost, nor 

4. Provide the employe safer and more 
satisfactory returns under the compensa- 
tion system, 
no public interest can be thereby pro- 


moted. 
General Public’s Interest 


But, after all, has the public any vested 
interest such as to permit the state to 
interpose its regulating power in the mak- 
ing of the private contracts of hire be- 
ween companies and agents, even though 
such interposition would, if permissible, 
seem practical and advantageous? The 
public has no such interest in the salary 
of the moving picture actor, the butcher’s 
clerk, the newspaper editor, the black- 
smith’s helper, the doctor’s assistant, or 
the lawyer’s chauffeur. * 

It might not be so, however, if any of 
the foregoing were engaged in a business 
of furnishing an economic necessity, upon 
which business his employers held either 
a granted or naturally acquired monopoly. 
If the state, by legislation, demands that 
the employer buy compensation insurance 
and by grant or force of circumstances 
stock companies are given a monopoly on 
that business, then the state could un- 
doubtedly speak as to any element going 
to make up the total cost to the public. 
But stock companies hold no monopoly 
of the compensation insurance business. 

If the employer objects to the price 
asked by the stock company for its wares, 
he may turn to the state funds, the mutual 
or reciprocal, as the case may be, and the 
fact that in all states where stock com- 
panies are permitted to operate at least 
one of the above alternatives is offered, is 
sufficient evidence that the states them- 
selves have not yet concluded that the 
public interest demands a monopoly of the 
business in any one form of insurer. 


Control Business 
But some one may say, while the stock 
companies have no monopoly, yet they 


control the great bulk of the business. 
Quite true; but so long as that bulk is 





obtained in competition with other forms 
of insurance, dare the state say that the 
people whom it serves do not wish it so? 
Each state which maintains a state fund 
is bound by the theory that any citizen 
many insure his liability therein at cost. 
When it has offered to each employer this 
choice it has discharged every obligation 
imposed upon the employer by the law 
compelling him to insure. Presumably 
the state’s rate is correct and its service 
sufficient. If he chooses to pay more to 
the stock company, what does it concern 
the state? 

The interest of the public is not what 
any one class of company employes shall 
receive in compensation for service, not 
what the insurer shall spend for this, that 
or the other purpose, but in the total cost 
to the assured of his protection. Since 
this total cost cannot be controlled by 
regulating the amount of commission paid 
to agents, it is hardly a proper conclusion 
that there is any vested public interest in 
this particular item of company expense. 


No Question of Power 


This, of course, in no way argues against 
the power of the state to limit the total 
cost of compensation insurance, which 
limitation shall be binding upon all classes 
of insurers alike. We are, therefore, 
forced to the conclusion that it is at least 
an arguable question whether the state 
has the power to limit a particular item 
of expense of a particular class of insur- 
ers holding no monopoly of the business, 
and whose total cost is not limited, even 
though such a limitation might seem ex- 
pedient. 

Such a limitation is without precedent 
in this country. I see no more reason for 
the state attempting to limit the compen- 
sation of the insurance agent than the 
compensation of the shoe merchant’s clerk 
or the chief electrician of the public serv- 
ice corporation. Very true it is, that the 
indiscretion and poor management of cer- 
tain companies have produced a condition 
in the business which is deplorable, but 
so long as the employer may look to 
other sources than the stock company for 
his insurance this must remain a business 
problem and a private business quarrel, 
and it has been well said that “legisla- 
tion to determine a business dispute is 
out of place and dangerous.” 


Argument Not Sound 


To argue that an unsatisfactory and 
improper condition now exists in no way 
argues that a given remedy will be effi- 
cient. It may, of course, be true that 
the stock companies will continue the 
quarrel and work against, rather than in 
cooperation with each other until the 
situation becomes unbearable and they are 
eliminated, a thing sorely to be regrette 
and unfortunate in the extreme, but it is 
certainly not a function of the state to 
intervene to save a particular group of 
commercial institutions, upon which it is 
not dependent for a necessity, bent upon 
their own ruin. 

The stock companies in their solicita- 
tion freely admit the percentage of the 
total premium cost going to the agent 
in commissions. Their representation to 
the assured is that the agent’s service is 
worth what it costs. It is surely signifi- 
cant that even in those states recognizing 
the greatest number of the various forms 
of insurance a remarkably large percent- 
age of the employers have voluntarily 
preferred the stock company with its item 
of so-called acquisition cost. Is there 
any reason why an employer may not, if 
he choose, buy and pay for the service 
of the agent? Does it differ from the 
proposition that many men prefer to pay 
more for a suit of clothes tailored to their 








measure than to pay less for a suit from 
the shelf of the merchant? 


Fuel for Fire 


And finally, to turn to the source of the 
original movement to limit acquisition 
cost, namely, opposition to state insurance, 
I submit that any action further limiting 
the commission paid the compensation in- 
surance agent will not only offset any 
accomplishment in that direction by Super- 
intendent Emmet’s original ruling, but will 
furnish fuel for the fire and lead directly 
toward ‘that which it seeks to prevent. 
Since the greater part of the business is 
now in the hands of the stock companies, 
any disturbance in the business will be 
attributable in the same measure to them. 

If the present stock company agency 
system is disorganized, inevitable confu- 
sion must result. Confusion and dissatis- 
faction are the food upon which the state 
insurance germ waxes strong. If our 
prognosis of the effect of a reduction upon 
the agency system is in any considerable 
degree correct, then dissatisfaction must 
follow. To say the very least, is it not 
too dangerous a matter to meddle with at 
this time? 

Will Right Itself 


May we not still have faith that when 
the ultimate crisis really comes the busi- 
ness will right itself? Superintendent 
Smmet’s final ruling was not arbitrary; 
it was the expression of an. agreement 
reached at the Chicago conference. They 
agreed then when the pressure was at its 
maximum. May the same thing not hap- 
pen again without the state attempting a 
procedure, the end and ultimate conse- 
quence of which lie entirely within the 
shadows of uncertainty? 

Recalling that in concluding the fa- 
mous Chicago conference, Mr. Emmet him- 
self said, “So far as the paragraph in the 
report goes, which recommends the serious 
consideration of objections which may 
well be urged in the fixing of acquisition 
expenses by departmental ruling,*I am 
not prepared to say that those objections 
are not well taken. I have never felt like 
arguing in favor of the practice of de- 
partmental ruling upon ethical grounds,” 
we revert to our original proposition that 
the matter of private contracts is subject 
to the regulation of the state only when 
the subject matter of such contracts is 
necessarily vested with a public interest 
which will be promoted by the interposi- 
tion of such state regulation or control. 
And since our conclusion is that no public 
interest can be promoted by state control 
or regulation of acquisition cost of work- 
men’s compensation insurance, the as- 
sumption of such control is not a proper 
function of the state, either through legis- 
lation or departmental ruling. 


Compensation in Hawaii 


Compensation companies writing in 
Hawaii, which now number but four, are 
handling their business in the usual way, 
in spite of the decision of the superior 
court at Honolulu that the compensation 
act is unconstitutional. The companies 
endorsed their policies to cover the em- 
ployers’ common law liability after the 
court rendered its decision, and are paying 
claims in accordance with the provisions 
of the compensation act, but are taking 
double release under compensation and 
ccmmon law liability. The United States 
Casualty, which has been writing only 
compensation lines in Hawaii, is retiring 
from the islands, following the resigna- 
tion of the Hawaiian Trust Company as 
general agent. The trust company is now 
brokering its compensation business. 
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NEW FARM MINIMUM 
IS ON PAYROLL BASIS 


Is Outgrowth of Compensation 
Carriers’ Experience on This 
Class of Risks. 








IT APPLIES TO 15 STATES 





Had Cost Companies More Than 
Old Rate to Place Business on 
Their Books 





New York, Sept. 18.—The minimum 
premium of $25 for farm risks, which 
was adopted by the manual commit- 
tee of the National Workmen’s Com- 
pensation Service Bureau Aug. 2 and 
became effective Aug. 18, applies only 
in those compensation states where 


“farms assume considerable propor- 
tions,” as the wording of the recom- 
mendation runs. Those states are: 
Colorado, Kansas, Illinois, Indiana, 
Iowa, Kentucky, Louisiana, Michigan, 
Minnesota, Montana, Nebraska, New 
Mexico, South Dakota, Texas and Utah. 
There are in all some thirty-two states 
with compensation laws, and of this 
number the insurance companies write 
this line more or less freely in perhaps 
twenty-five. Of this twenty-five the 
above-named fifteen now carry the 
minimum farm premium of $25. The 
remaining ten will continue with the 
minimum as heretofore, about $6. 


Secure Fixed Premium 


The result is the securing of a fixed 
minimum in the fifteen states, in place 
of the variable minimum that obtained 
before. The new minimum is, of 
course, on the payroll basis. It is a 
development that has grown out of the 
accumulation of experience by the com- 
pensation carriers, by which they have 
learned that farm risks could not pos- 
sibly be written at a minimum premium 
of $6 without facing a loss by the time 
the business was on the books. It cost 
the companies more than the $6 to se- 
cure the business, carry it through, 
post the necessary notices, inspect the 
risk for accident prevention, etc., and 
otherwise fulfill the proper demands of 
care and attention. A small risk is as 
much of a care as a large one. And 
all this expense is apart from the lia- 
bility to which the company is ex- 
posed. The insurer must get a rate 
that measures the hazard, and the old 
minimum did not yield anything like 
enough. 


No Interest in Small Risks 


Inquiries made by THE NATIONAL 
UNDERWRITER among the compensation 
writing companies of this city reveal 
the fact that there will be no particu- 
lar increase of interest in small farm 
risks as a consequence of this change 
in the basic manual. It is regarded 
rather as a measure of relief, a wise 
and necessary move, but not one that 
is calculated to materially alter the 
status of the small farmer in the eyes 
of the underwriter. The experience 
with this class of business has been 
consistently unfavorable. The number 
of accidents has been unduly frequent, 
and there have been altogether too 
many serious ones. This is believed 
to be the result of the close contact 
of the farmer and his man, taking the 
form of collusion. Besides, the tools 
and equipment of a small farm are often 
not of the best, and the farm hand is 
obliged to perform so many and such 
varied services that he 18, in many in- 
stances, unfamiliar with the use of cer- 
tain tools and this ignorance and care- 
lessness lead to a succession of in- 
juries. 

Public Liability Is Profitable 


It is some of these very elements, 





on the other hand, that have tended to 
make public liability fairly profitable on 
the small farmer, notably the infre- 
quency and remoteness of contact be- 
tween outsiders and the farmer and his 
equipment. When compensation first 
came in, the insurance companies 
thought farm business desirable, but 
they do not think so now. Domestic 
service and agricultural labor are ex- 
plicitly exempted from the operation of 
the compensation laws on the ground of 
being non-hazardous, but the compa- 
nies have concluded that whether or not 
the former is so, the latter certainly is 
not. It has puzzled others than the 
underwriters that farmers should have 
been exempted, and political influence 
has been more than hinted at as the 
reason for letting the agriculturist slip 
from under the load. 


Largely Accommodation Business 


“Tf your apples are being stolen,” 
said the compensation manager of a 
prominent company to a representative 
of THe NATIONAL UNDERWRITER, “it may 
help a little to build your fences higher, 
but not much. It is foolish to write 
small farms, as any. underwriter with 
any experience will tell you. This in- 
creased minimum will not change the 
situation to any great extent. A com- 
pany is sometimes obliged to accept 
this business as an accommodation to 
its agents, and in such cases it will 
afford. a small measure of relief. But 
small farm compensation business is 
notoriously unprofitable, and the dan- 
ger now is that accommodation may be 
more frequently urged, with the result 
of increasing the amount at risk and, 
consequently, the volume of. losses. 
There is another point, however, that 
holds out some measure of hope, a 
minimum of $25 is likely to make the 
insurance so expensive that the farm- 
ers will not buy it anyhow.” 


Step Is Needed 


The universal opinion is that this in- 
crease is a step in the right direction, 
even though it may not lead to much 
of an increase in the writing of small 
farm compensation. It is recognized 
as the only solution of the problem of 
a too small rate on farms. In practi- 
cally all of the states with compensa- 
tion legislation it is voluntary with the 
farmer whether he comes under its pro- 
vision or not. But the bureau makes 
no discrimination, applying the same 
rates in either case. 

Hitherto, conditions have been utter- 
ly unfair to the insurance companies. 
Compare, for example, the hazard with 
a small farmer in New Jersey and that 
involved in the case of a western farmer 
with an identical payroll but who makes 
use of modern machinery. In the latter 
instance the hazard is often quadruple 
that of the former, while the rate re- 
mains the same. In a word, the hazard 
has been in excess of a payroll basis. 
With large farm risks, where the pay- 
roll exceeds the minimum premium of 
$25, rates will, of course, continue as 
before. 

Had Reduced Minimum 


It is of interest to note that this is 
the first revision of the minimum pre- 
mium since workmen’s compensation 
insurance came into operation in this 
country. Prior to the introduction of 
this branch of indemnity liberal mini- 
mum premiums were accepted as fun- 
damental. With the appearance of com- 
pensation insurance and the belief that 
it was for the most part compulsory, 
the minimum was reduced in order not 
to penalize the small risks which pro- 
duced premiums less than the minimum 
when figured at the actual payroll and 
manual rate. The result has been a 
discrimination against the small risk 
and a refusal to write it on the ground 
that the premium was inadequate as 
produced at the payroll and approved 
rate and as required by the established 
minimum. Furthermore, the minimum 
premiums were clearly insufficient when 
considered in the light of the expense 
—— in handling the average small 
risk. 




















The decision of the Illinois supreme 
court in Dietzgen Co. v. Industrial 
Board, 279 Ill, 11, deals with that 
vexed subject, When does an injury to 
an employe arise out of his employ- 
ment? ; 

The National Corporation Reporter 
in commenting on this case says: 
“There seems to be substantial agree- 
ment among the courts as to the mean- 
ing of the words, ‘in the course of? em- 
ployment, but there is a wide diversity 
of language in the definitions given by 
the courts to the former words and an 
equally wide diversity in the application 
made to the facts of different cases. 
Many of these definitions are collected 
by the court, but we venture to think 
that a stranger to compensation acts 
would have much difficulty in framing 
a single definition which could be recon- 
ciled with more than two or three of 
those quoted.” 


What One Court Says 


One court goes so far as to say that 
a master is not liable for the injuries 
to his servant unless the servant was 
at the time in the performance of some 
duty for which he was employed, a 
rule which would exclude him from the 
benefit of the law if the injury occurred 
while the employe paused from his 
labors to use his handkerchief. And 
an authoritative text writer states that 
“an accident only arises out of and in 
the course of a workman’s employment 
when it arises from his doing or omit- 
ting to do some act within the scope of 
his employment.” This would exclude 
all liability due to defective machinery 
or apparatus or the acts of a fellow 
servant. 

Comment By Glass 


In the instant case, the employe was 
engaged in doing something outside of 
his ordinary routine duties, and of 
special interest on this question is the 
following from Glass on Workmen’s 
Comp. Law, 48: “An accident does not 
arise out of the employment, if at the 
time, the workman is arrogating to him- 
self duties which he was neither en- 
gaged nor entitled to perform. But the 
courts are inclined not to be too severe 
upon workmen who are injured by at- 
tempts to further the master’s business, 
although the attempt is in a line some- 
what outside the precise scope of the 
employment.” 


Facts in the Case 


One Cappucio was employed by the 
plaintiff in error, the Dietzgen Com- 
pany buffing handles for surveyors’ 
tape lines. The work consisted in pick- 
ing one of the pieces of metal from a 
box, pressing it against the buffing 
wheel and then dropping it into another 
box when properly buffed. Below the 
wheel was a receptacle for the metallic 
particles set free by the operation of 
buffing, from which a pipe ran to a 
larger pipe ending at an exhaust fan 
not far distant from Cappucio’s stand. 
On the top of this larger pipe and close 
to the fan, which would seem to have 
been entirely covered up, was a hole 
used to clean and oil the fan. This hole 
had a tight lid or cover, and it was the 
duty of another person than Cappucio 
to attend to the cleaning and oiling of 
the fan. Before Cappucio began work- 
ing at the buffing wheel he was in- 
structed by an experienced buffer in his 
duties, who testified that he told Cap- 
pucio that his sole duty was to take the 
metal pieces and hold them against the 
buffing wheel, and that he should not 
lift the cover and reach into the exhaust 
pipe. This Cappucio denied. This wit- 
ness, Anders, testified that he had told 
Cappucio if anything “went wrong” to 
notify him and this was admitted by 
Cappucio. 


Supreme Court Decision 


While engaged in buffing the handles, 
one of them slipped from Cappucio’s 
hands, fell into the receptacle and passed 
on into the exhaust pipe. Cappucio went 
to the hole in the larger pipe, removed the 








COMMENT ON ILLINOIS CASE 


Contributed 








cover and reached in to recover the piece 
of metal and his hand was cut by the 
fan. Before the Industrial Board Cap- 
pucio had judgment, which was confirmed 
in the circuit court, but in doing so Judge 
Torrison expressed the opinion that the 
case should be taken to the supreme court 
—no doubt, because he was not certain as 
to whether the injury arose out of the 
employment. The supreme court reversed 
the judgment on the ground that it did 


not. 
Many Cases Are Cited 


A number of cases are cited involving 
many different kinds of employment, in 
some of which the injury was held to 
have arisen out of the employment, al- 
though the act of the employe which was 
the immediate cause of the injury was 
not an act which he was required to per- 
form in the course of his duties. Thus, 
a teamster who was smoking while in the 
course of his employment and who stooped 
down to recover his pipe which had fallen 
to the ground, and was injured, was held 
to be entitled to compensation, “He had 
a right to be at the place, riding on or 
walking beside the wagon; he was within 
the time during which he was employed, 
because the accident happened during the 
actual period of transit; and the was 
doing a thing which a man, while working, 
may reasonably do. A workman of his 
sort may reasonably smoke, he may rea- 
sonably drop his pipe, and he may reason- 
ably pick it up again.” McLaughlin v. 
Anderson, 4 B. W. C. C. 376. 


Did He Exceed His Duties? 


The act of Cappucio, in seeking to re- 
cover the piece of metal which had slipped 
from his hand, seems quite as reasonable 
as that of a teamster seeking to recover 
his pipe. He had been warned to call on 
another if anything “went wrong,” but 
this would seem to refer to something 
going wrong with his machine, and not 
to his dropping one of the pieces on which 
he was working into the exhaust pipe, 
which he could recover as well as an- 
other and which it would seem he thought 
he could recover without incurring any 
danger. 


In Scope of Employment 


In some cases, the fact of an employe 
having been specially forbidden to do the 
thing which resulted in his injury, has 
been decisive of the case, as putting that 
act out of the scope of his employment; 
and, on the other hand, it has been held 
that persons doing acts not strictly within 
the scope of the employment, but which 
they might naturally do in connection 
therewith, may recover, if they have not 
been specially cautioned against doing 
that act. Thus, of a boy employed in a 
boot factory who undertook, in the ab- 
sence of the operator of a molding ma- 
chine, to whom he had been sent with an 
insole to be remolded, to do the work 
(Tobin v. Hearn, Ir., T. 197), and of 
a woman who undertook to clean a part 
of the machinery which it was not her 
duty to clean (Greer v. Thompson, (1912) 
B. W. C. C, 272). 


Might Lead to Hardship 


If the fact of an employe being for- 
bidden to do a particular thing, con- 
clusively places the doing of that act 
beyond the scope of his employment, then 
Cappucio had no claim under the compen- 
sation act; for the Industrial Board 
found that the weight of the testimony 
showed Cappucio had been forbidden to 
reach into the pipe to recover articles 
therefrom, But it is easy to see how such 
a rule might lead to hardship, by sur- 
rounding an employe with a multitude of 
prohibitions, the reason of which may not 
be apparent to him, while the temptation 
to violate them, such as concealing a 
blunder on his part, as would seem to 
be the case here, is inconsiderable. 
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ARE HAVING A GOOD YEAR 


CREDIT COMPANIES RECORD 





Expirations of Next Year Will Be 
Watched in View of Uncertain 
Future 





Credit insurance companies expect to 
round out a very good year in 1917 that 
may surpass the excellent record of 
last year. Business has been prosper- 
ous, there have been comparatively few 
failures, as compared with years previ- 
ous, so altogether 1916 and 1917 can 
be put on the map as bright years for 
credit insurance. Credit underwriters 
are watching carefully the automobile 
and textile trades at this time, owing 
to the uncertain conditions surrounding 
each. The failure of the department 
store of W. & A. Bacon of Boston 
caused a number of losses and it was 
the largest failure so far this year. 


Will Watch the Expirations 


Credit underwriters will watch care- 
fully their expirations in 1918, seeing 
how far the initial loss is consumed, 
feeling that it will probably be neces- 
sary to be a little more conservative 
on account of war conditions and the 
uncertainty as to when the war will end. 
When the war closes probably a num- 
ber of concerns will have large stocks 
of goods on their hands, and prices will 
depreciate. Credit underwriters there- 
fore will find it necessary to hew a lit- 
tle more closely to the line in view of 
future business conditions, that will 
— change at the time the war 
ends, 


Royal Indemnity—On page 18, part I, of 
the September issue of National Under- 
writer an error was made in the figures of 
this company. The disbursements were 
given as $3,306,987, instead of the correct 
figure of $2,306,987. The statement to the 
Georgia department for June 30 showed 
$5,842,301 of assets, net surplus of $577,- 
445, income $2,646,021, and disbursements 
$2,306,987., 


_Charles D. Bentley, who has been_spe- 
cial agent and auditor for the San Fran- 
cisco office of the United States Fidelity 
& Guaranty for several years past, has 
resigned, effective Oct. 1. 
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EXPERIENCE ON WOMEN 


TWO COMPANIES ENTER FIELD 





War Has Provided Accident and Health 
Companies With New Avenue For 
Business 





An interesting experiment is being 
tried by the Fidelity & Deposit, which 
announces a new policy, for women, to 
be written at the same rates applicable 
to men. The company will write on 
this policy a much higher principal sum, 
$4,500; than is usually allowed for 
women and a $15 weekly indemnity. 
The National Casualty of Detroit has 
also announced that it will issue a more 
liberal policy to be sold exclusively to 
employed women in the various classes 
according to occupation. 

Other companies already writing 
health and accident insurance on women 
are urging their agents to devote more 
attention to this class of business. 
They point out that thousands of men 
are being called to the colors and their 
positions are, of necessity, being filled 
by women.. Thus the war has created 
a new field for health and accident in- 
surance, and such companies as see the 
opportunity and have the facilities for 
writing the business will undoubtedly 
reap a harvest. 


Difference of Opinion 


There is considerable difference of 
opinion among companies and company 
officials as to the value of this class of 
business. For instance, the Standard of 
Detroit, which has been insuring 
women for 30 years, docs not regard 


the class as particularly desirable, and | 


statistics for this period will show an 
unfavorable loss ratio. Yet the Na- 
tional Casualty of the same city states 
to its agency force in a recent bulletin 
that its experience shows that the busi- 
ness of employed women is very desir- 
able. 
Say Field Is Opening Up 


A canvass of the principal general 
agencies reveals the fact that health 
and accident men generally are in- 
clined to believe that a new avenue for 
business has been created and that wo- 
men can now be solicited to advantage. 
It is argued that in many cases women 
are filling important positions vacated 
by men and that one of the factors in 
considering women in the past has 
been of such character that she has not 
been thoroughly interested in it. The 
positions that women are now filling 
are, in many cases, of importance and 
responsibility. This means that when 
disability occurs the woman is as 
anxious to return to her post as a man 
and this will have an effect upon the 
amount of claims. 


Must Be Studied 


This class of business is a study in 
itself. Companies which commence to 
write the line generally and make a 
hard drive for the business usually ex- 
perience a bad loss ratio. The Con- 
necticut General Life, which made a 
specialty of writing women a few years 
ago, has since been forced to raise its 
rates on its combination policy as has 
the Hartford Accident & Indemnity. 
Accident and health business can be 
written in large quantities on the lives 
of men, but apparently not on women, 
as the companies which have selected 
their business’ carefully and written 
only a moderate amount have enjoyed 
the best experience. Offices writing 
women do not seem to feel that as in 
life insurance it is necessary to employ 
women solicitors to get this business. 


No Call From Industries 


The manager of one of the largest in- 
dustrial companies reports that among 
that class of policyholders the draft 
has affected only one in ten. From this 
it would seem that there is no present 
occasion for industrial concerns seek- 
ing the services of women, but the 
greatest influx of women to supplant 





men will be in the offices and in various 
clerical positions. 


UNITED CIGAR STORES LINE 





Plate Glass Companies Are Being 
Offered Business at Low Rate 
With Restrictions 





Plate glass companies are not in keen 
competition to secure the plate glass 
business of the United Cigar Stores 
Company. This concern has more than 
1,200 stores and is offering to pay an 
annual rate of $17 per store for its plate 
glass, covering interior and exterior 
glass. 

For the past three years the line has 
been carried at a rate of $14.25 per 
store. One of the disagreeable fea- 
tures of this line, from the plate glass 
companies’ standpoint, is that the 
United Cigar Stores Company insists 
that only new glass be furnished in re- 
placements, after breaking it, thus pro- 
hibiting the use of salvage glass, and 
also requires that replacements be made 
within twenty-four hours after notifi- 
cation.~ With the present scarcity of 
glass and impaired and overburdened 
transportation facilities, this is regarded 
as an objectionable feature by the com- 
panies. The rate is generally regarded 
as too low. 


WILL HAVE A GRAND RALLY 





Insurance Federation is Preparing for 
Mass Meeting at St. Louis During 
Agents’ Week 





The Insurance Federation is arrang- 
ing for a grand rally in St. Louis, on 
Thursday evening, Oct. 11, the week 
when the National Association of In- 
surance Agents will hold its annual 
meeting. The National Council of In- 
surance Federations will meet the even- 
ing before and the mass meeting will 
be held the following evening. C. H. 
Holland, manager of the Royal Indem- 
nity, will be a speaker and it is expected 
that President Louis F. Butler, of the 
Travelers’ will be present and speak. 


Big Burglary Line Written 


The Massachusetts Bonding through 
their Buffalo general agents, Morehouse, 
Newland & Co., Inc., recently wrote one 
of the largest burglary policies written in 
Buffalo in recent years. They covered 
the Bank of Buffalo to the amount of 
$1,000,000 incidental to the transfer of 
moneys and securities from the bank’s 
old building at Main and Seneca Sts., to 
their new building at Main and North 
Division Sts. 


Juries Give Heavy Judgments 


The Reisch Indemnity of Springfield, IIl., 
has withdrawn from considerable terri- 
tory in Illinois in view of the spread of 
the local option movement resulting in 
considerable dry territory. In other places 
in the state there is a very bitter senti- 
ment against saloon keepers and local 
juries give heavy judgments where cases 
have been brought against saloon keepers 
or owners of saloon properties. 


New Ohio Safety Code 


The Ohio state industrial commission on 
Monday held a public hearing on the new 
general safety standards for factories and 
workshops. Public hearings will be held 
later in Cincinnati, Cleveland, Akron and 
Youngstown. Following the public hear- 
ings the code will be submitted to the gen- 
eral advisory board of the commission for 
adoption. 


To Manage Ft. Wayne Company 


J. F. Conway, for thirteen years super- 
intendent of the Metropolitan Life at Ft. 

ayne, Ind., has been appointed vice- 
president and general manager of the 
Wayne Health and Accident Insurance Co. 
of Ft. Wayne. Mr. Conway has been con- 
nected with the Metropolitan Life for 
twenty-five years and during the past 
year has been superintendent at Cincin- 
nati. 


Death of H. E. Westcott 


Harold E. Westcott, formerly district 
manager for the American Surety at Chi- 
cago and for the past year and a half 
manager for the Masschusetts Bonding 
at Los Angeles, died at his home at the 








latter city Friday night, after a_ short 
illness. Mr. Westcott was highly re- 
garded as a surety underwriter, serving 
the American Surety at Hartford, Wash- 
ington, D. C., and Manila before going to 
Chicago. At Manila he was manager 
jointly for the American and Fidelity & 
Deposit. 


Cause Plate Glass Losses 


Plate glass men are considerably inter- 
ested in the labor disturbances in some 
of the cities, as it is found that panes have 
been broken where strikers and their ad- 
herents threw bricks, stones or other mis- 
siles. Some companies say that the strikes 
in various cities present very grave haz- 
ard at the present time. 


Casualty Notes 


The Union Health & Accident of Denver 
has applied for admission to California. 


The Central Business Men’s Association 
of Chicago has applied for license to Iowa 
and Wyoming. 

The American Bonding & Casualty of 
Sioux City has entered Minnesota, Wis- 
consin, South Dakota and Texas and ex- 
pects to enter Michigan and Missouri soon. 


Seattle casualty agencies report that a 
large amount of employers’ liability busi- 
ness is being written for local shipyards 
as a result of the ruling of Washington 
Industrial Insurance Commission that ves- 
sels are not covered by the-state accident 
fund law after they have been launched. 


_ Robert L. Conway, formerly with the 
insurance department of the Retail Mer- 
chants Credit Association, is appointed 
manager of the Los Angeles office of the 
Hooper-Holmes Bureau, succeeding M. L. 
Armstrong, who resigned to organize the 
Insurance Investigation Bureau at Los 
Angeles. 


Webster C. Tall, claims attorney for the 
United States Fidelity & Guaranty at Los 
Angeles, is among the insurance men 
drafted for the new national army. Mr. 
Tall went to Los Angeles in June from 
the home office and previously had been 
a adjuster and attorney at Albany, 
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-J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
518 W. Jefferson 


INDIANA, 

















Springfield, Illinois. 


ILLINOIS, KENTUCKY, TENNESSEE 
Ie He OGell & Som 
__110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 








eds Marine Losses 
KANSAS 
ihe Warren 
Adjust rat reaw 


R. B. WARREN, Mapager, Wichita 
MICHIGAN 
FRBDE. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER Of FIRE LOSSES 
MICHIGAN and NORTHERNINDIAN 
JOHN ROWSON 
401 Ashton Building , 
Grand Rapids, Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
WYMAN HANES 
814 New York Life Building, Minneapolis 
Phone Nic. 6673 
FIRE, AUTOMOBILE, TORNADO 
OHIO—MICHIGAN—INDIANA 


CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD 
Gpisiey, & Brewfogiec 
AUTOMOBILE LOSSES A SPECI 
305-6-7-8 Victor Bldg., F City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan _ 


ASSETS ~SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
January 1, 1917......... 1,178,606.00 212,243.00 


PN 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance*: 














Assets $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE_INSURANCE CO. 
OF YORK, PENNA. cee 


Surplus $514,026 


W. H. MILLER, President 


























THE 
40 | METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
PUTS ‘‘SURE”’’ IN INSURANCE 
ee POLICY winamine 
$1.678.642.17 Moiol INSURANCE $1,802,734.31 
if GEORGIA CASUALTY COMPANY vai 
Surplus and Reserves to Policy Holders - - - - $1,526,022.81 


SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


>> > ww mae 


Fire Insurance Company, of Davenport, la. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it wpe practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 


United States Branch 
92 William Street, New York 








RE-INSURANCE UNDERWRITER 
508 TACOMA BUILDING 


CHICAGO 








GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


OHN L. LIND, State Ay ent, 719 Linn St., and CHESTER 
OLT, Special Agent, 30 Columbia Terr., ? PEORIA - Httsis, Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN [and MINNESOTA 


The CONCORDIA FIRE London & Lancashire 


INSURANCE COMPANY | FIRE 
| 
| 

















OF MILWAUKEE, WIS, Insurance Company 


: LIMITED 
Cash Capital - - $ 600,000.00, 7 
Reinsurance Reserve -  1,312,818.13 | of Liverpool, England 
Reserve for all other Liabilities 111,534.54 | 

















UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Dlinois, 
Indiana, lowa, Kansas Kentucky, Louisiana, Maryland, Mass., Mic: higan, Minne- 
sota, Missouri, Nebraska, Nevada, New Hampshire, New ovis Ohio, Oklahoma, 
Penasylvania, South Dakota, Texas, Utah, Washington, W. Virgiy ia, Wisconsin. 
BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. Me ning. _ CHICAGO, ILL. DETROIT MICH. 
Canal Bank Bldg. 1443 Ins. Exchange Farwell Bldg. 
Autom. Ins. Sit hr, o. es utieagee Mgr. Hutchinson & Cooley W.M. Brown 
General Agents Manager 


E. Jules Mic: 
George Sealy, Sec’y. J. P. Seinsheimer, Gen. Mgr. 











The Republic Casualty Co. 


Writes All Lines. of Casualty lnenesnce 


Local and General Agents Wanted in Ohio and Pennsylvania 














American Bonding & Casualty Company 






AMER CAN BONDING 


CASUALTY COMPANY 
SIOUX 


Capital Paid in $500,000.00 


SIOUX CITY, IOWA 


We are entering other States and open to propositions 
from Agents desiring connection for Bonding and the 
miscellaneous Casualty lines, particularly Automobile. 
Write A. G. OGLE, 2nd Vice-President and Gen’l Manager 











Surplus to Policyholders 1,015,168. 55 
Total Assets - - - 2,587,858.08| “eae 
89S. La Salle St. Chicago, Illinois 
: Writing A. G. McILWAINE, JR., Manager 
Fire Tornado ; Hartford, Conn. 
Sprinkler Leakage eT 
Rents Use and Occupancy San Francisco 








The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EB. MM. TREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Mee. .ee- NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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OFFICIAL SUGGESTS 
AMENDMENT TO BILL 





Would Let Companies Reinsure 
War Risks in Federal 
Bureau 





ILLUSTRATES OPERATION 





No One Could Be Hurt and Every- 
one Would Be Satisfied With 
Measure 





A company official has proposed 
an amendment to the soldiers’ and 
sailors’ insurance bill that would result 
in economies for the government and 
also remove the objections that life in- 
surance companies may have to the 
measure. Under this provision the 
companies and recognized fraternal or- 
ders could reinsure outstanding poli- 
cies on soldiers in the federal fund and 
then resume the contracts under the 
old terms at the close of the war. 

Regarding his amendment, Mr. Fricke 
says: 

How Present Bill Works 


Here is a policyholder who has carried 
$2,000 on the 20-pay life plan for two 
years, and as he is now in the service he 


pays the extra war premium of $75 ($37.50 . 


per $1,000), in addition to his regular 
premium of $56.84 ($28.42 per $1,000). 
If the war lasts three years the policy 
will have a cash or loan value of $166. 
Now the war risk insurance bill passes, 
this policyholder lapses his insurance with 
the insurance company, loses his equities 
in the policy and replaces the lapsed in- 
surance by the one-year renewable term 
insurance offered by the government for— 
at his age, 31—an annually slightly in- 
creasing premium of $8.21 per $1,000. Liv- 
ing at the end of the war, he can convert 
this term insurance for insurance on an- 
other form—say, 20-payment  life—on 
which the rate at his then age, 36, would 
be $31.65 per $1,000. From the govern- 
ment’s standpoint, all this continuing risks 
after the war will have a higher mortality. 


How Amendment Would Work 


_Now apply my amendment. The war 
risk insurance bill has passed and the 
bureau created. The insurance company 
reinsures this policy of $2,000 in the gov- 
ernment bureau and pays the net term 
rate for the amount at risk. By amount 
at risk, we mean the face of the policy, 
less the reserve carried (in this case it 
would be $1,942.32) and in each year 
would decrease by the amount that the 
company’s reserve on the policy increases. 


(CONTINUED ON PAGE 11) 
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Our Guaranteed Paid-up Additions Policy will 
meet Any competition. It guarantees to save the in- 
sured four premiums out of twenty and give him divi- 
dends besides; Total Disability Clause—Special Divi- 
dends to Total Abstainers—Average rates. 

This is the most popular policy in the Central 
West. Why do we say this? Because it gives the best 
advantages to both the insured and the agent and be- 
cause we have in force over twelve millions of it. 
Over twelve millions of this one policy alone right 
here in the Central West. 

Its good advantages sell it and keep it on the 
books. 

Why not sell the best? 

GOOD CONTRACTS TO LIVE CLEAN AGENTS. 


7 1° 


A FARM MORTGAGE BEHIND EVERY POLICY 
INSURANCE 


PEORIA: LIF 


PEORIA 


COMPAN Y 


Preasonzzcasucceeo 














ILLINOIS 











WAR CLAUSES. 


Practice of Life Companies on Cov- 
erage of Military Hazard Shown in 
Book Just Issued 


WAR CLAUSES RULES 
AND REGULATIONS 
of 
Legal Reserve Life Insurance Companies 
Operating in the United States 








Complete Up-to-Date Authentic 
Price, $1 
Published by 
The NATIONAL UNDERWRITER 
Cincinnati New York Chicago 


IDE GOES BEFORE 
SENATE COMMITTEE 





President of Home Life Tells Why 
Insurance People Oppose 
Section Four 





BILL WILLSOON PASS 





Upper House Will Not Long Dally 
With the Life Indemnity Part 
of Measure 





BY GUY MASON 

Washington, D. C., Sept. 19.—George 
E. Ide, president of the Home Life, 
indicated today the character .of the 
fight the life companies will put up 
before the Senate and Senate committee 
against section 4 of the administra- 
tions’ military insurance bill. 

That the insurance clause of the bill 
as now drawn is but the opening of the 
door to extensive and expensive legis- 
lation is the charge in the insurance 
companies’ opposition. Mr. Ide made 
known the line of the insurance peoples’ 


fight when he appeared before the sub- 
committee of the Senate committee on 
commerce, which is holding hearings 
on the bill as it passed the House. 


President Ide’s Position 


Mr. Ide was one of the insurance rep- 
resentatives who worked with the gov- 
ernment committee which drafted the 
bill. Before the committee today, he 
said: 

“It opens the door wide for future 
pension legislation. It involves need- 

(CONTINUED ON PAGE 6) 











‘The Forest 
City Life”’ 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 


Address the Home Office 


Rockford 


Illinois 
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ADVERTISING PLAN 
HELPS THE AGENTS 


Fire Insurance Publicity Campaign 
in Chicago Carries Big Lesson 
to Assured 


ADVANTAGE TO LIFE MEN 


Higher Cost of Living and Increase 
in Values in Property Are Em- 
phasized 


Life insurance men are taking con- 
siderable interest in the community ad- 
vertising plan inaugurated by the fire 
insurance men of Chicago through the 
Chicago Board of Underwriters. WNat- 
urally the chief interest centers in Chi- 
cago and the cities adjacent where the 
daily papers circulate. The Chicago 
Board is spending $18,000 in institu- 
tional advertising, calling attention to 
the rapid increase in values of mate- 
rials, goods and property of all kinds 
during the last few years on account 


of war conditions. Then it is pointed 
out that many people have not in- 
creased their fire insurance to keep pace 
with the increase in values. 


Life Men Profit by Campaign 


The life insurance men are finding 
an indirect opportunity to use this ad- 
vertising to their advantage by seeing 
their customers and clients, calling at- 
tention to the fire prevention advertis- 
ing. It shows how values have in- 
creased and therefore suggests that the 
same amount even of life insurance 
provided for a few years ago will not 
meet the needs of the modern day. A 
man may have figured out very accu- 
rately just how much life insurance 
would be required to protect his de- 
pendents or business, but the war has 
upset all calculations and has brought 
an unprecedented situation. No one 
could have foretold the world cata- 
clysm and its dire effects. Hence it is 
incumbent upon every one to readjust 
his previous notions and he must make 
new calculations. 


Should Visit Old Policyholders 


The present situation opens tlie op- 
portunity for a life insurance man to 
visit every old policyholder and call 
his attention to the changed conditions 
in the way of higher cost of living. 
The desirability and even the necessity 
of readjusting his line and taking fur- 
ther insurance should be presented in 
order that the plan completed a few 
years ago may still be complete. The 
advertising copy gotten out by the Chi- 
cago Board is very vivid and calls at- 
tention in no uncertain terms to the 
fact that recent fire insurance losses 
have brought out much underinsured 
property and therefore a great disap- 
pointment to policyholders who thought 
that their property was amply cov- 
ered. The same course is open now 
to the life insurance men to go to their 
policyholders, warn them as to the 





GUARDIAN AGENTS MEET 


ENDORSE GOVERNMENT PLAN 





Believe Necessity of Life Insurance 
Will Be Impressed by Soldier 
and Sailor Protection 





The seventh annual conference of the 
agency force of the Guardian Life was 
held at Madison, Wis., Thursday and 
Friday of last week. Thirty-two of 
the leading producers were present and 
brought wtih them as credentials $66,- 
000 of new business, the result of one 
days’ special effort Wednesday. The 
business sessions were presided over 
by Archie V. Hurst of Eau Claire, pres- 
ident of the company’s Foremost Club, 
and this program of subjects occupied 
the attention of the delegates: “The 
World War and Life Insurance,” Jo- 
seph Koffend, Jr.; “The Value of Spe- 
cialization in Insurance Work,” William 


Guilliaume; “A Habit Talk,” John M. 
Parkinson, Fred Ainsworth, O. C. 
Behnke; “How to Meet the Govern- 


ment Plan for Soldier Insurance,” Her- 
man P. Bahr; “Keeping Agency Ex- 
penses Down,” Harry M. Curtis; “Find- 
ing and Developing New Agents,” S. 
E. Smith, M. F. Emerson, and “Steady 
Daily Work and an Early Start,” John 
Joseph and A. C. Arneson. 


Government Insurance Plan 


It was the unanimous opinion that 
the government’s plan for soldiers’ and 
sailors’ insurance during the war should 
meet with the hearty approval of every 
life company and underwriter, as it was 
emphasizing to the entire population of 
the United States the tremendous im- 
portance of adequate insurance and was 
impressing this fact upon the young 
generation with an emphasis that has 


never before been given to the sub- 
ject of life indemnity. 


Rule for Selections 


Officers of the club are automatically 
chosen from the company’s records for 
the convention year, and are not eligi- 
ble to re-election unless their records 
show a 50 percent increase over the vol- 
ume of business for the previous year. 
This rule acted as a bar to the re- 
election of President Hurst, although 
he was again leader in the volume of 
paid-for personal production. “The offi- 
cers for the coming year are: Harry 
M. Curtis, LaCrosse, president; A. C. 
Arneson, Spring Valley, and Oscar C. 
Behnke, Sheboygan, vice-presidents, 
and Melvin F. Emerson, Spring Valley, 
secretary. 

It was an outstanding note in the con- 
vention that so small a town as Spring 
Valley, population 976, should furnish 
two of the officers and emphasized to 
the delegates present that agency ac- 
tivity, rather than population, is the fac- 
tor which results in the production of 
business. 


Outing Features 


Friday, after an informal session and 
a visit to the home office, the delegates 
were taken by boat across Lake Men- 
dota and the balance of the day was 
spent at an outing at which there were 
various athletic events, conspicuous 
among which was a tennis tournament. 
In view of the endorsements by the 
agents of the government plan for in- 
surance on soldiers, it was announced to 
the convention by the company’s man- 
agement that upon the passage by con- 
gress of the pending bill providing for 
government insurance, the company 
would offer to such policyholders as 
have already paid an extra war pre- 
mium the opportunity to withdraw the 
unearned portion and accept reduced 
‘protection under their policies in this 
company, that they may obtain from 
the government a larger coverage for 
the same annual payments. 








new conditions, show exactly how the 
cost of living has advanced and urge 
that the insurance be brought up to 
cover the cost of living as it is today. 


Cannot Afford to Take Chances 


A policyholder cannot afford to take 
any chances by being underinsured in 
any direction. While being underin- 
sured from a fire or tornado insurance 
standpoint means great loss to him, 
being underinsured from a life insur- 
ance standpoint is still more disastrous 
and will have more dire effects. 

A life insurance official remarked the 
other aay that he did not believe that 
life insurance agents were alert to 
present opportunity. Every man can 
go to all old policyholders with this new 
argument and there should be a fine 
cleanup. Life insurance men can re- 
inforce their old arguments by this 
new one which certainly is presenting 
itself to the minds of the people when- 
ever they have to pay a bill. It will 
probably mean more sacrifice in some 
respects for the head of the household 
to take out additional insurance. How- 
ever, he is confronted himself with the 
higher cost of living, sees what it yneans 
and therefore to some extent can un- 
derstand in what condition his depend- 
ents would find themselves if he were 
laid low. 








agents, medical examiners, and app 


WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the oe pee tion of insurance subjects. We make reports on insurance applicants 
its for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


INDIANAPOLIS, IND. 














| New War Clause Book 


Is Now on Sale 











The new book just issued by THE 
NATIONAL UNDERWRITER entitled “War 
Clauses, Rules and Regulations of Le- 
gal Reserve Life Insurance Companies, 
Operating in the United States,” made 
its appearance this week. This gives 
the war clauses and rules of all the 
companies corrected up to Aug. 15, 
1917. Heretofore there has been no 
book that has given this information. 
In addition to the war clause adopted 
by the companies, the new book gives 
information as to old business. This 
will be an invaluable work for an agent 
to have on his desk, as innumerable 
questions are arising regarding the war 
clauses. THE NATIONAL UNDERWRITER 
sells this book at a cost of $1. 


Taylor’s New Position 


L. R. Taylor, statistician for the Ohio 
department, resigned Sept. 15 to as- 
sume his new duties as secretary of the 
Commercial Travelers Life and Acci- 
dent Company of Cleveland. The Ohio 
department loses a valuable man and 
Cleveland gets another good one, the 
first one being Chief Examiner Moore, 
who resigned from the department some 
time ago to become secretary of the 
Cleveland Life. 


C. Howell Taylor has resigned from the 
— staff of the Massachusetts Mu- 
tual. 


September 20, 1917 





OPERATING UNDER 
IOWA RESERVE 
DEPOSIT LAW WHICH 
SAFEGUARDS ALL 
POLICYHOLDERS 
- 
ENTERED FOR 
BUSINESS IN 18 
STATES 
O 
GOOD TERRITORY 
OPEN 
O 
ATTRACTIVE 
POLICIES TO SELL 
Oo 
LARGE ANNUAL 
DIVIDENDS 
O 
LOW NET COST 
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FOR AGENCY 
APPLY TO 


H. E. ALDRICH 
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EQUITABLE 
LIFE 
IOWA 


Des Moines, lowa 




















Founded 1865 


JHE PROVIDENT 


LIFE AND TRUST 
_ COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 


An insufficient income 
for their wives, and 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 


























WANTED: 


dence of ability to produce substantial volume of business. 
A Real Opportunity for Right Man. 
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and furnish evi- 


General Agent for South Half of Illinois by Illinois’ 
only Mutual and only full Level Premium Company. Must have Al References 


Scandia Life Insurance Co. fuic2# 
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| “THE ADVENTURES OF TWO AGENTS”: A ee Story. Chapter 9. Watch for next Chapter. 
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GENERAL AGENTS: 


| Reserve 


Loan Lite Insurance Co., 


We have the policies that sell and territory open. 
NO EXTRA CHARGE FOR MILITARY SERVICE WITHIN UNITED STATES 


‘If you are interested in our Business Building Methods, WRITE US. 


INDIANAPOLIS 
INDIANA 








SEEKING AN AMENDMENT 


WANT TO EXEMPT PREMIUMS 





Recent Ruling of Treasury Department 
Causes Life Men to Ask for 
Change in Bill 





The National Association of Life Un- 
derwtiters has inaugurated a campaign 
to secure an amendment to the bill un- 
der which the treasury department re- 
cently ruled that premiums paid on life 
insurance policies by a corporation, 
covering members of the firm, are not 
an allowable deduction: in making up 
returns for income tax. 

Some time back the treasury depart- 
ment ruled that a corporation need not 
pay the tax on premiums where any of 
its members were insured for the benefit 
of the corporation, but it seems that 
when it became known that many con- 
cerns were taking out heavy endowment 
policies on their officers, presumably to 
escape the tax by having the endow- 
ments mature after the heavy war taxes 
might have been repealed, a new ruling 
was promulgated. 

The association is attempting to get 
an amendment to the bill to provide 
specifically that life insurance pre- 
miums equal to those on term or ordi- 
nary life shall bean allowable deduc- 
tion. It is claimed that, while the en- 
dowments may be abused in a tax 
dodging attempt, the pure life protec- 
tion is as legitimate an expense as fire 
insurance and should not be taxed. 

L. Bracket Bishop, a former presi- 
dent of the association, has made the 
suggestion that a definite standard be 
set for such exemption. He suggests 
that the first premium on a life policy 
be allowed entire; that the second pre- 
mium be allowed, less the amount of 
the dividend, and ‘less the cash value if 
there be one the second year, and thus 
on through the life of the policy. His 
claim is that this would give the cor- 
poration its full allowance for protec- 
tion and at the same time would give 
the government its tax on the reserve 
or surplus which the firm might seek 
to lay up through means of a life in- 
surance policy. 


Go After Those Exempted 


Insurance men these days are going 
after young men who have been exempted 
from military service. Some claim ex- 
emption on account of dependency and 
others on account of some physical im- 
pairments. Most of those who are ex- 
empt are insurable, and now is the time 
to get after them with both feet. 


ASK FOR INVESTIGATION 


WANT PROMOTIONS PROBED 





Iowa Commercial Bodies Fear Stock 
Sales May Injure Legitimate Com- 
panies Started Here ° 





A movement is on foot by one of 
the Des Moines commercial bodies to 
ask that the Iowa secretary of state 
and the insurance department investi- 
gate some of the stock selling projects 
that have been so numerous in that 
state in recent months. Because of the 
prosperity of lowa residents, stock 
salesmen are finding it a fruitful field. 
Objection is made on the ground that 
salesmen are being paid as high as 20 
percent commission for stock sold in 
some instances. Under these condi- 
tions, it is pointed out that a company 
alleged to have so much capital and 
surplus has in reality only four-fifths 
of that amount. The remainder has 
gone to the stock salesman. 

The claim is made that in some cases 
unscrupulous representations are being 
made and that bona fide companies will 
suffer unless some curb is put upon 
companies formed for promotion pur- 
poses only. 

Under the blue sky law, investigation 
by the blue sky commission is supposed 
to be complete before any schemes are 
launched. It is doubted, however, 
whether such investigation has properly 
considered the subject of commisions. 
Iowa is organizing a new insurance 
company of some sort at the rate of 
about two a month and has been so en- 
gaged for some weeks. Most of them 
are legitimate and it is fear of wild cat 
methods that led the commercial inter- 
ests to ask full inquiry. 


New Company to Start 


The Maryland Assurance, a running 
mate of the Maryland Casualty, which 
will write life, health and accident, has 
been authorized by the Maryland state 
commission to begin business. 


Record by Countries 


Edward Kasahara, special agent of the 
San Francisco agency of the Equitable 
Life of New York, has prepared the fol- 
lowing table: 

Coun- LifeInsurance Per 
ae Population in Force Capita 

S. A..101,577,000 $31,155,603,975 $307.00 
Se. Brit. 47, 000; 000 5,870,212,000 125.00 
Germ. .. 68,060,000 2,350,000,000 34.00 

- 40,000,000 762,300,000 19.00 





pa. 270,000,000 5.00 
Russia .175,000,000 400,000,000 2.50 


WELL INFORMED PASTOR 


HE UNDERSTOOD HIS SUBJECT 





Kansas City Minister Surprises Life In- 
surance Men in Sermon, Quot- 
ing Their Statistics 





The Rev. O. P. Bishop, recently in- 
stalled as pastor of the Bales Baptist 
church, Kansas City, surprised several 
parishioners who are life insurance 
men, when he responded eagerly to 
their suggestion to preach a sermon on 
insurance. Mr. Bishop said he had an- 
nually preached an insurance sermon 
for sevetal years. And the address in- 
dicated that he knew a great deal about 
the subject. 

He gave statistics of the number of 
heads of families who had died without 
leaving their families estates; told of 
personal experience over a number of 
years, visiting families where the father 
had died, and of the tragedy he so often 
found where the father had not carried 
life insurance. He pleaded with his au- 
dience to think of their families,- and 
declared that a man who did not carry 
insurance had no business raising a fam- 
ily, or even getting married. The 
church was crowded, many standing in 
the aisles through the sermon. More 
than 150 life insurance salesmen were 
present, and they heard an inspiring 
talk, prior to the appeal to subjects of 
life insurance, on the dignity and impor- 
tance of their calling. 


$50,000 a Year Salary 
and a Penniless Widow 


























Another evidence that wealth is no 
assurance that dependents will be left 
independent was brought out in the 
news columns last week, when it was 
stated that the widow of the late Joseph 
B. Martindale finds herself penniless. 
Martindale was president of the Chem- 
ical National Bank of New York and 
received not only $50,000 a year as sal- 
ary, but was found to have embezzled 
$300,000 from the institution. His en- 
tire estate has been seized by creditors. 
He left but $3,000 of life insurance in 
the Royal Arcanum, which was taken 
out when he was young. Had he left 
life insurance payable to his beneficiary 
and not to his estate, the widow would 
have been protected. 

Had he left a sufficient amount to the 
estate to satisfy creditors the remainder 





would have been payable to his widow. 








GARY NATIONAL’S PLANS 


Cen oe re 


COMPANY IS ABOUT READY 





It will Seek a License to De Business 
in Indiana in a Few 
Weeks 





The Gary National Life of Gary, Ind., 

will be licensed and ready for business 
before ‘the end of the year. It will 
start with $50,000 paid up capital, but 
the capital stock will be increased at 
once. The leading business and pro- 
fessional men of Gary are back of the 
company. Its plans have been endorsed 
by the Commercial Club, which passes 
on all institutions of that kind seeking 
establishment in the city. Its stock so 
far has been sold chiefly in the Calumet 
district of northern Indiana. 

President Wilbur Wynant of the com- 
pany gave a banquet to the stockhold- 
ers and the friends of the company in 
Gary, Thursday evening of last week. 
There were some hundred men pres- 
ent, chiefly from Lake county, Indiana. 
Capt. H. S. Norton, president of the 
Commercial Club and head of the Gary 
Land Company, presided. Talks were 
made by Attorney H. F. MacCracken, 
Manager Harry W. Sommers of the 
Gary hotel, State Senator D. M. Kinder, 
and Mr. Wynant. Gary now has about 
50,000 people. The city is growing rap- 
idly, there being a number of institu- 
a of importance aside from the steel 
mills. 


Sues for Commissions 


To recover $1,950 alleged to be due as 
commission, a Salt Lake broker has 
begun suit against Samuel J. Fell & 
Co., stock sales agent for the Utah 
National Underwriters’ Corporation. 

The complaint sets forth a contract 
between the parties to the action in 
which they were to share evenly, Mr. 
Fell having an understanding with the 
underwriters’ corporation that he would 
receive half of the money he took in 
for the sale of common stock and 20 
percent of the money he took in for 
the sale of preferred stock. Mr. Fell 
says he received the highest commis- 
sion given to any sales agent and that 
this was 15 percent, that no commis- 
sion was given as high as 50 or 20 per- 
cent. 


Bruce Buell, formerly of Waukesha, 
Wis., and W. J. Grundy of Wausau, Wis., 
have opened a district agency for the 
Travelers in the Andrews building at Wau- 





kesha. 
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FIRST, guarantees 
BEOOND, 





tees that of death from any cause, 
that yey case of death in from any ACCIDENT, aca * DOUBLE the 
: trom certain SPECIFIED sec 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


$5,000, the face of 
t, $15,000, or 
RTHER 


UNITED LIFE AND ACCIDENT INSURANCE CO." New Reapahare 


ANSWER: 
e face of the Policy, will 


be paid. 























INNOVATION OF ILLINOIS LIFE 














To further cement the pleasant and 
profitable relations which exist between 
the bankers of Illinois and the home 
office of the Illinois Life, the com- 
pany has recently established a bank- 
ers’ service bureau, the object of which 
is to bring all the bankers of its home 
state into close personal relation and 
cooperation with the company in order 
that mutual benefit may be enjoyed 
and reciprocal service rendered. 

No American life insurance com- 
pany has made more marvelous and 
successful development in its home 
siate than has been made by the IIli- 
nois Life in Illinois. 

As indicating how completely and 
thoroughly the Illinois Life cultivates 
its home state, the company’s recent 
announcement that the year 1917 will 
show each of the 102 counties of IlIli-- 
nois in the producers’ column is very 
interesting. 

Practically every prominent bank in 
Chicago, and a very large percentage 
of banks in Illinois outside of Chicago, 
is represented in the Illinois Life’s list 
of policyholders by an officer or di- 
rector. In addition to carrying 
insurance in the Illinois Life, those 
bankers of Illinois who devote some 
time to the writing of life insurance 
are well represented on the agency 
roll of the company. | 


The interests which have built up 
the Illinois Life have always been 
closely allied with the banking inter- 
ests of Chicago. The company holds 
stock in the Continental and Commer- 
cial National Bank, the second largest 
bank in America, the Fort Dearborn 
National Bank and the Central Trust 
Company, on the directorate of each 
of which banks it is represented by 
one of its officers. 

* * « 

The company has found in its rela- 
tions with the down-state bankers that 
there are many services which it can 
render, by reason of the home office 
being located in Chicago, and its con- 
nection with financial institutions, which 
have been much appreciated by the 
bankers. ‘Therefore, it has been de- 
cided to enlarge and extend that 
service to all banks of Illinois through 
the establishment of the Bankers’ Serv- 
ice Bureau, which will be under the 
personal supervision of Colonel H. E. 
Whiting, whose long years of service 
with the Illinois Life in Illinois have 
brought him in close personal touch 
with prominent bankers of each IIli- 
nois county. 

- 

While the company has not an- 
nounced in detail the service that is 
to be rendered through the Bankers’ 
Service Bureau, yet in a general way 
the bureau will secure for the member 
bankers from reliable sources informa- 
tion to be had in Chicago regarding 
investments, stock and bond offerings, 
promotions, etc., regarding which ad- 
vice is desired. Further, the great 
facilities of the company’s home office 
are always at the service of Illinois 
bankers, who are members of the bu- 
reau when visiting in Chicago. 

It is understood that the decision 
to establish the Bankers’ Service Bu- 





reau was arrived at after conference 
with a number of leading down-state 
bankers who are very enthusiastic over 
the plan to have all Illinois banks 
establish a close personal relation with 
the big home-state life insurance com- 
pany, because they realize that it is 
to the interest of the citizens of Illi- 
nois that they cooperate in the build- 
ing up of a great home-state life in- 
surance company. 

The Illinois Life is now in its twen- 
ty-fifth year. It has more than 
eighty millions of insurance in force, 
admitted assets of more than twelve 
millions and its capital and surplus 
are more than a million. 
is more than a million. 








Appellate Court 
Decision in Illinois 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 


GRAND RAPIDS MICHIGAN 














$6, 000-$12, 000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1, cae 000.00 


Experienced Insurance Salesmen like to sell our I 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 

















The Illinois appellate court in the 
case of J. P. Monahan, administrator, 
appellee vs. Metropolitan Life, appel- 
lant, holds that: 

1. In an action on a policy of life 
insurance, proof of a breach of war- 
ranty in denying prior insurance is not 
established merely by proving the ex- 
istence of another policy without fur- 
ther proof that it was binding insurance 
when the application was made. 2. 
Where the affirmative defense was in- 
terposed that another policy existed, in 
violation of the insured’s warranty, the 
burden of introducing sufficient evi- 
dence of such fact was upon defend- 
ant. To establish its defense of other 
insurance, defendant was required to 
prove not only the policy, but that its 
conditions as to good health were com- 
plied with. 3. As plaintiff contended 
that part of the application containing 
the warranties was not signed by the 
insured, and filed an affidavit denying 
the signature, defendant had the bur- 
den of proving the execution of the in- 
strument. And when defendant called 
a handwriting expert to testify on this 
question, after plaintiff had put in his 
rebuttal, 
correct that it was improper to supple- 
ment evidence in chief by way of sur- 
rebuttal. 4. As it was incumbent upon 
defendant to prove the signature by a 
preponderance, it could not be said that 
a verdict which failed sufficiently to 
establish the genuineness of the signa- 
ture would be clearly against the weight 
of the evidence. 5. The fact that the 
insured received and retained the pol- 
icy of insurance to which was attached 
what purported to be a copy of his ap- 
plication, and the absence of any evi- 
dence that he objected that the same 
was not a true copy, did not estop him 
or the plaintiff from denying that the 
purported copy attached to the policy 
was a true copy. 6. As the questions 
concerning the signature to the appli- 
cation and the health of the insured 
were proper to be submitted to the 
consideration of the jury and as the 
evidence was conflicting, the verdict for 
plaintiff could not be disturbed. 


the ruling of the court was | 








First Strictly Rural Old Line Comp pany 


DOING BUSINESS IN OPEN COUNTRY 

AND CITIES OF 10,000 OR LESS 

Participating Insurance at Non-Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 


BAY CITY of America MICHIGAN 


FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 
F. A. BENSON, Secretary and Superintendent of Agents 











RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 


ASSOCIATION 


OMAHA, NEBRASKA 


LIBERAL CONTRACTS FOR RELIABLE 
AGENTS IN 22 STATES 
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GENERAL APPROVAL: 
FOR SOLDIER PLAN 


Home Office and Field Men See 
Much Good in Govern- 


ment Scheme 


WOULD EDUCATE PUBLIC 


Bad Features Far Outweighed by Plac- 
ing of War Risk Where It Can 
Best Be Borne 


Philadelphia, Sept. 19.—Life insur- 
ance home office and field men alike 
are almost unanimous in their approval 
of the principles of the government’s 
plan to indemnify our soldiers and 
sailors for loss of life or for disability. 
While some of them feel that the gov- 
ernment is going too far in some of the 
provisions, yet they agree that the men 
who are willing to risk their lives 
should know that their dependents will 
be amply cared for when they are gone. 

Oliver W. Perrin, assistant actuary 
of the Penn Mutual, thinks the plan 
serves the double purpose of accentuat- 
ing the loyalty of the men and replac- 
ing the pension system so far as the 
present war is concerned, thus more ac- 
curately determining the government’s 
liability. Inasmuch as the premium to 
be charged is practically the yearly re- 
newable term rate, however, the ulti- 
mate appropriations to care for busi- 
ness may run into many millions, de- 
pending on how many soldiers actually 
avail themselves of the government’s 


offer. ; 
Satisfactory to Companies 


Vice-President M. Albert Linton of 
the Provident Life & Trust, regards the 
government's assumption of the risk 
as entirely satisfactory to the life com- 
panies. The rates are such that most 
of the men can afford to protect their 
dependents and no private company 
could afford to carry the risk which will 
be met by the appropriation of public 
funds. 

Mr. Linton feels, however, that the 
continuation of the insurance on those 
who are not incapacitated from taking 
it in private companies would be un- 
just and unfair to the people as a whole. 
These able bodied men would be get- 
ting insurance without paying their 
just share of the overhead expense, 
none of which is being charged for in 
the present plan. } 

Douglas H. Rose, president of the 
Maryland Life, says that he sees no 
reason why the government should not 
indemnify its protectors and thinks that 
private companies can well give wav 
and let the government carry the risk 
itself. 

Guard Insurable Interest 


It is the fear of Philip Burnet, presi- 
dent of the Continental Life, that the 
granting of $10,000 insurance to every 
soldier may lead to scandalous specu- 
lation on the soldiers’ lives by unscrup- 
ulous stay-at-homes. The question of 
beneficiaries has been one the life com- 
panies have always had to watch with 





LIFE AGENCY CHANGES 


ALFRED HOLZMAN IN CHARGE 








Becomes Agency Manager of Equitable 
in Chicago—Will Accept No 
Brokerage Business 





Alfred Holzman, for some years a 
special agent of the Mutual Benefit in 
Chicago, has been appointed an agency 
manager of the Equitable Life of New 
York in Chicago with offices at 1542 
Conway building. Mr. Holzman was 
the organizer of the Chicago Life In- 
surance Field Mens’ Club, the special 
agents’ organization. Through that or- 
ganization and individually he has made 
an effort to have an agent’s qualifica- 
tion law passed in Illinois. He states 
that he will, in his agency, accept no 
brokerage business, but will operate as 
if an agents’ qualification law were in 
force. 





Goes With Pacific Mutual 


Fleming O. Atha of Huntington, W. 
Va., has just been appointed general 
agent. of the Pacific Mutual in West 
Virginia. He was formerly assistant 
agency manager for the Equitable of 
New York at St. Paul. Mr. Atha is a 
live man and very capable. 





Fuller Moved to Fargo 


W. W. Fuller, who has been district 
agent of the Northwestern Mutual Life 
at Mandan, N. D., has been made gen- 
eral agent of the company for the 
southern half of the state and will 
hereafter make his headquarters at 
Fargo, N. D 





Goes Into North Carolina 


The George Washington Life has en- 
tered North Carolina. Buford R. Stone of 
Reidsville, N. C., has been appointed the 
general agent for the state. Mr. Stone is 
giving up a number of other attractive 


| offers, and has sold out his other business 


the greatest of care and he believes that | 


very great care will have to be exer- 
cised when it comes to paying claims 
under the proposed plan. 

_Frank A. Wesley, vice-president and 
director of agencies of the Standard 
Life of America, sees no reason why 
the government should not assume a 
risk that the companies are not prepared 
to assume. He does think, however, 
that the general public should be ac- 
quainted with just what the scheme 
is, at least so far as to disillusion it of 
the idea that life insurance costs only 
$8 a thousand. The general impression 


activities with an eye to devoting his full 
time and energy'to building up an’ agency 
in that state. W. Boyles becomes 
district manager at Winston-Salem. 
Thomas Lawson Smith is representative 
at Stoneville, N. C. James Horace Car- 
ter has been appointed representative at 
Ruffin, N. C. 








that has gone out as to the actual cost 
of insurance in the private companies 
has done a world more harm to the 
cause than the mere fact of the gov- 
ernment’s entering upon an insurance 
scheme of its own. 


Period of Education 


General agents and field representa- 
tives in and about Philadelphia do not 
see why the insuring of soldiers should 
affect their business either now or after 
the close of the war. They feel that it 
is only right for these men to be pro- 
tected and see in the adoption of this 
plan the greatest advertising the cause 
of life insurance could have. 


Travelers’ Club Outing 


About seventy producers in the Chi- 
cago office of the Travelers, compris- 
ing the Travelers’ Club, enjoyed with 
their families an automobile outing last 
week. This organization is rather 
unique in that it is in no way super- 
vised by the managers of the agency, 
but it is entirely a special agents’ 
affair. The dues are $1 a month and 
meetings are held the first of each 
month. Officers, all of whom are spe- 
cial agents, are elected for a period of 
six months from both the life and cas- 
ualty departments. A luncheon is held 
each month. At the last affair, H. H. 
Armstrong, superintendent of agencies 
from the home office, and W. B. Tom- 
linson, gpecjal representative of the ac- 
cident Bf ent, attended. No busi- 
ness meetings of the organization are 
held, it being of a purely social char- 
acter. 
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Insurance Co. 


INDIANAPOLIS, IND. 


Established 


1899 


HERBERT M. WOOLLEN 


PRESIDENT 














The Midland Mutual Life Insurance Company 


.COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


aveenads $ 2,220,534.72 
Peer rer 21,329,698.00 


358,399.47 


New Continuous Monthly Income Policies 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 

















THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HOME OEFICE BUILDING 











HE COMPANY writes 

both participating and 
non - participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 








Over $17,500,000 of Business in Force 


H. W. Johnson, Pres. 


'W. F. Weese, Vice-Pres. 


S. B. Bradford, Sec’y 
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NEWS ABOUT LIFE POLICIES 


@ New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§ Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 











GETS OUT TWO NEW RIDERS 





American National of Galveston An- 
nounces Double Indemnity and 
Total Disability Riders 





The American National of Galveston 
has gotten out two new features: double 
indemnity and income benefits. The 
double indemnity pays for twice the 
face of the policy in event of accidental 
death. The disability and income ben- 
efit rider provides for not only the 
waiver of the premium, but the pay- 
ment to the assured of one-hundredth 
of the face of the policy per month, to 
continue as long as the assured is to- 
tally disabled. These benefits are not 
deductable from the face of the policy 
when it becomes a claim either by death 
or maturity of an endowment. These 
riders will not be included in policies 
on the lives of women or applicants 
over 55 years of age. In general, they 
will be issued in connection with poli- 
cies where no special hazard exists and 
where an occupation rating is not re- 
quired. 


NEW ANNUITY POLICY 


_ The Fidelity Mutual Life is announc- 
ing a new special deferred annuity 
with return of premiums. It will be 
ready Oct. 1, and provides for an- 
nuities to begin at ages 50, 55, 60, 65, 
70 and 75. The policy will be issued 
with or without the disability benefit. 
When issued without the disability 
benefit no examination will be necés- 
sary. The policy will provide death 
benefits equal to the premiums paid, if 
death occur before the age on which 
the annuity is to begin. If death oc- 
cur after one or more payments of the 
annuity, the death benefits will be 
the total of the premiums paid, less 
the annuities paid up to the date of 
death. After premiums for three full 
years have been paid and until the 
policy has been in force ten full years 
the surrender value will be 110 
percent of the premiums paid after the 
first year. The surrender value after 
the policy has been in force ten years 
will be 100 percent. 


IDE GOES"BEFORE 
SENATE COMMITTEE 


(CONTINUED FROM PAGE 1) 


less administrative expenses and offers 
great rewards to speculation. It is class 
legislation in favor of those who are 
able to pay premiums, especially after 
the war. It cannot be opposed simply 
as state insurance, because it does not 
pretend to sell insurance at cost, but 
at less than cost. 

“Eliminate this entirely and in its 
place give every fighting man, without 
cost, insurance for such an amount as 
you think the nation can afford, paya- 
ble to dependents in installments if you 
prefer, in the event of death from any 
cause, at any time prior to five or ten 
years after the war is over. It is fair 
to all and no one can feel he has been 
unjustly treated or placed in a posi- 
tion where he may be robbed of his in- 
surance because of future financial diffi- 
culties.” 





Vague and Unsound 


Mr. Ide characterized the govern- 
ment’s insurance scheme as being “too 
’ and “utterly unsound in prin- 


In answer to an interrogation from 
one of the committeemen if the insur- 
ance companies were fighting the bill. 
Mr. Ide said no insurance company is 
fighting the bill, but that a majority 
of the insurance companies and ex- 
perienced insurance men in the country 





were opposed to the after-the-war in- 
surance feature of the bill. 

A week ago the House unanimously 
passed this bill. The opposition, led 
by Representative Richard Wayne 
Parker of New Jersey, crumbled when 
it was seen that the administration was 
going to sweep the bill through. 

I predict that the bill will go through 
the Senate with little or no oposi- 
tion. The administration is solidly be- 
hind the measure. This means that 
from the President down every man is 
working to push the bill through. Oct. 
10, in my judgment, will see the bill a 


law. 
Bill Soon Out of Committee 


The subcommittee will have the bill 
about a week when it will make a re- 
port to the full committee, of which 
Senator Fletcher of Florida, is chair- 
man. Senator Fletcher, a close follower 
of the President, will support the bill 
as it passed the House. Already Presi- 
dent Wilson has had the question of 
running the bill through the Senate up 
with Senator Martin, the majority lead- 
er on the floor. Senator Martin has 
taken a poll of the Senate and has as- 
sured the President that if any attempts 
are made at filibustering he, Martin, 
can muster enough votes to bring about 
cloture. Such a move would fix a day 
and hour for a final vote. 


President Has Whip Hand 


This will be done regardless of the 
state of the debate if any senators seek 
to delay. The President has the whip 
and will not hesitate to use it. When 
any one speaks to the President in 
opposition to section 4 of the bill the 
President refers to his file of letters 
and telegrams in support of+this fea- 
ture of the bill he has received from 
the people. He then adds he is willing 
to abide by the result. 

Indications are that there are as few 
senators as there were representatives 
that will interest themselves in the fun- 
damentals in the bill. There is so much 
to do and so much being done that 
members of Senate and House refuse 
to get excited about much of anything. 
They have become numb to large appli- 
catiens. They are cynical to all com- 
ment and opposition. It will do a lot 
of them good to get away from Wash- 
ington for a month and get back among 
the people. As soon as the insurance 
bill-is out of the way Congress will ad- 
journ. Adjournment will speed the dis- 
cussions of the insurance bill on the 
floor of the Senate. 


John B. Harris, formerly general agent 
for the George Washington Life, covering 
southeast West Virginia, has become dis- 
trict manager for the Mutual Life in the 
same field. 





44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











REAL GENERAL AGENCY 
OPENINGS — 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 

















40 Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 

Direct leads and the Fidelity ““Income 
for Life’? plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 

Inc. 1878 Walter Le Mar Talbot, Pres. 





We want a man who can show good clean 
record, for Full-Time Work. Territory in 
lowa. Strictly commission basis. Maxi- 
mum first year commission. for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 
Address. JAS. H. JAMISON, Pres. 























MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commencei Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only | 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 

NELSON O. TIFFANY, President and Manager ; . 

NELSON O. TIFFANY, Jr., Vice-President, Superintendent of Agencies 

MASONIC TEMPLE, BUFFALO, N. Y. 














Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. ; 


WE’PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 

















The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


FELIX BROEKER, Secretary and Manager - 


For territory and particulats ‘address 


SALINA, KANSAS 
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INTERESTING SESSIONS 


GATHER AT FISHER’S ISLAND 





Connecticut Mutual Field Men Hold 
Annual Business Session at 
Seashore 





About 190 agents for the Connecti- 
cut Mutual attended the convention 
at Fisher’s Island, N. Y., last week. 


Officers and agents of the home office } era] William A. Carter, commander cen- 


returned to Hartford Saturday night 
bringing with them thirty agents who 
have qualified by good work to at- 
tend a conference Monday morning and 
to inspect the various departments at 
work. 

The convention opened Sept. 10 and 
most of the time was occupied in ad- 
dresses by officers and general agents. 
Golf and. tennis tournaments were 
played, the social activities ending Fri- 
day night with a clam bake on the 
beach, which was decorated with flags 
and illuminated by log bonfires. The 
airplanes flying over the island, and 
the submarines escorting a yacht that 
looked_ like the Mayflower, with sev- 
eral ofher submarines said to belong 
to Chili, kept the interest of everyone. 

President John M. Taylor gave the 
address of welcome Monday and there 
were talks by Vice-President Henry 
S. Robinson, Griffin M. Lovelace, su- 
perintendent of agents; S. L. Norton, 
St. Louis general agent; George H. 
Parker, Brooklyn general agent; C. S. 
Hills, Rochester general agent, and 
S. Edwin Price, Baltimore special 
agent. 

Tells of Interesting Case 


W. H. Harrison, Louisville agent, re- 
lated an incident of the sale in a dark 
room of a $50,000 single premium pol- 
icy. The man was a prominent manu- 
facturer, one of whose idiosyncrasies 
was to keep his beautiful home in 
darkness at night, to save his eyes 
after the strain of the day’s work. Mr. 
Harrison visited him and talked in- 
surance for an hour in a room that 
was only lighted when it was necessary 
to make out a check. 

The program for the week follows: 

Tuesday—“The Policy Contract,” 
Vice-President Henry S. Robinson; 
“Principles of Life Insurance,” Harold 
F. Larkin; “Business Insurance,” John 
H. Thompson; “Team Work,” E. N. 
Coleman; “Securing Prospects,” Frank- 
lin G. Allen, and two-minutes-or-less 
papers, 

Wednesday—“Principles of Life In- 
surance,” M. Larkin; “The Policy Con- 
tract Settlements,” James Lee Loomis; 
“Death Claim Settlements,” David 
Loveland; “Life Insurance for Char- 
itable Endowments,” Samuel T. Chase; 
“The Investment of Large Funds in 
Life Insurance,” Harrison; 
“Securing Settlements with the Appli- 
cation,” Claude Fisher; “Life Insur- 
ance as a Protector Against Shrinkage 
in Assets,” Nelson Taintor; “Advan- 
tages of Mutual Life Insurance Over 
Non-Participating Insurance,” W. L. 
Mee; “The Investment of Trust Funds 
in Life Insurance,” E. W. Selvage; 
two-minute papers. 

Thursday—“Principles of Life Insur- 
ance,” Mr. Larkin; “The Policy Con- 
tract—Settlements,” Mr. Loomis; “The 
Company,” S. D. Jones; “Advance In- 
formation on Prospects,” V. L. H. 
King; “Life Insurance for Educational 
Purposes,” John E. Hemingway; 
“Chalk Talks,” David L. Caulkins; 
“Service Values vs. Incidental Details,” 
Lee D. Moon; “The Need for Dis- 
ability,” John E. Boyer; “Life Insur- 
ance as a Safe Investment,” David 
Dustan; two-minute papers. 

Friday—“Principles of Life Insur- 
ance,” Mr. Larkin; “Farm Loans,” 
Herbert H. White; “Soil and Soil 
Types,” Mr. Collins; “The Extension 
of the Field of Risks,” Dr. Joseph B. 
Hall; “The Medical Department; What 
It Is and What It Does,” J. H. Greene; 

How to Deliver a Policy,” Walter 





ASSOCIATION ACTIVITIES 


SEPTEMBER MEETING PLANNED | 





Chicago Association to Present Nomi- 
nating Committee—Crawford Not 
a Candidate for Re-election 





On Friday, Sept. 21, the Life Under- 
writers’ Associaion of Chicago will 
hold its first meeting since last spring. 
The meeting and dinner will be held 
at the Union League Club. Major Gen- 


tral department, U. S. A., and Harry R. 
Rathbone, formerly president of the 
Hamilton Club, will be the chief speak- 
ers. This meeting will be the last un- 
der the present administrtaion. A 
nominating committee which will pre- 
sent its slate of officers at the October 
meeting has been appointed and con- 
sists of L. Bracket Bishop, chairman; 
S. J. Johantgen, R. W. Stevens, Darby 
A. Day, R. H. Hobart and H. D. 
Wright. 

William Franklin Crawford, president 
of the association, announces that he 
will not be a candidate for re-election. 
Circumstances over which he has no 
control will. make heavy demands on 
his time this fall and he does not feel 
that he will be able to give the time 
to the work that the position warrants. 
Mr. Crawford has been a hard worker 
for the association and will be contin- 
ued on the important committees. 


Indianapolis—President John Newton 
Russell, Jr., of the National association, 
when he was in Indianapolis, suggested 
that the monthly meetings of the Indiana 
association be made more interesting and 
that a special chairman for each month 
be appointed. Recently a dinner and en- 
tertainment was given by the association 
to which the wives of the members were 
invited. George M. Spiegel, general agent 
of the Pacific Mutual, was chairman of the 
meeting and introduced the various speak- 


ers and musical entertainment features.. 


Three men of local prominence gave short 
addresses: Dick Miller, candidate for 
mayor, spoke on “Salesmanship”; Brandt 
Downey, president of the Commercial Na- 
tional Bank, responded to “The Banker 
and Life Insurance,’ and Achibald Hall, 
member of the state school board, talked 
on “Sentiment in Life Insurance.” 


Cleveland—At the meeting of the execu- 
tive committee of the Cleveland associa- 
tion arrangements were made for the 
monthly meetings to be held through the 
year, beginning November. The task of 
securing speakers was assigned to indi- 
vidual members. This plan was used last 
year and found very satisfactory. Two 
experience meetings will be held, when 
members will tell of their work in diffi- 
cult cases. It has not been decided whether 
the meetings will be held at noon or in 
the evening. 

* * * 

Bichmond, Va.—Since the association de- 
cided to eliminate part timers in that im- 
mediate territory, as far as possible, be- 
girning July 15, only three cases of 
agents, alleged to be giving only a part 
of their time to the business, have been 
brought to the attention of the executive 
committee. In each case it was ruled that 
the agents were part timers and should be 
compelled to give up their licenses. One 
was the vice-president of a bank who was 
selling life insurance as a side line. The 
other two cases were similar. The com- 
mittee laid down the rule that unless a 
man is devoting his entire time to selling 
life insurance or is engaged in the gen- 
eral insurance business in which the life 
line is included, he is not qualified to be 
a life insurance agent in Richmond. 








Buck; “How to Meet the Objective 
of the Buyer,” Le Roy Campbell; two- 
minute papers. 

Saturday—‘Annuity Forms,” H. L. B. 
Rice; “Effect of Creating an Immedi- 
ate Estate ‘by Life Insurance,” Oscar 
Palmour; “Old Age Insurance,” Stew- 
art B. Rote; “Life Insurance to Cover 
Outstanding Indebtedness,” A. B. Mal- 
lory; “Self Analysis,” H. T. Steiner; 
“The Daily Report,” Harry F. Gray; 
“Interest Income Insurance,” H. T. 
Saunders; “Income Insurance for Small 
Buyers,” Griffin M. Lovelace. 


Frederick A. Brown 
Insurance Law 


10 So. La Salle St. Chicago 

















The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 

















Central States Life Insurance Company 


JAMES A. McVOY, Vice President and General Manager 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 

















The Great Western Life Insurance Co. 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Hartman Building 








COLUMBUS, OHIO 


Address all inquiries to the company 
Columbus, Ohio 











We have a superintendency position to offer 


a first-class, wide awake life insurance man. 


Address 88-V, care The National Underwriter. 











DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
ORDINARY and 
Of America tnpustaraL 
Wi i i f 
semua onmmnnetontn om aty peemenh ao 


partment, and some first class territory for Ordinary 
men. 


te enant 


4 INCORPORATED UNDER 
THE COMPULSORY DEPOSIT - 
fy « LAVYS OF THE STATE H 
\ OF INDIANA 1 


Address in strict confidence 
A. S. BURKART, V. P., South Bend, Ind. 


ont 











Wanted in Illinois, Indiana and Pennsylvania 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President 








100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 
For new Industrial Work—to open new territory 
and to sell the best thing going. | 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 


J. L. MITCHELL, General Agency Manager 
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With Industrial Men 











ACTIVITIES OF PRUDENTIAL 





Allotments Being Completed by Men 
Who Thoroughly Cultivate Terri- 
tory in Their Charge 





Agent N. Rombach of the Pruden- 
tial’s Montreal 1 district is doing par- 
ticularly fine production work. Al- 
though his account was not opened un- 
til May he has been credited with the 
issue of twenty-seven ordinary policies, 
and his average industrial net increase 
has been of large amount from week to 
week. 

The second name on the Canadian 
agency list of industrial leaders is that 
of A. H. Lapp of the Toronto 3 dis- 
trict. He has been in the service about 
three years and has always been a de- 
pendable and substantial producer. J. 
H. Gee of Stratiord, Ont. has won 
promotion from the agency ‘ranks, tak- 
ing charge of an assistant superinten- 
dency in the same district Sept. 17. 

Assistant Superintendent Isaac Gold- 
stein of the New York 10 district is 
proving his ability as a producer in 
both departments of the business. He 
is nearing the top rung of the Division 


ACTUARIES 


pew“ F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 


OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 


COLUMBUS, OHIO 
pao J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
e Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 
J H. NITCHIE 
ACTUARY 














Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 


REDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 








A assistancy ladder. Agent J. Guz- 
zardi, also of New York 10, has an 
enviable record in industrial net in- 
crease. Apparently not satisfied” in’ 
leading the agents of his district in 
1916, he put on more pressure, which 
has resulted in placing him first in the 
division for this year. He also has a 
creditable ordinary record. In fact, he 
is a genuine both hands worker. 
B. Koren, formerly an agent in Phil- 
adelphia 9, was recently promoted to 
the position of assistant superintendent 
and is now operating in Philadelphia 5. 
Agents J. McIntyre of Philadelphia 
C. S. Johnson of Chester, Pa., and 
J. J. Clinton of Germantown, Pa., were 
recently admitted to Class A, Pruden- 
tial Old Guard. 
The Chester, Pa., district under the 
direction of Superintendent Morlock, 
has secured its entire year’s allotment 
in both industrial and ordinary. Phila- 
delphia 3 has likewise qualified in in- 
dustrial. 
Assistant Superintendent A. L. Ly- 
man is leading the Philadelphia 3 dis- 
trict in industrial, while Assistant G. 
M. Storm holds similar honors in the 
ordinary. 
The wreck of many careers is due to 
a‘lack of stability. Some men are like 
goats, which jump from cliff to cliff, in 
the expectation of finding greener grass, 








and more succulent leaves; such may 
be classed as desultory, of unfixed pur- | 
pose—a trial here, a trial there, but no 
sustained effort. Changeableness leads 
downward. The courage necessary to 
“carry on” should be cultivated. Fol- 
lowing are the names of some of the 
stable ones of Division J in the Pru- 
dential service: 


Assistant Superintendent «Thomas 
Gray, Rrand Rapids, twenty years; 
Agent Frank X. Seifert, Chicago 1, 


five years; Agent J. J. Cronin, Chicago 

. five years; Assistant Superintendent 

W. Randall, Chicago 3, five years; 
had A. Gross, Chicago 5, five years; 
Agent J. J. O’Rourke, Chicago 6, five 
years; Agent A. O. Schlieske, Chicago 
6, five years; Agent A. Spolnik, Joliet, 
five years; Assistant Superintendent C. 
F. Barnes, Detroit, 17, five years. 


Hanley Moved Up 


James L. Hanley has been promoted 
to the Prudential superintendency of 
the Waterbury, Conn., district. As an 
assistant superintendent Mr. Hanley al- 
ways gave a splendid account of him- 
self and it is therefore with confidence 
that his associates predict for him new 
laurels in his advanced position. Sam- 
uel C. Berman and Frank W. Ging have 
recently been* promoted to assistant su- 
perintendencies in the Cleveland 1 and 
Sandusky, Ohio districts respectively. 

The following is a list of the leading 
assistant superintendents and agents of 
Division F in amount of ordinary net 
issue, including the figures of August 
20: 


Assistants—(1) G. BP. Kunkelmann, 
Washington, Pa.; (2) R. F. Maloy, Wash- 
ington, Pa.; (3) E. G. Perkins, Wheeling, 
W. Va.; (4) N. L. Killian, Canton, Ohio; 
(5) W. B. Patterson, Washington, Pa. 

Agents—(1) R. E. Blaney, Fairmont, Ww. 
Va.; (2) M. Miller, Washington, Pa.; (3) 
G. W. Oldham, Wheeling, W. Va.; 2 
M. C. Liggett, Washington, Pa; (5) C. 
Beatty, Washington, tae ; (6) C. A. Caufiiel, 
Pittsburgh 1; (7) L. Laughlin, Fair- 
mont, W. Va.; (8) Ww. H. Lollo, Canton, 
Ohio; (9) W. Harrington, Washington, Pa.; 
(10) C. A. Huth, Canton, Ohio. 

Of the agents who were recently ap- 
pointed to the assistancy ranks, Alfred E. 
Croft of Seattle, Wash., and De M. Doran 
of Los Angeles 2 were credited with very 
fine ordinary records. 

Although only a recent addition to the 
Sacramento agency staff, Marshall W. 
Zeno won his promotion in that district 
through a well kept account, together with 
a pleasing production in both industrial 
and ordinary. 

Henry A. Locke is commended upon the 
efficient manner in which he conducted his 
SE ‘Okane agency, thus achieving promotion 
to an assistant superintendency in the Se- 
attle, Wash., district. 

By maintaining consistent production, 
coupled with a well managed debit, Agent 
De M. Doran of Santa Ana, Cal., has se- 
ecg advancement to an assistancy in the 
Los Angeles 2 district. 

ee George E. Mennier of St. prmane. 

detached of the Burlington, Vt., dis- 
ite has demonstrated the possibilities 





DES MOINES, IOWA 


in the business for new men. This agent 


furnished an average net industrial in- 
crease of more than $1.00 per week. In 
addition to this, there are but a few weeks 
since his entering the service in which no 
ordinary has been credited, his average 
a issue per week being more than 
$1,3 Mr. Mennier controls a debit of 
pe Saag "$50 and devotes a goodly amount of 
time to straight canvassing. 

John Jaques has been promoted to an 
assistant superintendency. He formerly 
operated as an agent at Buffalo 3 and for 
the week of August 20 assumed charge of 
his new duties in the same district. Frank 
J. Jaworski is another to whom promotion 
came on August 20. Mr. Jaworski pre- 
viously conducted a successful agency at 
Buffalo 2; now he is an assistant superin- 
tendent in the Buffalo 3 district. Morti- 
mer Warren, Sr., agent at Harrison, N. J., 
has been appointed assistant superintend- 
ent at that place. 

Superintendent Thomas Ansbro, of Sta- 
ten Island, N. Y., has secured his entire 
ordinary allotment for the eurrent year. 
The Camden, N. J. district in charge of 
Superintendent E. Pearson, has covered 
its allotment in industrial increases for 
the present twelve months. 

Agent John H. Nowak of the Milwaukee 
No. 1 district has an excellent industrial 
and ordinary record and his debit of over 
$152 shows arrears of oe $4.55 with ad- 
vance payments of $36 

Edward S. eckamaaen of the Omaha, 
Neb. district was promoted to the posi- 
tion of assistant superintendent Aug. 27, 
from an agency in that field, and George 
J. Knopp, former agent in the Waterloo, 
Ia. district is now signing himself as- 
sistant superintendent in that city. He 
was moved up Sept. 10. 





KEEPS UP HIS GOOD RECORD 





Louis Balogh Is Making Money as an 
Agent and Refuses to Accept 
Superintendency 





Agent Louis Balogh, of the South 
Bend, Ind., district of the Conservative 
Life of South Bend, Ind., is keeping up 
his reputation for big earnings. In 1914, 
which was Mr. Balogh’s first year with 
the company, he averaged just a trifle 
over $100 a month in the way of earn- 
ings. In 1915 he averaged $235 per 
‘month; in 1916, $254. So far this year 
he has averaged $307. He says that his 
earnings for 1917 will reach the $4,000 
mark. 

He has repeatedly refused offers from 
the company of a superintendency and 
has turned down numerous offers from 
other companies in the way of general 
agencies. Incidentally, he is a saver, 
possessing two nice pieces of real es- 
tate in South Bend. When asked what 
his secret was for making such a won- 
derful success in both the monthly and 
ordinary departments of the business, 
his answer was: “I canvass during the 
day, get the calls, and go back in the 
evening and close the business.” For the 
first eight months of 1917 he stands No. 
1 in ordinary increase; No. 9 in monthly 
increase, and on a debit of close to $300 
has 99 percent of collections, with 3 
percent gross arrears. 





Public Savings News 


Recent promotions, transfers and ap- 
pointments of the Public Savings are: 

Agent Frank Wright of Brazil, Ind., 
promoted to newly created superin- 
tendency at Brazil. 

Agent Louis Fenger of New Albany 
promoted to superintendent at New AI- 
bany, Ind. Agent N. L. Spain of Ev- 
ansville promoted to a superintendency 
at Anderson, Ind. Superintendent S. 
Kaminski transferred from Gary to In- 

diana Harbor, Ind. John W. Halley 
appointed to a newly created superin- 
tendency at Gary, Ind. 





Senate Hearing Ended 


Washington, D. C., Sept. 19—-Hearings 
by the subcommittee on the soldiers’ and 
sailors’ compensation and insurance bill, 
headed by Senator Hoke Smith, of Geor- 
gia, were ended today and a report will 
be made to the full committee on com- 
merce, of which Senator Fletcher is chair- 
man. The bill will be reported to the 
senate in a few days and be given a place 
on the calendar. 

am reliably informed that two, and 
perhaps three senators, members of the 
senate committee on pensions, will make 
a fight against the insurance section of 
the bill, taking their cue from the testi- 
mony of President Ide, of the Home Life, 
on the ground that the section as it now 
stands opens the way to special and execu- 








was appointed on April 2, 1917, and has 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 





suranceLompany 
Home Office Madison 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS . 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


-Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. . 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 

















tive pension legislation. 
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SELLING SIDE OF LIFE INSURANCE 














RGUMENTS by the hundreds may 
A be suggested to agents, but the 

only ones that are really impor- 
tant are those that will convince the 
prospect that the time to insure is now. 
Practically every prospect intends to 
take out a policy. The average agent 
wants to get the application today. The 
procrastinating prospect is just as much 
a prospect as the average man. It is 
only necessary for the agent to pre- 
sent to him a forceful argument, some- 
thing that will move him. 

Often this can be done better with 
the aid of a pencil and paper. Little 
paper sketches furnish the prospect 
with something to look at, as well as 
something to listen to. 

The next time you are talking to the 
kind of a prospect that wants to “take 
it up later,” try this on him: take a 
pencil and paper and begin to set down 
some figures, and at the same time con- 
vey to him this thought: there are one 
thousand houses in this town or county, 
none of which may burn this year, nor 
next year, nor the next twenty years. 
But they may burn sometime, so they 
are insured. The number: not insured 
is so small as to be negligible. 

On the other hand, there are 1,000 
men in this town or county aged 35. 
According to statistics, nine of them 
will die each year; in ten years 93 will 
be dead; in 20 years 211; in 61 years, 
all will be dead. Now how many of 
them are under insured, or worse still 
uninsured? Perhaps 500. You are one 
of them. 

It is not idle to assume that the 
house you live in is more valuable than 
the brain that built it? A neglect of 
the house has an effect on the family 
in case of fire. How unimportant this 
is compared to neglect of the man that 
keeps the family supplied with the ne- 
cessities of life, in case of a mortal 
breakdown. 

This idea can be diplomatically pre- 
sented and it is certain to have an ef- 
fect. 

* of * 

A successful life insurance man must 
be able to visualize in a graphic way 
just what benefits the policy will bring. 
His imagination must be sufficient to 
portray to his prospect a picture of the 
policy that will. appeal to him. The 
picture must be drawn in a way that it 
will be comprehended. In other words, 
an agent. must be able to translate into 
living language his rate book and the 
rather dry and ponderous policy pro- 
visions for his prospect so that he can 
understand. An agent should put him- 
self into the prospect’s place and then, 
with his knowledge of the contract, 
make his presentation clear, convincing 
and forceful. He must know exactly 
what each contract will do for the 
holder under all contingencies of life. 

* 

One of the companies, in speaking 
of waste of time, says that a grievous 
fault of some agents is spending time 
in trying to persuade a man to purchase 
life insurance who has not the money 
to buy nor the good health to qualify 
for it. The agency leader, commenting 
on this practice, suggests that more 
time be given to eliminating the so- 
called “dead ones” from the list. By a 
little inquiry or investigation a sales- 
man can save time and energy by deal- 
ing only with good prospects who can 
pass muster and pay for protection. Of 
course, an agent is not always able to 
tell the standing of a man’s physical 
condition because the examination may 
bring out some vital defect and later 
on the inspection report may reveal 
some features that cloud a man’s repu- 
tation. For the most part, however, 
the agent can sift out the chaff and 
give his time to dealing only with in- 
surable people who can pay for the 
goods, 

A man in a large city who has always 
been a good writer acknowledged the 
other day that he had had a very poor 








year because half of his prospects had 
been turned down in the medical de- 
partment. He seemed to think that the 
medical director was too technical or 
was prejudiced against him. The fact 
of the matter is, however, that this man 
had been spending his time and money 
in dealing with cases that a little pre- 
liminary survey would have told him 
were doubtful. With the immense 
amount of prospects all about, there is 
no need in canvassing those concern- 
ing which there is any grave doubt. 

A life agent can well impress on his 
prospect during an interview that no 
one can tell how long he will be insur- 
able. In this day and age of the world, 
with its many uncertainties, a prospect 
should not defer getting under cover 
when he can. Some physical disability 
may arise at any time that will make 
him uninsurable. 








Should Consider Loans | 
By Themselves 














“AN AMERICAN COMPANY” 


True to American Ideals and Traditions 


The Germania Life Insurance Company 


ESTABLISHED 1860 
UNDER}THE LAWS OF THE STATE OF NEW YORK 


The following are a few Germania features which have helped to make 


EVERY MONTH THIS YEAR A RECORD BREAKER 


Free HEALTH SERVICE for Policyholders both new and old. 

Free Insurance Money INVESTMENT SERVICE for Beneficiaries. 

WAIVER and ANNUITY CLAUSE which in case of total and permanent 
disability, before age 60, provides for waiver of all future premiums, the pay- 
ment of 1/10 of the face of the policy annually to the insured as long as he lives 
and payment of the face of the policy to the,beneficiary at death of the insured. 

DOUBLE INDEMNITY CLAUSE which provides for payment of double the 
face of the policy in case of death as a result of an ACCIDENT OF ANY 
KIND. 


**‘A GROWING COMPANY FOR GROWING MEN’’ 


FOR DIRECT AGENCY CONNECTION ADDRESS 
T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square, NEW YORK CITY 























To policyholders who have borrowed 
from the company and rather than re- 
pay the loan are contemplating the sur- 
render of their contracts, one of our 
agents makes the following argument: 
“Why not consider this loan by itself 
instead of in connection with your life 
insurance? Suppose that, instead of 
having borrowed on your policies, you 
had gone to your bank and negotiated 
a similar amount at the bank’s rate of 
interest? Simply because you had re- 
ceived this loan from your bank, would 
it occur to you that the only right way 
of making it up would be by the can- 
cellation of all or any part of your in- 
surance—insurance that had been pur- 
chased at a previous age rate and so 
on more favorable terms than you 


could possibly secure it now?”’—Mutual _ 


Life Points. 


Dexter in Chicago 


George T. Dexter, second vice-presi- 
dent of the Mutual Life, was the guest 
of honor at a special meeting of the 
Chicago agency last week. He compli- 
mented the agency on annually produc- 
ing about 10 percent of the total annual 
volume of the company’s business and 
discussed in some detail the company’s 
present advantageous financial condi- 
tion. 








The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 

of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











NATIONAL LIFE INSURANCE COMPANY 
x0 
67TH YEAR 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market value 
$409,882 above par) the 67th report shows: . 


Assets ‘ $66,426,040.82 
Liabilities 62,268,494.36 
Surplus. Jee $ 4,157,546.46 
Insurance in Force ‘ < $212,037,400 


A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies 














Northwestern Illinois 


WANTED — Managers for These Important Districts 
Metropolitan Home Office Agency, Chicago 
Guaranteed Low Cost Policies 
Any one of the above is an absolutely first class Opportunity. If your record is clean and you 


can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 

















FOUNDED 1906 








HARRISON B. SMITH, President 
ERNEST C. MILAIR, Secretary 


ESS 
H. M. HOLDERNESS, Manager of Agencies George Washington Life Insurance Company 


George Washington Life 
Insurance Company, Charleston, W. Va. 


$9,708,322.00 $1,116,072.00 


A Company Worthy of Its Illustrious Name, and Willing to Expand Its 
Territory. Conservative Leadership Wanted for a State General Agency. 











ADDR 


Charleston, W. Va. 
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BIG FIELD STILL OPEN 


LirE companies are advising their 
agents to get as far away from the 
war business as possible now that the 
government has decided to embark in 
the life insurance business so far as 
enlisted men are concerned. By the 
passage of the federal bill arranging 
for compensation to soldiers and sailors 
and in fact to all in military service 
by the House the law will go into 
effect just as soon as the conference 
committee can readjust the bill when 
it passes the Senate. The limit of $10,- 
000 evidently will be restored. 

Life insurance companies for the 
most part were opposed to the life in- 
surance feature of this bill, feeling that 
it was discriminatory as only men who 
could afford to pay for insurance would 
get the benefit of it. Furthermore, it 
was open to speculative dangers. Again 
the government, according to the life 
insurance experts, is groping in the 
dark so far as knowing what its lia- 
bility will be in connection with mili- 
tary business. 

However, there is no doubt of the 
bill becoming law. Life companies are 
urging their men therefore to dismiss 
from their minds enlisted men as pros- 
pects, inasmuch as they can get the 
government life insurance at $8 a thou- 
sand. However, there are ample pros- 
pects all about who will not enter the 
military service. It would be a good 
thing at this time for an agent to read- 
just his prospect list and make a drive 
for business on men beyond military 
age. Furthermore a big field is now 
opening with women entering business 
circles in such large numbers. It would 
be desirable for every man to enter on 
his prospect book or on his cards, 
names of women whom he counts insur- 
able and who could pay for a sufficient 
volume of insurance to make the can- 
vass attractive. 








EDUCATIONAL PLAN 


Lire insurance men will take interest 
in the plan that is being tried out by 
the EguitasLe Lire of New York, 
through its educational department, in 
having a man visit the various agencies 
and assist new agents, in order that 
they may be better prepared for their 
work. The Eguiraste, like other com- 
panies, realizes that the mortality ratio 
in hiring life insurance salesmen is very 
heavy. Many are called, but few are 
chosen, so to speak. 


up the rate book and start out solicit- 
ing life insurance, but a few survive and 
become successful agents. There have 
been many causes assigned for this high 
ratio of failure, but one of the main 
ones seems to be the fact that new men 


are sent into the field without proper 


training and schooling. They are given 
the rate book and some literature and 
told to go out and gather in the pros- 
pects. They have not confidence 
enough in themselves; they have not 
sufficient knowledge; they have not 
mastered the fundamentals and, after 
insuring a few of their friends, they 
become discouraged. 

When it comes to a matter of sales- 
manship and applying themselves to 
their task in a businesslike way, they 
fail because of their ignorance. They 
have not understood the proper way to 
go about their business. The Eguit- 
APLE, therefore, is trying out the plan 
of having a traveling man go here and 
there, spending a week or so with every 
agency, and bolstering up the weak 
spot. The agency manager is busy 
with many details and the larger work 
of his agency. He has not the time to 
give to training new men. It would 
seem that here is a great field for ac- 
tion and we trust that the Eourraste’s 
plan will be found successful and that 
through this medium the: salesmanship 
mortality ratio may be greatly reduced. 








STOCK ARGUMENTS 


VicE-PRESIDENT GEORGE T. DExTER of 
the Mutua Lire gives some advice to 
life salesmen that is excellent. He says 
that sometimes life agents get tired of 
their selling arguments that they are 
using, especially when business is dull, 
feeling that they have lost their pulling 
power and are perhaps worn out. There 
are certain expressions or arguments 
that feature almost every life insurance 
sale. Perhaps the agent has learned 
these by rote. The life salesman begins 
to think that he needs something new in 
the way of a presentation. 

Mr. Dexter declares that it is not the 
argument that has lost its power, but 
it is the attitude of the agent that is 
wrong. The agent has possibly as- 
sumed that the public is just as familiar 
with the life insurance business as he 
is himself. This, declares Mr. Dexter, 
is a very mistaken view. Mr. Dexter 
calls attention to the fact that the ar- 
guments which influence the average 
prospect to purchase insurance are com- 
paratively few. They do not differ ma- 
terially today from what they did fifty 
years ago and will be the same fifty 
years hence. 

We probably think that our prospects 
remember what we said to them and 
will charge us with being guilty of vain 
repetition. Mr. DExTER believes that it 
is necessary for the agent to keep up 
blow after blow until the most adaman- 
tine rock yields. Blows of the hammer 
do not differ much in their style of op- 
eration. Some may be stronger and 
more forceful, but the character re- 
mains just about the same. As a mat- 
ter of fact, no doubt, prospects forget 
the stock arguments that are presented, 
after the lapse of a few days, and their 
minds are just as open as they were 
before. 

The advertising expert appreciates 





Of the large number of men that take 


the psychology of repetition. He knows 





Personal Glimpses of 


Life Underwriters 


Stuart C. Veltman, president of the 
Hanover Life & Casualty Co., which 
was in the process of organization in 
Chicago, died last week. Mr. Veltman, 
who had been in ill health for some 
time, contracted a cold which turned 
into pleurisy, and he was in such a 
weakened condition that he was un- 
able to combat it. A reorganization 
of the officers of the Hanover will oc- 
cur this week and plans made for the 
completion of the company’s organ- 
ization. 





William M. Furey of Pittsburgh, Pa., 
manager of the Berkshire Life, who is 
chairman of the executive committee 
of the National Life Underwriters’ As- 
sociation, will not be able to attend the 
New Orleans convention next week be- 
cause of illness. Mr. Furey is now at 
Atlantic City recuperating, but has not 
made as rapid progress as he antici- 
pated. His physician has instructed 
him to give up the convention this year. 


F. H. McMaster, who has been insur- 
ance commissioner of South Carolina 
for many years, states that he will not 
be a candidate for re-election. He in- 
tends to engage in some outside busi- 
ness. Mr. McMaster has served with 
distinction as secretary of the Insur- 
ance Commissioners’ Convention and 
is one of the best known commission- 
ers in the country. It is said he will 
become publisher of the Columbia 
State. 


The two sons of Fourth Vice-Presi- 
dent Henry L. Rosenfeld, of the Equit- 
able Life of New York, are in military 
service. James R. Rosenfeld has been 
commissioned second lieutenant of the 
engineers and is in service at Tenafly, 

J. H. L. Rosenfeld, Jr., who is con- 
nected with the J. W. Tice agency of 
the Equitable Life in New York City, 
has also been commissioned a second 
lieutenant, being connected with the in- 
fantry, and has been ordered to Camp 
Linda Vista, Cal. 


Roy A. Hunt, the new agency secre- 
tary of the American Central Life, as- 
sumed his duties at Indianapolis this 
week. He will travel considerably, vis- 
iting the various agencies and attend- 
ing to agency matters generally. 


William Edward B Beer of Boston, ed- 
itor of the Standard, died last Thurs- 
day, at the home of his sister in Ish- 
peming, Mich. He went there several 
weeks ago on his vacation. Mr. Beer 
was 62 years of age. He was born and 
educated in England. For many years 
he was the editor of the old Investi- 
gator of Chicago, when John S. Bloom- 
ingston was proprietor. Mr. Beer 
became naturalized and took a great in- 
terest in the affairs of this country. He 
leaves a widow, three sons and a daugh- 








that driving home the same thing to 
men’s minds time after time | finally 
leaves a distinct impression. New ar- 
guments and more convincing selling 
points, of course, should be adopted. 
A life agent ‘should ever be on the 
alert for genuine arguments that will 
win the battle. 

Mr. Dexter declares that an eminent 
actor will star in one or two plays an 
entire lifetime, never tiring of the lines. 
Great lectures enjoy. long life. Some 
deliver one lecture many hundreds of 
times and yet seems as fresh and pow- 
erful in delivery as when it first was 
given. Mr. Dexter says, “All this 
proves that good things bear repeat- 
ing and that it pays to stick to old 
streaks until something better has been 





found.” 


ter. Two sons are in the British navy 
and one is a chemist near Boston. Mr. 
Beer was a man of fine talents, a force- 
ful writer and cogent thinker. He was 
athletic in his tendencies and always 
appeared to be the very picture of 
health. He was well informed in many 
lines of interest and had had an ex- 
tended experience in numerous activi- 
ties. 


The Cleveland agency of the Pacific 
Mutual Life stands at the top as the 
winner of loving cups for good records 
during the past.year. The life depart- 
ment, Herman Fellinger, general agent, 
won the “Challenge Cup” and $600 for 
the agents, while Harry D. Koblitz, gen- 
eral agent of the accident department, 
who also writes a large life business, 
was one of the winners of the special 
prize, a loving cup, for being the first 
to qualify for membership in the “Big 
Tree Club.” H. Hoffman’s Mt. 
Sterling, Ky., agency stood next to Mr. 
Fellinger and received $400 for the 
agents, while W. F. Fitz & Son, Tus- 
caloosa, Ala., came third. E. K. Price, 
Sheridan, Wyo., was the winner of the 
other cup as the first to qualify for 
membership in the club, there being 
two winners this year. 

The Challenge cup will be presented 
to Mr. Fellinger at the convention of 
the club in New Orleans. For the past 
two years it has been held by E. F 
Deacon, general agent at Atlanta, Ga. 


President H. M. Woollen of the 
American Central Life and Mrs. Wool- 
len, with Treasurer Hume and Mrs. 
Hume, are in the east on a motor trip. 


Bert Mills, editor of the Bankers Life 
“Grit,” has gone to the second officers’ 
training camp at Fort Snelling, Minn. 
Mr. Mills has attracted wide attention 
with his poetical offerings in the Bank- 
ers monthly bulletin. From time to 
time the company has published an en- 
tire issue of this little house organ in 
poetry. Mr. Mills promises some war 
verses after he gets to the front. 


Dr. Charles Cullough, medical direc- 
tor of the State Life, and one of the 
foremost surgeons in Indianapolis, has 
enlisted, and is now in training at Fort 
Benjamin Harrison. He will shortly 
leave for France, where he will be in 
charge of one of the base hospitals. 
'Dr. Cullough gave up an enormous pri- 
vate practice in addition to his connec- 
tion with the State Life, to enter the 
government service. 


F. O. Redford, manager of the George 
Washington Life in Kentucky, has de- 
veloped an agency that is now produc- 
ing over $100,000 business per month. 
At the present rate there is no doubt 
but that this fast clip will be continued 
during the remainder of the year, which 
will mean that the Kentucky agency of 
the George Washington will be the 
company’s first million dollar agency. 


G. L. Williams of Cincinnati, secre- 
tary of the Union Central Life, has been 
elected trustee of the Ohio Wesley Uni- 
versity for a five-year term. 


George Kuhns, president of the Bankers 
Life of Des Moines, has recently demon- 
strated his mastery of two widely diver- 
gent arts, those of angling and oratory. 
He recently returned from the Pacific 
coast, where, on Aug. 26, his birthday, he 
landed a swordfish. These amphibians are 
the gamiest things that swim in the ocean 
and are called the “tigers of the sea.’ 
President Kuhns fished about seventy 
miles out in the Pacific near San Clemente 
and his catch was one of only seven of 
the swordfish that have been landed in 
that vicinity this season. He hooked the 
tiger at 6 o’clock in the morning and 
fought with him for an hour and forty- 
eight minutes before the sea monarch was 
conquered. During that time the sword- 
fish jumped clear of the water forty-eight 
times. He is ten feet long and of that 
beautiful color known as_ royal purple. 
Almost immediately upon Mr. Kuhns’ re- 
turn from the west he responded to a call 
from the county fair at Pine county, Min- 
nesota, where he was the orator of the 
day and where he acquitted himself fully 





a as in his affair with the sword- 
sh. 
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The 20 honor-roll men 
wrote 1201 applications 


How Many Applic ations Do You Write? 


DURING MAY, JUNE AND JULY—76 WORKING DAYS 


Our 10 leading men{This was an average of 1 application per day for each man with 
wrote 855 applications |95 extras thrown in for full measure. 


82% of this business was written in rural districts. We have a specical policy form that 
exactly suits the farmer. 


Lincoln Life policies are liberal and attractive. Both par and non-par. Special low-cost forms. 


Territory “just as good’ anywhere 


from Pennsylvania to Idaho. 


THE LINCOLN NATIONAL LIFE 


From Pennsylvania in the East to Idaho in the West 


{ This was an average of almost 5 applications per week per man. 





Non-forfeitable and continuous renewals 
to men with good records. 








Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 











OFFICIAL SUGGESTS 
AMENDMENT TO BILL 


(CONTINUED PROM PAGE 1) 


The insurance company now says to the 
policyholder: “You can now continue 
your insurance at the regular rate and 
without the payment of the extra war 
premium.” The business is saved to the 
company—the increasing values are saved 
to the policyholder and at the end of the 
war he has his original policy with the 
premium as of age at entry, and carrying 
$2,000, he has the privilege of taking 
$8,000 (the bill permitting a maximum of 
$10,000) more insurance at the term rate 
with the government bureau, or he can 
take it with the companies without extra 
war premium on a regular plan, the com- 
panies reinsuring with the bureau. The 
government then assumes as a liability 
only the extra hazard which hazard of 
war imposes, with the result that every 
company and agent will become an enthu- 
siastic advocate of the plan and increase 
greatly the number of lives covered, which 
will greatly increase the premium con- 
tributions and to that extent decrease the 
cost to the government. Then, after the 
war the risks reinsured are again assumed 
by the companies, and to that extent the 
government relieved from the cost of the 
extra mortality on these impaired lives, 
while with the companies this extra mor- 
tality is distributed over the whole body 
of policyholders. 


Everyone Satisfied 


This amendment would receive the en- 
thusiastic support of the fraternal socie- 
ties, to whom the privilege of reinsur- 
ance on the same basis is extended. It 
would be the biggest thing that ever 
happened for life insurance and make for 
its permanency and security, and since the 
government justly should assume the risk 
of this hazardous employment—and is do- 
ing it under this bill—it will not cost the 
government any more during the war 
(rather less because of the greater number 
of lives it will secure by the cooperation 
of the companies and fraternal orders), it 
will cost the government less after the 
war than it will without this amendment. 


The wording of the amendment fol- 
lows: 


_ Every life insurance company carrying 
insurance on the life of any man serving 
in the army and navy and army and navy 
hurses corps at regular premium rates 
and without the imposition of an extra 
premium to cover the hazards of war, 
may, for the period the insured continues 
in such service, reinsure the net amount 
at risk carried on any such risk in the 
“Bureau of War Risk Insurance in the 
Treasury Department” at the one-year 
renewable term rate herein provided for 
amounts not exceeding the amount author- 
ized in this article, provided that the 
amount so reinsured shall be credited 
against the amount which such insured is 
hereunder privileged to secure, and in the 
event of the death of such insured during 
the period of such service and the amount 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 





so reinsured is maintained in force, the 
“Bureau of War Risk Insuranec in the 
Treasury Department” will pay to said 
ccmpany the net amount at risk so rein- 
sured in one sum. Upon termination of 
such war service by the insured the rein- 
surance hereunder shall terminate and the 
risk be again assumed by the said com- 
pany. By order of, and under regulations 
approved by the secretary of the treasury, 
the privilege of reinsurance may be ex- 
tended to recognized fraternal orders and 
societies under the conditions and rates 
herein prescribed. 








Term Policy Conversion 


and War Claims 














Question. What is the general prac- 
tice of companies in converting term 
policies at the present time in view of 
the new war clauses? I mean by this 
when the higher priced policy is deliv- 
ered to the assured is he required to 
accept the war clause? 

Answer. Most of the companies 
and doubtless all are insisting upon 
the war clause being signed on con- 
verted policies if the conversion is of 
present date or since the war clause 
was adopted. Some contend that even 
this might be successfully contested by 
a policyholder. As he took his policy 
prior to the adoption of the war clause, 
is not required to undergo a new medi- 
cal examination and accepted the origi- 
nal contract with the understanding 
that the existing provisions of the pol- 
icy applied. However, many company 
officials say that the conversion to a 
higher priced form means the accept- 
ance of present day conditions and pro- 
visions as they exist when the conver- 
sion is effected. 

If the conversion dates back to origi- 
nal date or prior to the adoption of the 
war clause no company, of course, is 
asking the assured to sign the war 
rider, inasmuch as the provisions pre- 
vail as of date the conversion takes 
effect. 


Celebrates Tenth Anniversary 


Last week William S. McCaughey of 
Racine, Wis., general agent in southern 
Wisconsin of the Northwestern Mutual, 
celebrated his tenth anniversary. as gen- 
eral agent for this territory. During 
that period he has placed on the books 
of the company more than $20,000,000 of 
new insurance. 

Mr. McCaughey called in his differ- 
ent agents for a two days’ business con- 
ference, and a banquet was held on the 
evening of the second day. About 
twenty attended. John H. Hughes, 
representing the agency department of 
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THE MINNESOTA MUTUAL LIFE 
E.W.Randell INSURANCE COMPANY ™4:Phillies 


Two Real General Agency Openings 
in MICHIGAN 


Our General Agency Contracts are Permanent Money Makers 


Liberal Cash Allowance 


ST. PAUL, MINN. 


Good Commissions Splendid Renewals 


E. S. ALBRITTON, Supt. of Agencies 











Get OnThe Fring Line With 
Our /aiple Option fal “cy 





roe 














dnsuaance in force oveR 7. 900.000¢4 
@ of Stlows Mo. 


JL. Babler- Sgprnge Ggencies. 








the home office, was present. 
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= Chicago’s Finest Hotel ct 
PEL ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago i¥alog 

ao WHERE INSURANCE MEN MEET a 
a . ° . 
a . Hotel La Salle ranks first among Chicago fA 
fa) hr. eee | hotels for its perfect service, elegant equip- [at 
pay ment and comfortable accommodation. Lo- - 
int cated at the center of the insurance pis 
district it is the most convenient stop- FS 

ping place for the busy man. w 

RATES: 

ONE PERSON <n 

Room with detached bath = - = © $2to$Sperday [AS 

Room with private bath = = = <= $3 to $5 per day he? 

TWO PERSONS x 

Room with detached bath = = = © §$3to$5perday a 

Rooms with privatebath - - ° ©  $5to$Sperday Fgh 

Connecting rooms and suites as desired ane 

All rooms at $5 or more are the same price [a 

for one or two persons. i 

Hotel La Salle gives more for the price, [g@Gad 
you pay than any other hotel in Chicag LOE 
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FEDERAL REVENUE BILL 





MAY REACH LIFE COMPANIES 





Interpretation of Treasury Department 
Awaited by Companies Operating on 
Deferred Dividend Plan 





Life insurance companies, operating 
on the deferred dividend plan, are 
anxious to see the interpretation to be 
placed on the section of the federal 
revenue bill imposing a tax of 10 per- 
cent on the earnings of insurance com- 
panies, not distributed to stockholders 
within six months, with a penalty of an 
additional 5 percent. This section of 
the law was included to reach corpora- 
tions which withhold profits in order 
to escape the present war and income 
taxes. : 

The bill provides that the tax shall 
not apply to that proportion of such 
undistributed net income which is 
actually invested and employed in the 
business of is retained for employment 
in the reasonable requirement of the 
business. Life insurance companies 
operating on the deferred dividend plan 
hold that their contracts with their 
policyholders compel them to retain the 
accumulation until the deferred divi- 
dend period has expired. There is no 
certainty as to what action the treasury 
department will take in this matter. 








Bankers of Nebraska 


Has Unique Features 














_ The Bankers’ Life of Lincoln, Neb., 
is an interesting institution. It has a 
phenomenal record in many ways. It 
is a unique company in these days be- 
cause it continues to write deferred 
dividend contracts and defends them 
with considerable emphasis. It has 
written such contracts during almost 
the entire life time of the company. 
The Bankers’ Life admits that it writes 
more of these contracts than it does 
any other kind for the reason that they 
satisfy the conditions of human and 
business life better than any other pol- 
icy written. The Bankers’ Life has 
written annual dividend policies for 
some thirty years and during that time 
has also written non-participating poli- 
cies. 

Its comment on the deferred dividend 
plan is interesting. Its experience in- 
dicates that the policyholders are satis- 
fied with their contracts by presenting 
statistics to show that its lapse ratio 
to mean insurance in force at Dec. 31, 
1916, was 5.73 percent. Its ratio of 
death claims and expenses to premium 
income is 32.23 percent. Its death rate 
in 1916, the thirtieth year of its busi- 
ness, was .36 percent to mean insur- 
ance in force. 

_The Bankers’ Life is one of the great 
dividend payers. It must be acknowl- 
edged that here is an institution which 
is accomplishing something in satisfy- 
ing its policyholders, is unique in some 
of its features and it is surprising in 
its results to many in the business. 

The sources of its dividends have been 
questioned by some of its competitors. 
If it has been unjust to its older policy- 
holders it would seem that this preju- 
dice would be reflected in its lapse ratio. 
The fact that its business sticks shows 
its people are satisfied. 


Hutchings Is Advanced 


Charles S. Hutchings has been ap- 
pointed assistant actuary of the West- 
Coast Life. He was formerly a 
member of the actuarial staff of the 
Northwestern Mutual. He became 
chief clerk in the actuarial division 
of the West-Coast Life in December 
of last year. 








NEW COMPANY LAUNCHED 





H. T. MORPHY IS FISCAL AGENT 





Headquarters Established at Wichita, 
Kan.—Will Specialize on Total 
Abstainers 





Headquarters of the Advance Life 
Insurance Company, which is now be- 
ing organized in Kansas, have been es- 
tablished on the eighth floor of the 
Schweiter building in Wichita. H. T. 
Morphy, who was formerly active in 
the organization work of the Superior 
Life in Chicago and the recently merged 
Chicago and Northwestern Life, is in 
charge of the company’s affairs as fiscal 
agent. The company has a proposed 
capital stock of $200,000 and will issue 
a special policy for total abstainers. It 
will also segregate its total abstainers 
business and offer to such risks a policy 
at a reduced rate of 10 percent. 

The following are officers of the com- 


pany: 

Wallace Kemp, president; W. M. G. 
Howse, vice-president; Thomas C. Wil- 
son, vice-president and general coun- 
sel; J. H. McPherson, secretary and 
treasurer, and H. T. Morphy, fiscal 
agent. The company will shortly ap- 
point a directorate of 25. 


Made Field Superintendent 


Ivan D. Wallington has been ap- 
pointed field superintendent of the 
Grange Life of Lansing, Mich. + Twelve 
years ago he was an agent at Mt. 
Pleasant, Mich., and at the same time 
was a member of a law firm of F.C. & 
Ivan Wallington. In 1912 he became 
state manager in Michigan for a life 
company. He has proved to be an 
excellent personal producer and a good 
mixed. He will assist the superin- 
tendent of agents. The Grange Life 
now has $4,632,580 insurance in force. 








EQUITABLE 
ADVANTAGES 


‘The holder of an Equitable agency con- 
tract benefits not only by the impregnable 
strength and prestige of the Society, but also 
through being able to offer a variety of poli- 
cies that meet with precision the requirements 
of the insuring public. 

Profitable openings at various points for 
men of character and ability with or without 
experience in life insurance. 


Address: 


WILLIAM E. TAYLOR 
Superintendent of Agencies 


THE EQUITABLE 


Life Assurance Society 
of the U.S. 
120 BROADWAY - NEW YORK 








LOOK!) 


Look to your laurels—don’t rest 
content with past achievements. 
Be your own most severe critic. 

Look to your past successes, 
that you may exceed them in the 
future. 

Look to your mistakes so as to 
avoid repeating them. 

Look to your colleagues for in- 
spiration, particularly to those 
who have succeeded in fields less 
promising than your own. 

Look to your clients for addi- 
tional insurance and for new 
leads. 

Look to your own policies—see 
that your own life is adequately 
insured. It will help you in your 
business. 

Look to your own everyday ex- 
perience for your best selling 
points. 

Look to your renewal premiums 
so as to avoid lapses. 

Look to your rate book and 
manual for information, especially 
before writing a letter of inquiry 
to your agency headquarters or 
the home office. 

Look to your competitor only 
when unavoidable. Seek virgin 
fields whenever possible. 

Look to the present unprece- 
dented prosperity to carry you 
over possible future periods of 
dearth. 

Look prosperous, look cheerful, 
look alive, and above all else look 
everlastingly for prospects. 

“Look up and not down, look 
forward and not back, look out 
and not in, and lend a hand.”— 
Equitable Agency Items. 








Build Your Own Business 


under our direct general agency contract. 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 


orcantzep he Manhattan Life 


1850 Insurance Co. 
66 Broadway - NEW YORK 














We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET = OUR 


UCCESS 1S 
One SERVICE 


DETROIT. . 
MICHIGAN 





























THE CORNER STONE OF AN INSURANCE MAN’S LIBRARY 
Deitch’s Digest of Insurance Legal Decisions 


A synopsis, prepared for the layman, of every legal decision for thirty years. 
A Complete Record of Insurance Law 
Edition of 1916 Now in Press an tneergroted by the courte Price $5—Special Rate for Sets 
THE NATIONAL UNDERWRITER co. 
icago 


Cincinnati cag New York 
THE ROUGH NOTES CO. 
Indianapolis 
(Associated) 
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HAD AN AGENCY OUTING 





LAFAYETTE LIFE’S MEETING 





Producers and Home Office People Had 
Most Delightful Time at Lake 
Maxinkuckee 





At the recent annual agency outing 
of the Lafayette Life held at Lake Max- 
inkuckee, Ind., the men expressed them- 
selves as being very enthusiastic over 
the prospects of the year. There were 
two business sessions held each day, 
devoted to topics of interest, but the 
largest part of the time was given to 
various forms of recreation and enter- 
tainment. Among the home office peo- 
ple present hang President A. E. Werk- 
hoff, Actuary E. L. Marshall, Medical 
Director M. M. Lairy, Secretary W. W. 
Lane and Superintendent of Agencies 
W. R. Smith. 

Secretary Lane gave an address on 
war-time insurance, which was most in- 
teresting. Actuary Marshall told about 
the company’s new policies. Some of 
the other speakers were Superintendent 
A. W. Bemis of Nebraska, Superintend- 
ent C. T. Holmes of Michigan and B. 
F. Suddath of Missouri. The Lafayette 
Life will make a big drive this fall for 
business. 








Contingent Interests 
Can Be Protected 








Life insurance enables men to realize 
on- contingent interests, personal or 
real. Consider an example: 

A has a life interest’ in an estate, 
which at his Porm goes absolutely to 
B, provided B is living when A dies. 
If B should chance to die first, the 
estate will go to C. 

Now it is obvious that all three of 
these people, A, B and C, are in a situa- 
tion of doubt and embarrassment: 

A knows that at his death his interest 
in the estate will cease, and if he has a 
family dependent on him they will suffer 
in consequence. 

B’s interest in the estate is purely 
contingent, because if A survives him 
the interest will be cancelled, and if he 
has dependents, they will get nothing. 

C’s expectations are still more uncer- 
tain, because he will get nothing unless 
he survives both A and B. 

Now how can life insurance be of 
service to these people? 

A can insure his life for the benefit 
of his family, and at his death the insur- 
ance will take the place of the income 
from the estate, which will then be cut 
off. 

If B insures and dies before A, his in- 
terest in the estate will be extinguished, 
but the insurance will compensate his 
family for that loss. 

In the same way C can protect his 
contingent interest in the estate against 
the risk of his premature death. 

Another way in which insurance can 
be utilized is as follows: 

B knows that if he outlives A the 








The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 19 16. 
Over $4,000,000 new business paid for last year. 


Home Office: Detroit, Mich. 


INSURANCE 


COMPANY 


Now has over $10,000,000 in force. 


M. E. O’BRIEN, President 








estate will belong to him, but as long 
as A lives he gets nothing. He may 
need money, however, to support him- 
self and his family, and if his life could 
be guaranteed he could borrow from a 
bank or trust company. Now, although 
his life cannot be guaranteed, his life 
can be insured, and a bank or trust 
company is often ready to lend money 
in such a case if the risk of death is 
covered by a policy at least equivalent 
to the amount of the loan—Equitable 
Agency Items. 





News About Companies 








Idaho State Life—New insurance issued 


in August amounted to $730,732. This 
gave it insurance in force Aug. 31, $13,- 
162,263. —— 

= 


Bankers Life, Iowa—lIts total business 
for first eight months of 1917 has been 
approximately $45,000,000. This amount 


Y | includes examined business only. It shows 


a very large increase over 1916 when the 
issued business for the entire year was 
$45,000,000. 


Mutual Benefit’s Eight Months 


The Mutual Benefit Life announces 
that the new insurance paid for dur- 
ing the eight months was $86,275,027, 
an increase over the eight months of 
1916 of $18,306,940. New insurance in 
August paid for amounted to $8,106,054. 


Death of C. H. Farber 


Charles H. Farber, general agent of 
the Penn Mutual Life at Columbus, 
O., died last week of ptomaine poison- 
ing. Mr. Farber was prominent in ten- 
nis circles and was at one time tennis 
champion of central Ohio. 


A. J. Lind’s Record 


A. J. Lind of the Hogan & Paquin gen- 
eral agency for the Bankers Life of Des 
Moines at St. Paul, is a cyclone for speed. 
He was an absolutely green man at the 
life insurance business when he began 
operations a litle over a month ago. Dur- 
ing his first month he sold forty applica- 
tions for a total of $57,000 of insurance 
and got the money with every single ap- 
plication. 


The Aluminum Goods Manufacturing 
Company, Manitowoc, Wis., Newark, te 
and Plymouth, Wis., has issued announce- 
ments that any employe who may be called 
to serve in the new National army under 
the selective service act will not lose the 
protection of the group policy which the 
company purchased for its working forces 
early this year. 








The Columbian National Lite 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to ate your am- 
bition. Think a | elante-thon or 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 
(West of the Mississippi) (East of the Mississippi 
uilding, 77 Franklin Street, 
BOSTON, MASS. 
ARL D. MAPES 


 Sepeteomines of peadent pee 
77 Franklin St., BOSTO! 
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S hows Accident artment 
Lh ig ne so that you Fm yor 
our Accident business to avoid violating 

your Life insurance contract. 














The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 


Incorporated Under the Insurance Laws of Illinois, 1895 
M. H. Hozr Frank T. Anp! A.M., M.D. 
President and Counsel Medical Di r 
T. F. Barry, t..8., Secretary, Gen. Mgr. and Founder 
Pays Death—Total and Permanent Disability 
and “Old Age’”’ Benefits. 


Six Thousand One Hundred and Fifty 


such claims and others paid on 


policies issued’ on 
residents of Chicago and within the “Forty Mile 
Limit” up to November 1, 1914. 


ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 


T. F. Barry, Sec. and Gen. Mgr 











ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
Give full qualifications in 


once. 


Right salary to right man. 
confidence and address 10-V, care The National Underwriter. 
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Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 


The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


New Masonic Temple 








Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 








GREAT N 
THER 
NORTE 


INSURANCE COMPANY 
WAUSAU WISCONSIN 





An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 


B. F. WILSON, President 


WILLIAM A. FRICKE, Vice-President and General Manager 











ARMERS 





Liberal Contracts 
First Class Territory 


Popular Prices 
Write NOW! 


CHICAGO 











Ambitious, productive and Trustworthy Life Agents 





may be BENEFITED by corresponding with the 





W. D. WYMAN, President 





Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


iusuoguoatal 1851 


New Policies with modern provisions 


Attractive literature 


W. S. WELD, Supt. of Agencies 








Washington, D. C. 





Farmers National Life Ins. Co. 
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HIGH MORTALITY OF NEW AGENTS 














At all of the life insurance conven- 
tions recently considerable space has 
been given on the program to the dis- 
cussion of what may be termed the 
“high mortality’ among new agents. 
General agents in various parts of the 
country have prepared statistics show- 
ing that a very small proportion of the 
men who enter the life insurance busi- 
ness make a’ permanent success of it. 
If these figures were accepted as they 
are submitted the outlook for new 
agents would certainly be most dis- 
couraging. It is not to be denied that 
of the number of agents who are li- 
censed or who contract with a com- 
pany very few obtain any degree of 
success. This does not necessarily 
mean that a new man has only one 
chance in a hundred of success. 

Statistics based on the number of 
agents who contract with the life com- 
panies during the year are decidedly 
misleading. The so-called mortality 
among real agents is not high. Figures, 
such as have been submitted by some 
general agents, throw a very poor light 
on the life insurance business, and are 
discouraging documents in the hands 
of prospective agents. 

A prominent general agent sub- 
mitting figures that he had recently 
compiled stated that, in his opinion, the 
agents licensed by the state insurance 
departments during the year furnished 
a fair basis of estimating the failures of 
the business, for the reason that no 
company would knowingly license an 
agent from whom success was not ex- 
pected, and that neither companies nor 
general agents would fool themselves 
by giving contracts to men who are ab- 
solutely hopeless, as far as the life in- 
surance business is concerned. Many 
things enter into situation to swell the 
number of licenses and contracts issued 


annually. 
ial ee 


In the average large city almost any 
life insurance general agent will risk 
the net on one application, by giving a 
contract or at least a rate book, to 
almost anyone that walks into his office 
and announces that he thinks he can 
write a case or two. Many such are 
given a contract, if not a license, and 
produce one or two applications and 
then are not heard from again. A 
promoter who is now organizing a com- 
pany in Chicago has boasted that he 
has worked his way from city to city 
when short of funds by this method. It 
is unfair that such floaters should be 
reckoned with in compiling statistics. 

Another frequent source of licenses is 
the traveling special agent employed by 
most life companies. He usually 
works on a salary and is given charge 
of a territory. He is expected to stimu- 
late the agents and increase the com- 
pany’s representation in his territory. 
Often he will give a contract and a set 
of supplies to a man in a town who 
shows no promise as a life insurance 
agent, so that he can write to the home 
office and say that he has appointed an 
agent in that town, and apparently he 
‘is making a showing. 

Among the companies that have es- 
tablished a high standard of selection 
the percentage of failures is small. In 
the rush for volume some companies 
have been willing to get business from 
almost anyone in order to swell the in- 
surance in force. To seriously consider 
every Tom, Dick and Harry who con- 
tributes an application as a possible 
success in the life insurance business in 
compiling statistics is not even sound 
logic. 

* * * 

Too many agents are appointed by an 
agency supervisor who simply over- 
whelms them with promises of the 
future and makes their hopes of an 
easy and large financial return run high. 
When they discover that success in the 
life insurance business. must be ob- 


couraged, and disillusioned and soon 
drop out of the running. 

In order to. avoid negotiating with 
individuals who are not seriously en- 
tering life insurance work the Illinois 
Life recently established a rule that 
every new agent deposit with it $5 to 
cover the expense of securing a license, 
a supply kit and other expenses inci- 
dent to getting a new man started. The 
deposit is returned upon the return of 
the supply kit, in a satisfactory condi- 
tion, or when the agent has produced a 
sufficient part of the business to prove 
that he is in earnest. This company 
feels that in estimating the cost of 
starting a new man at $5 it is placing 
the figure at a low mark. It feels that 
in demanding a $5 deposit it is driving 
away the man who is not in earnest 
about entering the life insurance busi- 
ness, but simply contracts with a com- 
pany to making current expenses until 
something better turns up. 

* * 


It is discouraging to see the number 
of general agents who are always ready 
to quote statistics on the large number 
of. failures in the life insurance business. 
To the uninitiated they make the busi- 
ness appear as beyond the capabilities 
of an ordinary man. The indiscriminate 
appointing of agents by the companies 
and general agents accounts in a large 
sense for the number of men who drop 
out of the life insurance business. It 
is not really proper to say that they 
have ever been in the business. A num- 
ber of drifters and floaters see in the 
life insurance business means of tiding 
them over financial embarrassments 
until a salaried position is in sight. The 
honest man who sincerely enters the 
life insurance business with any of the 
elements of salesmanship about him, 
and has at least some adaptability to 
the business is just as apt to succeed 
in it as he would be in any other line 
of endeavor. 


Life Notes 


_ The Equitable Life of Iowa has moved 
its Detroit branch office from the Free 
Press building to the handsome new Book 
building, on Washington boulevard. 


N. P. Langford, of Langford, Schuler & 
Fahey, St. Paul general agents for the 
Northwestern Mutual Life, has been ap- 
pointed a member of the general com- 
mittee to direct the campaign for the sec- 
ond Liberty Loan in St. Paul. 


George B. Graves, St. Paul manager of 
he Massachusetts Mutual, and : 
Reeves, general agent of the New England 
Mutual, will serve as members of the 
Ramsey county grand jury for. the Octo- 
ber term. 


_The Globe Life of Kansas has been 
licensed in Nebraska and South Dakota. 
William H. Fitzgibbons, for the past 
four years an agent of the Travelers at 
Grand Rapids, Mich., has been appointed 
manager of the company at Dayton, Ohio. 


Winslow Russell, agency manager of the 
Phoenix Mutual and president-elect of the 
World’s Salesmanship Congress, was one 
of the principal speakers before the first 
annual Wisconsin Salesmanship Congress 
held at Milwaukee last week. Mr. Russell 
spoke on “Selling.” 


F. H. Scofield, agency director of the 
New York Life at LaCrosse, Wis., enter- 
tained the six agents on his staff who 
earned memberships in the $100,000 Club 
during the past year, at a dinner on the 
eve of their departure for Atlantic City, 
to be the guests of the company. 


Will F. Winterble, of Winterble & Win- 
terble, general agency for the Bankers 
Life of Des Moines at Primghar, Ia., is a 
member of Battery 1, reserve officers’ 
training camp, at Fort Snelling, Minn., 
and already has won the honor of being 
ie one of the instructors for his bat- 
ery. 


Olmsted Bros. & Co., state agents of 
the National Life of Vermont at toll 
are planning to take eight or ten of their 
solicitors to the New Orleans convention 
of the National Life Underwriters Asso- 
ciation. It is felt that the work of the 
ped convention will be very valuable to 

em. 


Cc. 8. Rannells, secretary of the Federal 
Life, was in Kansas City this week, call- 
ing on R. A. Ridgway, district manager. 
Mr. Rannells was in Kansas City 45 years 





ago visiting an uncle who lived in a dis- 
tant village that is now a suburb, and 


tained, as it is in any other line of I frequently afterwards to buy cattle to feed 


endeavor, by hard work they are dis- 





in Illinois. 








WICHITA - 


determination and achievement. 
thought. 


-a crowd of Kansas boosters. 


Kansas has many things to be proud of. 
Farmers & Bankers Life is a credit to the state. 
that has a high standing at home. 


Catch the Spirit of the Company 


Have you ever noticed that every life company has a distinct individ- 
uality? What life company has made Kansas famous in life insurance 
work? When you speak of Kansas life insurance you think of 


The Farmers & Bankers Life 


Insurance Company 


- KANSAS 


The company has a name for reliability, service, liberality, enterprise, 
Its directors are giving it their best 
It is ever to be the premier life company of its home state. 


It will always find that The 
Represent a company 


It means much to have back of you 











OLD COLONY BLDG. 


his opportunity. 


OLD COLONY LIFE 


INSURANCE COMPANY 


CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small _ 
as $100 for children), with annual, semi-annal and quarterly (not 
weekly) premiums, same for male and female. 
dustrial) insurance for the entire family. 

Participating and Non-Participating Policies with Double In- 
demnity, Waiver of premiums and Disability Annuity features. 

Such insurance facilities widen the Agent’s field and increase 


Ordinary (not in- 


We have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NEUSKE, President 











Investment Service 


For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia Bosten - London 











NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





MONEY MAKING 


Contracts for 


MEN in MICHIGAN 
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GARY NATIONAL 
LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 





Located in the Heart of Financial Solidity 





WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 


WE HAVE the endorsement and support of The Gary 
Commercial Club. 


WE HAVE a Strong Organization Committee. 


FOUR SALESMEN WANTED 
Who Can Appreciate Real Opportunity 
References Required 
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VIEWS OF AN 





Field Conditions Throughout the Country Are Ana- 
lyzed and Peculiar Characteristics Are Pointed Out 


AGENCY MAN 

















O ONE has the chance to view 
N the varying conditions in the sev- 

eral states from the agency 
standpoint as has the traveling super- 
intendent of agencies. There are cer- 
tain well marked conditions in the dif- 
ferent sections of which most compa- 
nies take some account, and these in- 
fluence the shaping of their policy in 
dealing with the territory. 

Why is it, for instance, almost im- 
possible for some companies to get a 
foothold in what is apparently a good 
field, while in others they have little 
difficulty? With some companies cer- 
tain states are taboo, and when they 
receive inquiries or applications for 
agencies they take it for granted that 
nothing satisfactory will result. Cin- 
cinnati, for instance, is a hard town to 
“break into,” and so is St. Louis, yet 
these are among the most prosperous 
and typical communities. 

Comments From a Superintendent 


A superintendent of agencies re- 
cently ran over lightly with a repre- 
sentativ of THe NATIONAL UNDERWRITER 
some of these conditions in the vari- 
ous states and gave his observations on 
the experience of his own company and 
what he had learned from others. His 
analysis was by no means complete, 
but his comments are worth reproduc- 
ing. 

Indiana, he said, is one of the hard- 
est states to break into. His own com- 
pany has a form letter which is sent 
out on all applications and inquiries for 
agencies to the effect that, of course, it 
wants to organize the state, but that 
there is-no use discussing the matter 
unless the writer feels an unusual in- 
terest and ability to make a success. 
The agency manager said he did not 
feel that the Indiana conditions were 
due entirely to the large number of 
Indiana companies. As a matter of 
fact, there are not very many home 
companies that are especially active in 
Indiana. 

Suspicious of Applicants 


To a certain extent, he said, Indiana 
agents who apply to companies not al- 
ready well represented are apt to be 
men who want some kind of a special 
proposition, or who have been edu- 
cated to sell life insurance in connec- 
tion with some scheme or other. His 
own company is not represented in In- 
diana and has given up hope for the 
time being of securing the right kind 
of field men. 

Michigan. is another state where a 
company trying to break in on a proper 
basis meets hard conditions. He thinks 
there is a greater tendency to steal a 
competitor’s agents in Michigan than 
in most other states. This may be 
due to the fact that there are 78 com- 
panies operating in Michigan, as com- 
pared with 34 in New York state, yet 
Michigan has but four millions of peo- 
ple. He does not consider life insur- 








ance practice on a high plane through- 
out the state in Michigan, and the tend- 
ency to steal the other fellow’s agents 
is only an indication of the general 
condition. 


Wisconsin Is a Good State 


Wisconsin is a pretty good state and- 


the old companies are going back. 
Here again the younger companies lo- 
cated in the state complain that the 
older companies in coming in are tak- 
ing their experienced men wherever 
they can get them, without much re- 
gard to ethics. But conditions in Wis- 
consin are pretty fair. 

New York state, he thinks, leads for 
the best conditions. There is seldom 
any pirating, and the business is con- 
ducted, as a rule, along the highest 
ethical lines. Competition is clean. It 
requires perhaps a little higher grade 
of ability to get business in New York 
state than elsewhere, but it is not, as 
a rule, difficult to get a good class of 
men and the New York agents treat 
one another with fairness and consid- 
eration, 


Contentions in Pennsylvania 


Pennsylvania resembles Ohio in 
many respects. Perhaps conditions are 
a little better in Pennsylvania. Of the 
three great states of New York, Penn- 
sylvania and Ohio, New York is the 
best. Pennsylvania is peculiar in one 
thing; of all the eastern states it is the 
ene which gives the most cordial re- 
ception to western companies. Some 
western companies cannot do business 
in Ohio, but they can jump that state 
and make a success in Pennsylvania. It 
is hard to account for this. Ohio seems 
always to have been pretty much of an 
eastern company state, although there 
are a few exceptions in the cases of 
such companies as the Equitable of 
Iowa and Royal Union Mutual of Iowa. 
Pennsylvania people, with the excep- 
tion of those in the eastern portion, 
are much like Ohioans. The smaller 
companies are likely to get most of 
their business from Harrisburg west. 
Philadelphia is a hard city to break 
into, probably due to the fact that it is 
the most ironclad brokerage town in 
the country, not excepting New York 
City. Ohio, outside of Cincinnati and 
Cleveland, is comparatively easy to de- 
velop. Cleveland is much easier than 
Cincinnati. 


Situation in Missouri 


Illinois, outside of Chicago, is very 
much like Iowa and other middle west- 
ern states. Missouri is somewhat dif- 
ferent, but there is a group of states in 
which conditions are very much the 
same. In Missouri the Missouri State 
Life of St. Louis, and the Kansas City 
Life of Kansas City, are large factors 
and strong competitors of each other. 
Kansas City is a typical live western 
city, while St. Louis is conservative and 
hard .to line up. Northern Missouri 


_ter from a bank or the privilege of mak- 











Easy Lessons in Life Insurance 
A new book for 
Price $1.50 per Copy 


The summing up of a lifetime of experience 
in presenting the subject of life insurance by one 
of the great instructors of agents, J. A. Jackson 


agents and others 


is like Iowa, but southern Missouri is 
like east Tennessee, the people of the 
Cumberland and Ozark mountains be- 
ing very much alike, and life insurance 
conditions are very much the same. 


Form Letter for Georgia 


In Georgia the stock letter sent out 
to applicants reads something like this: 
“We will be perfectly frank; you are 
looking for an insurance or a finan- 
cial connection? If you want us to 
loan money in connection with the 
placing of insurance, there is nothing 
doing.” The Georgia life insurance 
man who is looking for a company 
wants high commissions and the lever- 
age of a bank or the privilege to make 
loans. He doesn’t want to go out and 
work life insurance strictly on its own 
merits, but with the leverage of a let- 


ing a loan where it is wanted he can 
go out and write life insurance. 


Agents in the South 


Speaking of the southern agents in 
general, they are apt to work “by 
spurts.” Ina state like Tennessee, it is 
a “district agency” proposition; life in- 
surance men do not, as a rule, build up 
agency organizations, but write per- 
sonal business direct for the company. 
The southern agent is not quite as 
likely to produce a steady, persistent 





business as the agents in other sec- 
tions. 


the smoothest crooks—everything be- 
tween the two extremes—are to be 
found among the life insurance agents 
of Texas. 
culiar. 
ance has not reached the highest state 
of cultivation as yet in Texas. Texas 
is somewhat like the south, the middle- 
west, and even has some aspects simi- 
lar to those on the Pacific coast. In 
some of the Pacific coast territory the 
business is overworked. Many ineffi- 
cient men are to be found, who make 
more changes than in other parts of 
the country. The business from the 
agency standpoint is not as fully stabi- 
lized as farther east. It is more of a 
touch-and-go proposition rather than 
one of steady consistent development. 


Chicago a Peculiar Field 


Chicago is a city where a company 
must either be content with a small 


sand a year in which the: business is 
written largely by one good man who 
acts as manager, or it requires the in- 
vestment of ‘a lot of capital in a big 
agency. The latter proposition is dan- 
gerous for any but a strongly en- 
trenched company. 


pany is to get hold of a good man who 
wants a direct general agency and give 
him the city of Chicago with the un- 
derstanding that he will produce a 
good personal business and take care 
of what comes to him without a great 
deal of expenditure or organization. 

These observations, of course, do not 
apply to all companies, but are simply 
the review of the superintendent of 
agencies of one company who has trav- 
eled the country and come to these con- 
clusions. 


Life Notes 


W. E. Osborn of Indianapolis, general 
agent of the Provident Life & Trust, led 
that company’s field .during August in 
volume of personal production and was 
second in total premiums written. 

The Wheeling agency of Mutual Life 
reports an excellent record for the first 
half of 1917 and if the present rate of 
production continues the agency will have 
the best record in its history. 


Percy C. Church, formerly representing 
the Bankers Life of Des Moines at Mason 
City, Ia., and now a second lieutenant in 
the U. S. A., has been assigned for duty 
at the base hospital established by the 
government in connection with the can- 
tonment for the thirteenth district at 
Camp Dodge, near Des Moines. 

D. L. Cummings, cashier of the St. Paul 
office of the New York Life, has been 
drawn in the national army. Although he 
has a wife and two children, the draft 
appeal board held that his -father-in-law, 
Dr. L. M. Benepe, is able to support them 
during his absence. No arrangements 














have been made to fill the vacancy as yet. 


Perhaps the ‘best | 
plant for the medium or smaller com- | 


Some of the ablest men and some of . 


Texas conditions are pe- : 
In many respects life insur- ‘ 


agency of two or three hundred thou- | 











Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address . 
LOUIS H. KOCH, Vice-Pres. and Gen, Manage: 








NN 


FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 














THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 


OO a 
oS ee ee oe” 
AgeS@ . «2 « « - 20M 


Other Ages in Same Proportion 
AGENTS WANTED IN 


Illinois, Indiana, Michigan, 
Kentucky and Missouri 
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Once an 


Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COM PANY 


© 
WANTS GOOD MEN WANTS GOOD MEN 
AND ome AND 
WILL PAY THEM WELLS WILL PAY THEM WELL 


A HUSTLER 


Can Get a Direct General Agency Contract With 








Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308 
Death Claims Paid 82, 752,963.76 








Good Territory Open 











Another Year of Progress— 


Dec, 31, 1916 GAIN 


TO A SS acs ete $11,943,640 $1,664,007 
Surplus to Policyholders. . 1,141,900 ° 133,149 
Insurance in force . . . . 104,989,362 15,392,529 
ENCOING 3s. 6s oe 4,485,710 597,021 


TheW ESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 














FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 






Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 

$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93,364, wes 4 
Dec. 31, 1915 Dec. 31, 1915 Dez. 31, 

$12,000,808.15 %2, mes 038 4 se ~ 398 00 
Dec. 31, 1916 
$14,142,052.49 $2, 708,397.65 $129,199,279.00 


$15,325.25339  $2,841.209.49  $144786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 

















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the poli holders in 1916 
$3,536,233, of winch $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kertucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


- PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





J.O. LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
-OTTAWA, ILLINOIS 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


is} deca LATEST POLICIES AND AGENCY CONTRACT Sai 87-\ags 
Openings OHIO IND. KY., and MICH. Write Columbus 















CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 









































